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STERLING SILVER 
TOILETWARE 


The new catalogue of 


ALVIN STERLING SILVER TOILETWARE 


is now ready and will be mailed on 


request. 


It will give you some idea of the 
latest Thin Model lines which enjoy 
the approval of fashion and are 


admirable gifts. 


The toiletware shown in this cata- 
logue deserves its place of preference 


in the stocks of leading jewelers. 


ALVIN SILVER COMPANY, FACTORY: SAG HARBOR, NEW YORK 
SALES OFFICES: 20 MAIDEN LANE, N. Y. CITY 10 SO. WABASH AVE., CHICAGO 
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Exports of Watches and Clocks from Switzerland in 1920 
Show Increase Over 1919 
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Que exports of watches and clocks from 
Switzerland in 1920 showed an increase 
in value over 1919 according to a report sub- 
mitted to the Bureau of Foreign and Do- 
mestic Commerce, Washington, D, C., by 
Consul Alfred W. Donegan, Zurich. Under 
the heading “Trade and Industries of 
Switzerland in 1920,” a recent issue of the 
Commerce Reports published the following 
on the watch and clock exports prepared by 
Consul Donegan: 

“Business in the watch and clock indus- 
try was unusually good the first quarter of 
1920. The export trade flourished and the 
number of watches and clocks shipped ex- 
ceeded the export of the corresponding 
period in 1919 by 437,835. The increase in 
value was 20,980,252 francs. From the late 
Spring until the end of the year sales 
decreased steadily. The depreciation of 
currencies in countries which were good 
customers under normal conditions, and 
overloaded stocks in other countries where 
the purchasing power was not hampered by 
exchange conditions, caused foreign orders 
to dwindle rapidly. The final statistics for 
1920 show, therefore, a decrease, as against 
1919, of 3,135,261 in the number of finished 
watches and clocks exported. The value of 


Japan, Brazil, Canada, and a number of 
other oversea markets. 

“Considerable progress, both as to style 
and quality, was made by the industry dur- 
ing the war in the manufacture of fancy 
and alarm clocks. The export of such 
articles in 1920 was approximately five 
times as great as in 1918. 

“An increase of 16 per cent. over last 
year occurred in the exports of precious 
stones, a part of which were intended for 
watchmaking in foreign countries. The 
United States alone imported 60 per cent. 
of the Swiss shipments.” 








Imports and Exports of Platinum During 
September 


WasuHincTon, D. C., Nov. 2.—Figures 
just compiled by the Department of Com- 
merce, showing the imports and exports of 
platinum and allied metals during the month 
of September, indicate that the total value 
of the unmanufactured platinum brought in 
during the month was $344,737, and the 
total value of the platinum ingots in bars, 
plates, etc., was $75,479. The value of the 
imports of iridium, osmium, etc., in com- 
bination with platinum, amounted to $146,- 








WATCHES, CLOCKS, AND PARTS EXPORTED FROM SWITZERLAND IN 1913, 1919, anv 1920. 


Finished watches and clocks exported. 
zh 


Total value of clocks, watches 
and parts exported, 
iad 














—— a a 

Year Number. Francs. Dollars Francs. Dollars. 

MRA a ave vee aina-ee sa’ 13,815,727 169,030,344 32,622,856 183,049,199 35,328,495 
SEP 17,751,900 300,154,944 57,929,904 315,037,838 60,802,303 
ee ee 14,616,639 308,232,721 51,783,097 325,849,182 54,742,663 
these, however, increased by 8,077,777 449. During the month we exported un- 
francs. manufactured platinum to the amount of 


“The above table gives the total exports 
of clocks, watches, and parts during the 
years 1913, 1919, and 1920. 

“In both 1919 and 1920 the United States 
was Switzerland’s best customer; the value 
in 1920 of purchases by the United States, 
totaling 72,178,676 francs ($12,126,018), 
was greater by approximately 12,000,000 
francs than in 1919. Other large buyers 
were Great Britain, 35,820,708 francs ($6,- 
017,879) ; British India, 21,461,104 francs 
($3,605,465) ; Spain, 19,467,005 francs ($3,- 
270,457); Japan, 19,162,085 francs ($3,- 
219,230); France, 14,962,092 francs ($2- 
513,783) ; and Argentina, 14,215,197 francs 
($2,388,153). Exports to all European 
countries, excepting Spain, were smaller 
than in 1919. On the other hand, ship- 
ments increased to Argentina, Australia, 


$888 and manufactures of platinum worth 
$5,186. The figures are as follows: 





EXPORTS 
Platinum 
Unmanufactured 
Manufac- 
Countries Ounces, tures of, 
Troy Value. Value 
ee 12 $888 6 
ee a ie 68 
OS eee 159 
CHORUS ace cece 4,953 
. er 12 $888 $5,186 








The Crescent 


ONE of the simplest and most beautiful 

forms is that of the crescent. The simple 
beauty of these two conjoined curves has 
been much utilized in decorative art and 
the jeweler has made much use of this 
effective device. The crescent device is 
taken from one of the phases of the moon, 
and with the ancients’ Diana, under the 
name Phoebe, was goddess of the moon 
and of the night, hence in her representa- 
tions is usually adorned with a crescent on 
her forehead. 

When Philip, father of Alexander the 
Great was besieging Byzantium in the IXth 
century B. C., the sudden appearance of 
the moon betrayed the details of the as- 
sault; and the citizens out of gratitude for 
their deliverance, erected a statue of Diana, 
and took the crescent moon, her symbol, 
as their device. When the Turks took the 
city in the X Vth century they found the de- 
vice still in use and, in turn, adopted it. 

To this day the crescent has remained 
symbol of the city (now Constantinople) 
ahd of the Turkish power. René or Anjou, 
likewise in the XVth century, instituted an 
order of chivalry under the name of cres- 
cent; the Sultan Selim also, in 1801, in- 
stituted an order of knighthood under the 
same title. 

The crescent design passed into costume 
decoration, Roman senators wore a. little 
crescent (lunula) as a buckle for their 
shoes, and their ladies also took to the 
device as an ornament. The Etruscans, 
likewise, used crescents in their jewelry. 




















IMPORTS 
Iridium, 
Osmium, Etc., 
and Native Com- Vases, 
binations Thereof Platinum Platinum, Ingcts, Retorts, Etc., 
with Platinum. Unmanufactured. Bars, Plate, Etc. for Chemical Use. 
' Pan A ee a ae 
Countries. Ounces, Ounces, Ounces, Ounces, 
Troy. Value. Troy. Value. Troy. Value. Troy. Value. 
POE: cicisdcugeme. “epenée «ahead 52 $3,851 321 Saeaaeltewes “aeuaee 
BUOONR cicscansee Santee. sven 143 GIGe ~sieeae> wercee > aecekary Deum 
J) 2,591 $132,642 1,253 89,551 722 49590 iacaes) i deeuns 
ol eee 129 6,989 125 7,625 33 ye erry? eee te 
PVGORE. c0c808%, “axeus | «059 26 SNES) Kecue-.:  wasaee .. Seeeeel pr ae 
Celumbia  cvcewee 2 118 3,961 ROR Newent.) Sennen “enue bee 
OUNGGRFsccicessis: eewage | - Samegs 5 MR fewees | eanwemt s) Qeeenere aneeee 
AUMESUE cc cicsedc 77 6,700 65 RGAE wiscons, . woadee .. 'Svaebesu—~ eee 
OG io Kwan 2,799 $146,449 5,630 $344,737 1076... -GISAZS.” sé vee, Seees 
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The ever present demand for Link Buttons is 
The Larter Line of Engine Turned 14K Green 
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The Production of Platinum in 1920* 





By Dr. George F. Kunz 

















(Continued from issue of Nov. 2) 
Platinum Metals in Foreign Countries 
Austrolia—In Tasmania, while platinum 
sits have not yet been discovered, al- 
though a little of the metal has been secured 
in’ the refining of blister copper, osmiridium 
sits of some importance has been found 
on the Savage River (Bald Hills) and Wil- 
gon River, in the northwestern part of the 
Island. Here it appears in areas of serpen- 
tine, in the form of nuggets and fine grains 
in alluvial deposits, with magnetite and 
chromite, and close to the boundary of sedi- 
mentary rocks and the intrusive serpentine. 
Regarding these osmiridium deposits, Mr. 
A. I. Reid, Assistant Government Geologist 
of Tasmania, gives the following informa- 
tion :* 
“The occurrence of bronzite, enstatite and olivine 
in peridotites, pyroxenites, and gabbros—or in ser- 
ine resulting from the decomposition of these 
rocks—is considered to be favorable for the pres- 
mee of osmiridium, while monoclinic pyroxenes. 
wich as augite and diallage, appear to be limited to 
rocks barren of osmiridium. The deposits contain- 
ing osmiridium are almost exclusively confined to 
differentiation streaks, or ‘schlieren,’ in structural 
planes developed in the rock, and not only is it 
possible to distinguish the ‘‘osmiridium-bearing sep- 
pentines from those that are barren, but the pre-, 
tise location of the deposits in these rocks can be 
fxed without difficulty. Other interesting features 
are the presence of chrome spinel in the serpentines 
and the high percentage of alumina in bronzite.” 


The osmiridium output of Tasmania has 
fluctuated considerably since 1910, when the 
local government began to take official cog- 
nizance of it, and when 120 oz. of the 
precious metal was produced. By 1912, the 
output had risen to 778 oz., and in 1913 it 
was 1261 oz. Although mining was partially 
checked in 1914 by the outbreak of the war, 
1018 oz. were recorded for that year. Then 
came the poor years 1915, with 247 oz., 1916, 
with but 222 oz., and 1917, with 332 oz. 
In 1918 the demand for the metal for war 
munitions sent the production up to 1606 
oz, and in 1919 the output was 1669% oz. 
A curious circumstance is reported concern- 
ing the osmiridium deposit on the brow of 
Bald Head, in the Savage River district, 
facing Nineteen Mile Creek, for the official 
bulletin states that here a miner has been 
quarrying solid serpentine rock for over 6 
years, and has secured high-grade osmiridi- 
um by crushing this rock. The assertion is 
made that he is the first and only miner 
in the world to find the metal actually occur- 
ring in the solid rock. 

The 1920 output was the largest yet 
recorded, amounting to 2009 oz., valued at 
£77,114. 

Regarding the sources of the platinum 
and associate minerals found in the black 
sands at certain localities of Australia, such 
as Ballina, near the mouth of the Richmond 
River, Evan’s Head further to the south, 
and Currumbin; near the mouth of the 





* Reprinted from Mineral Industry. Vol. XXIX, 
by courtesy of the McGraw-Hill Book Co. . 
1Cited by B. Dunstan in Queens. Govt. Min. 
Jou., Jan., 1921, p. 20. 
2 Min. Sci. Press, Aug. 14, 1920. 


Twedd River, northward of the locality just 
mentioned, Mr. Dunstan, Chief Government 
Geologist, admits that in the case of the 
associated minerals the source is problem- 
atical, but he considers that the platinum 
and osmiridium were probably derived from 
the serpentine area, which forms in part the 
western edge of the Clarence coal measures. 
He further states :* 

“Possibly in former times the platinum 
and other minerals, each from their individ- 
ual source, were accumulated in the sedi- 
ment forming the Clarence series of rocks, 
and which natural agencies are now redis- 
tributing in the coastal sands. Along this 
coast the disposition of sand is northerly 
from the rivers bringing the material down 
from the high lands, and this suggests the 
idea that the sources of the minerals are 
always south of the beach deposits in which 
they happen to occur. Some of the Currum- 
bin sands, indeed, have been found to con- 
tain chromite, which rather indicates the 
serpentine to be the source of some of the 
minerals contained in them.” 

“At Ballina and Evan’s Head the platinum 
is the predominating mineral in the sands, 
with gold in small quantities, while at Cur- 
rumbin, further north—and further from its 
source—the platinum is only in traces, with 
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uted among the platinum metals, osmium, 


’ iridium and ruthenium. In the refinery of the 


British America Nickel Corporation’ at Des- 
chenes, Que., the residues from the refining 
operations are being stored for future treat- 
ment. 

There should be added to the quantities 
mentioned a platinum production of 17 crude 
oz. in 1920 from alluvial sands, even less 
than the 25 oz, recovered from the sands in 
1919. The Canadian exports of platinum in 
1920 were 473 oz. of ore, concentrates, etc., 
valued at $53,956, and 317 oz. of “scrap” 
platinum, valued at $31,784. 

It is asserted that platinum deposits of 
great value can be derived from the Fraser 
River, British Columbia, and from three of 
its tributaries, the Quesnal, Mellon and Cot- 
tonwood rivers. The statement is made that 
for a stretch of 250 miles along the Fraser, 
and for about 150 miles on each of the three 
tributaries, as much as 75 per cent of the 
black sands can be profitably worked. Tests 
are said to show that the sands yield from 
8 to 40 Ib. of concentrates per cubic yard. 
The value of these concentrates varies great- 
ly, ranging from $40 up to $1,200 per ton. 
Besides platinum, they contain iridium and 
osmium; there are also smaller quantities 
of the other platinum metals, palladium, 
ruthenium and rhodium. The Cariboo Gold 
and Platinum Reduction Co. has established 
a plant and was prepared to begin active 
operations in the ‘Spring of 1921. Should 
the expectations be realized, British Colom- 
bia should furnish a considerable amount of 
platinum and of the other platinum metals. 








2 


STATISTICS OF PLATINUM IN CANADA (a) 


Production, Crude 
= a 


sini pom 
Troy Oz. Value 





18 $489 
23 1,063 
15 600 
57 3,823 
39 2,560 
25 2,150 
ae eoce 





(a) Annual Rept. Min. Prod. of Canada. (b) Dept. 
1921. 


Imports, Value 


Exports 
——~, Wire, Bars, Crucibles, 

Troy Oz. Value Etc, Retorts, Etc. 
466 $2,118 $61,441 $13,049 
2,254 62,776 100,185 12,874 
39 1,061 170,944 4,549 
92 3,821 224,216 7,974 
158 7,929 141,117 4,557 
43 2,161 69,736 9,937 
236 11,052 65,040 19,047 
532 41,945 68,633 19,910 
331 29,599 107,409 6,870 
197 20,892 25,004 6,136 
671 62,629 144,989 15,896 
790 85,740 (b) 82,647 (b) 17,483 


of Trade and Commerce, year ending March 31, 








the gold in greater quantities. In California 
and Oregon, platinum is found in the beach 
sands of the Pacific Coast and evidently 
under similar conditions to those at Ballina 
and Currumbin. 

Canada.—While the Canadian production 
of platinum metals has increased somewhat 
in recent years, it is still far below what 
might be expected. The International Nickel 
Co. of Canada, in the refinery at Port Col- 
borne, Ont., reports a recovery in 1920 of 
88.7 oz. of platinum in an impure state, 
besides 173.8 oz. of palladium, and 19.6 oz. 
of rhodium, ruthenium, osmium and iridium. 
At the New Jersey refining plant of this 
company, where the recoveries are believed 
to be mainly if not exclusively from Sud- 
bury, Ont., matter, there were secured 488.9 
oz. of platinum; 739.2 oz. of palladium; 
309.3 oz. of rhodium, and 102.4 oz. distrib- 


1 Queens. Govt. Min. Jour., Jan., 1921, p. 20. 


Chile—The black sands on the coast of 
the Island Chiloe, which belongs to Chile, 
have lately been proved to hold a consider- 
able quantity of platinum in addition to the 
gold they contain. The deposits are due to 
the erosive action of the waves, and the 
eroded material has been concentrated by 
the movement of the sea. The amounts of 
black sands vary notably, constituting as 
much as 50 per cent of the deposit at some 
places, while at others there is but a trace. 
The concentrates are usually secured near 
to the present high-water mark. Platinum 
is found in appreciable quantities only from 
Tablacura beach and southward, the richest 
deposits being those of Lavaderos beach. 
This is near the extreme southwestern point 
of the island, immediately south of the: Zor- 
ras River. This beach is of inconsiderable 


1Prelim, Rept. Min. Prod. of Canada, 1920, 
Can..Dept. of Mines. 
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ving a length of only about 25 
¢ at high tide, but the richest concen- 
ai occur in a strip 25 meters wide be- 


extent, ha 


yfce een high and low tide. The platiniferous 
dead averages from 10 to 20 cm, in thickness, 
“and lies over a false bed-rock of clay, and 
‘peneath an overburden of 50 cm. of light- 
“gray beach sand; there is said to be a 
second layer of platiniferous sand beneath 
the bed-rock. An examination of samples 
taken at random indicates from 1% to 2 gm. 
of platinum per cubic meter. It occurs in 
thin flaky scales, and is in a free state; there 
js an iridium content of about 10 per cent. 
An attempt is being made to exploit the 
sands by means of a dragline operated by 
steam, and having a daily capacity of some 
20 cubic meters. After screening, the sands 
are to be passed over amalgamating plates 
to remove the gold, and they are then to be 
concentrated on stationary canvas and burlap 
tables, to secure the platinum, The plant 
has been so recently installed that no data 
as to results are yet to be had.” 

The island of Chiloe, where these plati- 
num gravels have been found, is about 100 
miles long and averages some 30 miles in 
width. It is divided from the mainland of 
Chiloe by the Chacao Channel, and is 
bounded on the east by the gulfs of Ancud 
and Corcovado, which constitute the north- 
ern end of the inside waterway to the Strait 
of Magellan.- Small freight steamers, of 
almost 50-ton register, run between the 
island and Puerto Montt, the southern ter- 
minal of the Chilean Government railway. 
The time required for the journey from 
Ancud on the island to Puerto Montt is 
from 8 to 9 hr., and the railway trip thence 
to Santiago takes about 24 hours. 

Colombia—The two great platinum-bear- 
ing rivers in Colombia are the Atrato and 
the San Juan. Of these the former, which 
empties into the Gulf of Darien, is about 
300 miles long, is navigable by steamers for 
two-thirds of its course, and discharges an 
immense volume of water during and im- 
mediately after the rainy season. Although 
the bars at the river’s mouth are only from 
5 to 6 ft. below the water’s surface, the 
channel is from 750 to 1,000 ft. wide, and 
has a depth of from 40 to 70 ft. for 100 
miles; even at Quibdo, which is 220 miles 
inland, the river is from 8 to 20 ft. deep and 
850 ft. in width. The navigable stretch for 
steamers reaches some 30 miles farther up, 
to the confluence of the San Pablo and 
Certigui rivers. The San Juan is not quite 
so long as the Atrato, but to its 245 miles 
should be added the length of a number 
of affluents, and with these we can count 
nearly 300 miles of water open to navigation, 
though only for 140 miles by steamers. It 
has a width of from 300 to 1,200 ft., and 
discharges into the Pacific 50,000 cu. ft. of 
water per second, which is a greater volume 
than is discharged into the Pacific by any 
other of the South American rivers. An- 
other great source of Colombian platinum is 
the region of the Condoto River, but this 
has not yet been throughly explored, so that 
nothing approaching an exact estimate can 
be made ofvits productivity.” 

It is becoming more and more generally 
1 Fritz Mella, “Black-sand Deposits of the Island 
of Chiloe,” Eng. Min. Jour., Mar. 19, 1921. 
2J. Ovalle, “Platinum in Colombia,’ Eng. Min. 

Jeur., Nov. 6, 1920. 
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recognized that the $25,000,000 indemnity to 
be paid by the United States to Colombia 
will be made to contribute to the prosperity 
of the nation according it. For this money, 
as well as loans for which it will serve as 
a basis, will be expended in developing the 
great natural resources of Colombia, not the 
least of which is its platinum, and the greater 
the production of this extremely useful 
metal, the greater will be the quantity avail- 
able for export to the United States. This 
will supplement the efforts already being 
successfully made by capitalists of the United 
States to increase the platinum output from 
Colombia’s alluvial deposits. 


‘UNITED STATES IMPORTS OF PLATINUM! 
FROM COLOMBIA, 
(In troy ounces) 

Year. (a) Quantity. Value, 
PURO e ins rannweteeseawewas 1,600 $31,383 
Der iaicleawleian ele Weraietie 5,503 147,820 
RIOR LE CO Tee 6,627 219,128 
NO visvi0s tbe ahncncewewers 10,461 363,731 
DO vier ices memawncee dee 12,387 398,657 
BORD eis bacatsweesceWawnwe 13,601 470,938 
TON KGa eeesnawceaweuadee 25,588 1,473,553 
REAR ania oe HESS 21,278 1,536,422 
Se eT meen eer ne 27,030 2,241,744 
MIRO C OD piarivkc cis cnrwee dere 30,543 2,630,614 
NOT SOO) ss a:escwwiiniennneuee 26,046 2,303,211 
WSCC E iitensccsmvenerenen, wees § ~ etames 





(a) Fiscal year ending June 30. (b) Calendar 
years, 

Germany.—In relation to certain reported 
occurrences of platinum in the Siegerland 
and Sauerland districts of Germany, F. 
Beyschlag states, in the “Zeitschrift fir 
praktische Geologie,” that although exag- 
gerated expectations exist as to the import- 
ance of these finds, based on inadequate and 
unreliable research methods, the presence of 
small quantities of the metal appears to be 
well established. The platinum occurs in 
an irregular and hitherto unconcentrated 
form, but the writer thinks there is good 
reason to hope that in time secondary con- 
centrations will be met with, or that im- 
proved methods will be devised for utilizing 
the irregularly distributed material. 

In the long list of raw materials needed 
in Germany last September, and submitted 
by the German Government to the Repara- 
tions Committee, appear 150 kilos, or 4,822 
troy oz., of platinum. <A part of the sum 
due for the great amount of foods-and raw 
materials specified in the German request 
is to be paid for out of the initial 20,000,- 
000,000 marks (nearly $5,000,000,000) con- 
stituting the first installment of the immense 
indemnity imposed upon Germany. This 
platinum would be worth about $350,000 
and perhaps more than that. 

Russia—A thoroughly trustworthy record 
of the early Russian production of platinum 
has been preserved for us. In the 16- 
year period running from 1823 to the end 
of 1839, the official Russian returns give the 
platinum output as follows :’ 


ao 

a c= 

no =] S 
3 8 < ez 
8 Bo 3 i) 
a a N ia) 
From Crown mines...... 29 én 83 82 
From Nizhni-Tagilsk.... 1,216 29 91 36 
From other private mines 13 13 65 10 
POM Ak kena eras 1,259 4 48 32 


Turned into grams and troy ounces this gives: 





1 Min. Journal., Nov. 6, 1920. 

2 Schriften der Russisch-Kaiserlichen Gesellschaft 
fiir die gesammte Mineralogie, Vol. I, Pt. I, St. 
Petersburg, 1842. 
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Troy 
Grams. Ounces. 
From Crown mines........ 475,392 15,282 
From Nizhni-Tagilsk...... 19,930,924 640,722 
From other private mines. . 218,547 7,026 
Cy ee er 20,624,863 663,030 


At the present ruling price of platinum 
this would have a value of about $40,000,000, 
estimating that the grade was 83 per cent. 

From 1887 to 1913, Russia is said to have 
produced 7,837 poods’ weight of platinum 
(4,127,318 troy oz.) and to have exported 
platinum weighing 6,428 poods, or 3,385,275 
troy oz. This export was divided among 
the principal importing countries in the fol- 
lowing proportion: France, 70.09 per cent; 
Germany, 29.13 per cent; England, 0.78 per 
cent. Of course a good part of the refined 
platinum was in turn re-exported by France 
and Germany, mainly by France. As to 
the amount of platinum still remaining in 
the explored mines we are told that it can 
be put at about 7,000 pounds, or nearly 
3,706,000 troy oz. 

From time to time a little information as 
to the present Russian platinum production 
leaks out. Thus the London Financial 
World reported not long since that about 
400 poods’ weight of the metal had been 
mined in the Urals in 1920. This would 
mean a production of 210,646 troy oz., which, 
under existing circumstances seems hardly 
possible. It is also stated that in the refin- 
ing factory in Moscow there was secured 
54 poods, or 28,436 oz. of platinum, and 
3,000 poods, or nearly 1,600,000 oz. of 
silver, ; 

Official figures furnished by the Bureau 
of Foreign and Domestic Commerce, on 
Nov. 15, 1919, give these statistics regarding 
the production of platinum in “Russia dur- 
ing the years 1901 to 1917 inclusive, and 
for a part of 1918. (The weights in poods 
are here reduced to troy ounces and kilo- 
grams. ) 


Weightin Weight in Weight in 
Year. Poods. Troy Ounces. Kilograms, 
eee 389 204,965 6374.21 
1b 375 197,392 6138.89 
Ph uC Pee 367 193,279 6010.98 
Ne eer 306 161,153 5011.86 
De 320 168,526 5141.16 
SOO vicwcnware 353 175,906 5470.68 
LC re 329 173,266 5388.57 
J ee 299 157,467 4897.22 
Ln 313 164,849 5126.52 
2 335 176,426 5486.85 
| ee 352 185,379 5765.29 
De Ce 337 177,479 5519.60 
Di 299 157,467 4897.22 
Tai Aarcceawars 298 156,960 4880.83 
| ne a! 206 108,489 3374.01 
PIO ai ciccanonde 150 78,997 2456.81 
(oe 1 a Ee 187 98,483 3062.72 
1918 (to July 1) 25 13,166 409.46 


These figures are from the Isvestya Gor- 
navo Otdela for August-September, 1918. 

Concerning the reported discovery of new 
platinum deposits in the Petshora region 
of the Urals, B. Simmerbach, of Wiesbaden, 
Germany, in an article contributed to the 
publication LEdelerden und Erze, writes 
that, from his personal knowledge of the 
district, there can be no doubt that platinum 
and gold are to be found in the northern 
part of the Urals, notably in the Pakoi re- 
gion, as well as in the Petshora district, and 
it is his conviction that an adequate survey 
will reveal the existence of. very valuable 
platinum ores here. 


(To be continued) 
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The News from England 





Jewelry Being Sold as a Side Line by Merchants in Other Industries—X Ray 
Failed to Locate Diamond—Jeweler Charged with Receiving 
Stolen Goods—Jewel Thieves at Work 














Lonpon, Oct. 24.—Jewelry as a sideline 
seems to be appealing to a number of re- 
tailers this side just now, possibly owing 
to the approach of the yuletide and the des 
gire to get in on the sale of seasonable gifts 
which usually take the form of gold, silver 
or precious stones. Boots, for instance, the 
big chain store chemists over here, are fea- 
turing some fine quality silverware. In 
one of the Boots stores at a seaside resort 
40 miles from the Metropolis, one whole 
window is devoted to a jewelry display. But 
apart from the Boots shops jewelry and 
silver are being given a prominent place by 
most druggists while some confectioners 
and grocers are making a display in the 
windows—particularly of silverware that 
connects up well with confectionery and 
grocery lines which are being extensively 
advertised at the present time. 

* o*f x 

A colored man who stole a valuable dia- 
mond ring from a jeweler and later fuoled 
the X-ray at the London hospital furnished 
the authorities with some good food for re- 
flection the other day. Thomas Ellis, the 
offender, told the police he had swallowed 
the diamond ring. X-ray apparatus failed 
to locate it. Thomas was then hustled 
away, stripped and thoroughly scrubbed in 
the tub. His clothing meanwhile was min- 
utely examined. For several days the man 
was kept under observation in a cell. But 
there was no sign of a diamond. Eventual- 
ly he was brought before the court when he 
placed his hand in his pocket and tossed 
several articles at the court clerk—including 
the diamond ring. The authorities are 
still trying to account for the manner in 
which Ellis secreted the gem. He got nine 
months when the case came before the 
court, 

* * xX 

Following the conviction of a former but- 
ler for jewelry thefts the principal witness 
in the case—a retail jeweler—was arrested 
by order of the court at Derbyshire and 
charged with receiving. During the evi- 
dence it transpired that the jeweler bought 
from the convicted man a platinum and 
diamond ring for $5 and sold it for $75, a 
diamond cluster ring for $36 which he sold 
for $102.50 the same day and for other 
articles worth $2,000, he gave $5.75. The 
retail jeweler (who is in business in Lon- 
don) said the butler was a stranger to him. 
The court said the jeweler’s suspicions 
should have been aroused and, by purchas- 
ing the stuff, he had laid himself open to a 
receiving charge. The butler got three 

years. 
* * x 


Rand mining costs appear to be coming 
down after several years of an upward 
trend judging from the comparative figures 
set out by the Barnato or “Johnnies” group 
for June and September quarters this year. 
The expenses per ton of ore crushed on the 
Transvaal gold mines are as follows: 


June Sept. 


Mite. Quarter. Quarter. 
$ sd zs d 
Consolidated Langlaagte. 1 4 5 ar 2° 3 
Government Areas...... 12 O i 1 2% 
Langlaagte Estate....... 1.@ it 1-5 
New Primrose.......... 1 0 4 i 9 6 
INGW) UH 56 5i.cccea'e:s Ge F re ©@ 
Randfontein Central.... 1 7 9 16 6 
Van- Ryn) Deepen. occas Te oe i oa 
Wit. Gold (Knights).... 1 4 8 eo a~'% 


The reduction in white labor wages which 
did not come into force until the beginning 
of August will, most likely, make an even 
greater difference for the better in the 
figures for the current quarter. 

+e ork 


Two jewel thieves drove up in a hand- 
some gray automobile in the Avenue Louise 
(the Fifth Avenue of Brussels) the other 
afternoon, smashed the plate-glass windows 
of a prominent jewelry store there and es- 
caped with $60,000 worth of gems. The 
fashionable promenade was thronged with 
people at the time but the very boldness of 
the robbery assisted the jewel thieves in 
their get-away. In their dash they dropped 
a $1,500 pearl necklace on the sidewalk. 
The police say the car was a stolen one. 

* * x 

It is reported here that operations in the 
Transvaal gold refining industry are about 
to commence. The new gold refinery is a 
co-operative concern, most of the gold-pro- 
ducing companies having taken up shares in 
it. Rand Refinery, Limited, as it is now 
known will, it is hoped, absorb the entire 
production of the Witwatersrand mine in 
the new year. The companies hope to effect 
a saving in costs with the local refining 
plant as well as reaping the benefit of the 
small quantities of silver in their gold bullion. 

*x* * * 

To make sure that they get everything 
worth having, the latest wheeze of the jewel 
gang here is to cart the safe away bodily 
and open it at leisure. In a jewel robbery 
this week-end a large safe was carried away 
overnight from Bryanston square, west- 
London, after the whole premises had been 
ransacked. The jewel thieves drank a bottle 
of brandy between them before leaving. 
Stolen jewelry include a cinnamon diamond 
(5 carats) set in platinum, a large cluster 
centered in 14 white brilliants, a necklace 
of 114 pearls with a three-stone diamond 
clasp, a large diamond brooch set in plati- 
num, and gold cigaret cases. 








Fred Marcus, a prominent jeweler of 
Denison, Tex., died in a Sherman hospital 
recently after a week’s illness. While Mr. 
Marcus’ illness was considered dangerous, 
it was not at first believed he was in a 
serious condition. He went to Denison 
from St, Louis about 15 years ago and be- 
came identified with various civic affairs 
and was prominently connected with the 
Chamber of Commerce. He served as lo- 
cal president of the baseball club when 
Denison was in professional baseball. He 
is survived by his widow. 
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A BOLD ROBBERY 


Automobile Containing Jewelry Valued at 
Over $50,000 Stolen When Left 
in Front of a Store 


Los ANGELEs, Cal., Nov. 2.—One of the 
boldest of many bold robberies recently 
committed in Los Angeles occurred last 
week when an automobile driven: by Sam 
Horwitz, of the I. Behrstock Co., and con- 
taining over $50,000 worth of jewelry was 
stolen when left for a short time near the 
store of E. H. Seyfriedt, corner of Moneta 
Ave. and 6lst St. Seven cases of goods 
were in a locked inclosure on the rear of the 
automobile and no trace of the merchandise 
or any definite clew to the thieves has yet 
been found. 

The car was found on 65th St., but a few 
blocks away, an hour after it was stolen. 
The lock had been opened with a key and 
the cases removed to another car which was 
waiting. Witnesses saw the Horwitz car 
stolen by two men, and a woman living near 
by saw the cases transferred to the other 
car. #4 

Mr. Horwitz had previously noticed that 
he was followed by another car and he and 
several others saw the men well enough to 
be able to identify them. It was noticed that 
they wore gloves so that no finger-prints 
would be found. The goods were insured 
with Lloyd of London and that company’s 
men and Pinkerton detectives are at work 
on the case. 


PETITION FILED 


Creditors Start Bankruptcy Proceedings 
Against Samuel M. Garfinkel, Trading 
as the Randolph Jewelry Co., Eliza- 
beth and Hoboken, N. J. 


Trenton, N. J., Nov. 2,—A petition in 
bankruptcy was filed in the Federal Court 
here Monday against Samuel M. Garfinkel, 
trading as the Randolph Jewelry Co., at 119 
Broad St., Elizabeth, and with a branch 
office at 200 Washington St., Hoboken. The 
petitioners and their claims are: Michael 
White, $294; Marx Finstone, $108, and Wil- 
liam A. Rogers, Ltd., for goods, wares and 
merchandise, $561. 

Garfinkel is charged with having made 
preferential payments to amounts unknown, 
of having allowed preferential payments 
through legal proceedings, and having as- 
signed and transferred valuable goods for 
the benefit of certain persons, 

The court has appointed Abe J. David, 
of Elizabeth, and Hamilton Cross, of Jersey 
City, receivers, under a bond of $4,000. The 
application for the receiver was filed by 
White, who claimed that the assets of the 
alleged bankrupt were being depleted daily. 

An order to show cause why Garfinkel 
should not be adjudged bankrupt has been 
signed by the court, returnable at the 
Federal Court here on Nov. 7. 

S. Sidney Silver, of Newark, is tne 
solicitor for the petitioners. 

















A. I. Hall & Son, San Francisco, Cal., 
now have their new catalogue out and ex- 
pect it to be in the hands of customers 
before the middle of November. It is heau- 
tifully illustrated, and contains 286 pages, 
exclusive of inserts. 
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The Flexible Bracelet as no other piece of jewelry is a test of perfect con- 
struction. It must be as durable as it is ornamental. Wheeler made bracelets 
are so constructed that they stand the hardest usage and give complete 
satisfaction to the wearer. Our guarantee stands back of everyone sold. 


Flexible bracelet watches, as well as ribbon watches—with the accurate 
Rode movement are as beautiful as they are ornamental. 


Also remember our platinum jewelry is figured on today’s replacement 
costs. 


Hayden W. Wheeler & Co.,, Inc. 


2 Maiden Lane New York 
Factory: 72 Spring Street 
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MUST SERVE LONG SENTENCE 


Arthur J. Hogan, Found Guilty of Implica- 
tion in Robbery of Schenectady Jewelry 
Store, Sent to Dannemora 


Scuenectavy, N. Y., Nov. 2.—Arthur a 
Hogan, found guilty after a trial in the 
Schenectady County Court, for implication 
in the daring robbery of Charles Grupper’s 
jewelry store, 424 State St., at noon July 
11, was arraigned Monday morning before 
Judge McMullen for sentence and committed 
to the Clinton State Prison at Dannemora, 
N. Y., for a definite sentence of 20 years. 

Records in possession of the Schenectady 
police and the district attorney’s office show 
that on March 12, 1915, Hogan was sen- 
tenced to an institution in Michigan, under 
the name of Joseph Kinnie, for robbery, 
“while armed, and determination to kill if 
resisted.” His sentence was from 10 to 15 
years. On May 19, 1920, he was paroled 
with permission to locate in New York 
State. No period was fixed as to how long 
he was to remain on probation. He is not 
classed as a “parole violator.” 

In 1909 he served 90 days in the Onondaga 
county penitentiary, for vagrancy. 

According to the police record, Hogan 
used several aliases. - 

The robbery of Grupper’s store was one 
of the most daring crimes ever committed 
in this city. It happened at noon, when that 
section of State St. was crowded. 

Grupper was held up at the point of two 
revolvers, bound and gagged and thrown 
back of the counter. The bandits collected 
about $6,000 worth of jewelry. They were 
caught in Binghamton while attempting to 
dispose of some of the loot. 

Brought back to this city, they were in- 
dicted by the grand jury. While awaiting 
trial, Travers, one of the men arrested, told 
a sensational story to two representatives 
of the Union-Star, charging that it was 
an “inside job” planned by Grupper and a 
man named Arthur Smith, 

A day or two before he was to be tried, 
Travers repudiated his “inside” story, ex- 
onerated Grupper and admitted that Hogan 
was implicated in the robbery. Hogan 
stuck to his story and was put on trial. 

Travers was one of the main witnesses 

for the People. Quietly, and with a show 
of candor and frankness, he told his story. 
The jurors were obviously impressed. While 
Travers was testifying, Hogan wore the 
smile that never left him until he was 
sentenced this morning, 

Travers admitted that Hogan and himself 
had committed the crime. He declared that 
the “inside” job story was. prompted by 
Hogan and that Grupper was blameless. 

Through Travers’ testimony and through 
the testimony of other witnesses, District 
Attorney Parker demonstrated that “Arthur 
Smith” and Hogan were one and the same. 

Hogan’s mother did all that she could to 
save her son. She testified that he was 
at his home in Binghamton, not only on the 
date of the robbery, but also for a week 
or so before that. Counteracting this testi- 
mony was the testimony of a young woman 
from Binghamton, formerly from this city, 
who testified that she and her sister were 
with Hogan on the evening of the day that 
he claimed to have been in Binghamton. 
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As far as the police have been able to 
ascertain, the robbery at Grupper’s store 
was the first crime committed by Travers. 
He is only a boy—not 19 yet, according to 
his statement. 

He doesn’t look like the usual type of 
criminal. Clean-cut in appearance and con- 
versation, with an air of refinement, it would 
seem that he is in his present fix because 
of bad company, 

Travers is not his real name, and Detroit 
is not his real home. He is a member of 
a family living in a little town in an eastern, 
State. 

Members of his family and friends raised 
a fund to pay the expense of retaining legal 
counsel. 

Travers admits that he never gave At- 
torney James A. Barry of this city any other 
than the “inside story.” 

It was only when an attorney from a town 
near Travers’ home town came to Travers, 
told him how badly his family and friends 
felt, and advised him to tell the truth in the 
matter, that Travers changed his story and 
turned State’s evidence, 

Hogan’s 20-year sentence is the severest 
imposed in Schenectady county, for any- 
thing excepting a capital crime, in the past 
36 years. When the late Judge David C. 
Beattie was county judge, along in 1885, 
he sentenced several firebugs to a little more 
than 20 years in State prison. 








ATTEMPTED ROBBERY FAILS 


Gunmen Hold Up Jeweler but Are Fright- 
ened Away Before Obtaining Any Loot 


Toronto, Can., Nov, 2—A daring attempt 
was made on the afternoon of Saturday, 
Oct: 29, by three armed bandits to rob the 
office of H. Skupp, manufacturing jeweler 
at 181 Yonge St., Toronto. 

At about 2.45 p. M. at a time when hun- 
dreds, of people were passing on the street, 
the men entered the office which is on an 
upper story, where the proprietor and two 
others were at work. One of the men, a 
diamond setter, had the presence of mind 
to close the door of one safe which con- 
tained diamonds valued at $25,000, while 
one of the gunmen covered Skupp with a 
revolver. 

At the command “Hands up,” Mr. Skupp 
backed away and collided with Bert Shep- 
pard, who was working at a bench near the 
window, when the bandid fired, the shot nar- 
rowly missing Skupp’s head. When pushed 
back by the collision with Skupp Sheppard 
knocked against a heavy metal mould on the 
work bench, which fell through the window 
with a crash to the sidewalk below pain- 
fully injuring a lady who happened to be 
passing. 

Alarmed by the noise and commotion the 
robbers fled, two of them down the stairway 
leading to the street, while the gunman who 
had fired the shot escaped through a window 
and across the roofs of some of the adjoin- 
ing buildings and sheds. He is described as 
being a young man of about 5 feet 9 inches 
in height, apparently not a foreigner. 











M. Levitz of M. Levitz & Co., wholesale 
jewelers, Albany, N. Y., announced last 
week the engagement of his daughter Bessie, 
to Myer H. Kraft. 
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JEWELRY SALESMAN ROBBED 





Representative of Herman Baum, Inc., New 
York, Has Merchandise Valued at 
$20,000 Taken from Hotel Room 


PittssurcH, Pa, Nov. 3.—Another 
jewelry robbery has been carried out 
at the Hotel Henry in this city, this 
time A. S. Riley, a salesman for Herman 
N. Baum, Inc, of New York, being 
the victim. The value of the jewelry stolen 
as given to the police and made public by 
them is $20,000. The theft was committed 
some time between 8 o’clock last night, 
when Mr. Riley left his room in the hotel 
for the theater, and shortly before midnight, 
when he returned and found that his trunk 
had been rifled. ° 


As soon as the theft was discovered some 
of the local detective agencies, as well as 
the police were notified, and a search at 
once made for some trace of the thief or 
thieves who have made themselves generally 
active about this establishment. It was the 
opinion of an expert operator of a private 
detective agency, in charge of the case, that 
the robbery was the work of professional 
thieves, who followed. the salesman and 
knew his habits. It is believed that he 
might have been followed for, weeks.’ 


It was found that the lock of the trunk 
was sprung in a way that caused the de- 
tective to exclaim, “A neat job.” A new 
two-inch “jimmy” used for the work was 
found on the salesman’s bed, wrapped in 
paper. It is the .only clue the detectives 
have but they are making an effort to get 
some finger prints. 


The same sort of instrument was used in 
previous crimes, according to the private 
detective. No finger prints were found, 
so it is said, but it is believed they will be. 
The room is thought to have been entered 
by the use. of a skeleton key, just as in 
previous robberies, as there were no marks 
of violence on the door or frame work. 
The room is located on the sixth floor—the 
one occupied by Mr, Riley, and there is no 
fire escape directly outside the window by 
which the thieves might have entered. The 
room was undisturbed. Bound by instruc- 
tions from his firm he could not divulge the 
contents of the trunk but it was stated on 
good authority that four rolls of gold and 
platinum, four boxes of gold and platinum 
cuff links and 11 trays of rings set with 
diamonds and opals were among the stolen 
goods. The size of the trunk shows that 
the bulk and quantity of the jewelry must 
have been large, 


Through advices received in New York 
last week it was learned that the trunk of 
A. S. Riley, traveling representative for 
Herman Baum, Inc., 1 Maiden Lane, Man- 
hattan, was rifled at Pittsburgh, Pa, Mr. 
Riley was absent from his room in the 
Hotel Henry last Wednesday night when 
thieves broke into and robbed his trunk, 

At the time THe JEWELERS’ Circular 
went to press the firm was still checking 
up on the stock to determine the amount 
of the loss. It is known that the thieves 
took a large quantity of rings, chains and 
emblem buttons. All of the merchandise 
was insured and was marked ‘in some in- 
stances “B. 14 K.” and in other cases 
“plu a. 
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QUICK JUSTICE FOR THEM 





Men Who Attempted to Hold Up Philadel- 
phia Jeweler Sent to Prison for 
Long Terms 
PHILADELPHIA, Pa., Nov. 1.—A new rec- 
rd for dispensing justice was made here 
hen James Coter, alias Constantino 
d Samuel F. Andrews, otherwise 


Q 
today W 


Spanio, an 


| 
ae 


THE JEWELERS’ 





CIRCULAR 


same day had it not been for the fact that 
an attorney in another case that was being 
tried refused to have his case postponed, 
Abraham Simon, his two sons, Jay and 
Saul; William Doran, a watchmaker em- 
ployed at the Simon store, and Policeman 
Kates, who arrested the prisoners, testified 
that Andrews, the negro, had taken off his 
cap in the store on Saturday after looking 
at two diamond rings, one worth $1,500 





JAMES COTER, ALIAS “CONSTANTINO SPANIO” 


known as Samuel Anderson, who attempted 
to hold up the jewelry store of A. Simon 
& Sons, 135 S. 13th St., last Saturday, were 
sentenced by Judge John M. Monaghan to 
serve from 19 years and 10 months to 20 
years each, 

Both convicts told the police their homes 
were in Brooklyn, N. Y. Coter, a white 
man, is 24 years old and a rubber cementer 





and the other $3,500. This was the signal 
for Coter to enter and hold up the place 
with a revolver. In the struggle which 
followed, two shots were fired by Coter. 
Abraham Simon, head of the firm, was 
slightly injured and narrowly escaped death 
from the bullets. 

“T have a bed-ridden mother,” said Coter 
in his own defense at the trial. “I gave a 





SAMUEL ANDREWS, ALIAS “ANDERSON” 


by trade, while Andrews, a negro, is 38 
years old and a barber by occupation. 
After the men had been sentenced, Dis- 
trict Attorney Samuel P. Rotan announced 
that all similar cases in the future would 
be handled with the same speed. Wherever 
possible, he said, offenders accused of ban- 
ditry and similar crimes would be indicted 
immediately and brought to trial the same 
day. Arrested on Saturday afternoon, the 
prisoners were indicted by the Grand Jury 
on .Monday, and would have been placed 
on trial before Judge Monaghan on the 


false name when I was arrested, to shield 
her. I am not a criminal. I came here to 
look for work and brought a revolver to 
protect myself from hold-ups, for I had 
read that there were many hold-ups in 
Philadelphia.” 

“How much cash did you have when you 
came to town?” asked Assistant District 
Attorney Maurice L. Speiser, representing 
the commonwealth. 

“Sixty-four cents,” replied the prisoner. 

“And you needed a loaded revolver to 
protect your 64 cents?” 
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“It was to protect the money I hoped to 
earn, not what I had,” said Coter, 

Andrews, who followed Coter on the 
stand, upset the latter’s story by declaring 
that they had plotted the robbery together; 
that the place was known to Andrews, who 
once bought a watch there, and that they 
had picked Simon’s jewelry store instead of 
another because the street was quiet and 
they thought it would be “easy.” 

Both men were found guilty in short 
order, 

“No comment is necessary—the crime 
speaks for itself,” said Judge Monaghan, 
The men were found guilty on two rob- 
bery indictments. They are now tried on 
a third indictment charging assault and 
battery with intent to kill. After sentence 
was imposed District Attorney Rotan arose 
and addressing the court said: 

“T want to announce that in the future we 
will give the speediest justice possible in 
cases such as this, 

“I have given instructions that there is 
to be no delay in bringing such cases to 
the notice of the Grand Jury. Wherever 
true bills are found they will be returned to 
the court the very same day if it can be 
done, and the defendants brought to trial 
immediately.” 

The attempted hold-up of Simon’s store 
is one of several robberies in that neigh- 
borhood. On Nov. 13, 1919, three motor 
bandits robbed the jewelry store of Joseph 
K. Davidson’s Sons, 210 S. 13th St. of 
$2,000 in diamond bracelets. The store of 
Kennedy & Bro., 102 S. 13th St., has been 
robbed twice, and the store of E. J. Hertz, 
13th and Chestnut Sts., was robbed of 
$10,000 in unset stones in broad daylight. 








Death of W. L. Quay 


PHILADELPHIA, Pa., Nov. 2.—The funeral 
of Walla L. Quay, watchmaker and jeweler, 
9 S. 60th St. was held on Sunday after- 
noon, Oct. 30, from the funeral parlors of 
Oliver H. Bair, 1820 Chestnut St. “Mr. 
Quay died on Wednesday, Oct. 26, of dia- 
betes following an illness of nearly two 
years. He is survived by a widow, Mary 
Quay, and a 12 year old son. He was 
buried at Northwood Cemetery with Ma- 
sonic rites. 

Before establishing his place of business 
on 60th St. in West Philadelphia five years 
ago, Mr. Quay was associated with William 
G. Earle, 9th St. near Market St. Mr. 
Quay was a member of Williamson Lodge, 
No. 369, F. & A. M.; Philadelphia Con- 
sistory, and Lu Lu Temple, A. A. O. N. 
M. S. The business will be continued by 
Mrs, Quay, who has been looking after 
the store during the illness of her husband. 
On Nov. 3 Mrs. Quay, the widow, was 
granted letters by Register of Wills James 
B. Sheehan to administrate the estate of 
her husband. Mr. Quay left an estate val- 
ued at $65,000. His real estate is valued 
at $40,000 and the value of the personal 
estate is $25,000. 








O. L. Sharick, jeweler and optician, 
Shelby, O., is confined in the Marion San- 
atorium with a nervous breakdown. P. F. 
Sharick, a brother, jeweler and optician, 
Ashland, O., is taking charge of the 
store. 
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MORRIS L. ERNST HONORED 





Jewelers” Vigilance Committee Gives Lunch: 

eon to Counsel Prior to His Starting 

on a Mission to Poland 

Morris L. Ernst, of the firm of Green- 
baum, Wolff & Ernst, counsel for the 
Jewelers’ Vigilance Committee, was the 
guest of honor Thursday at the luncheon 
given by the members of this committee in 
q private dining room of the Railroad Club, 
30 Church St., New York, at which time 
Mr. Ernst was wished “God speed” on his 
mission to Poland, and was presented with 
4 handsome gold cigarette case as a slight 








he Bsa 











MORRIS L, ERNST, COUNSEL FOR JEWELERS’ 
VIGILANCE COMMITTEE 


memento of the esteem and affection in 
which he was held by the jewelers of this 
body. 

The luncheon was in charge of a special 
committee headed by Vice-Chairman Lee 
Reichman and came as a surprise to the 
guest of honor, who had been simply in- 
vited over to the Railroad Club to take 
luncheon with two of his partners, E. S. 
Greenbaum and Herbert A. Wolff. In- 
stead of going to the general dining room 
as expected, Mr. Ernst was marched around 
to the special room, where nearly all the 
members of the Vigilance Committee await- 
ed to greet him and wish him well. 

In all, 27 sat around the long oval table 
used for the occasion, Mr. Ernst sitting in 
the middle with Vice-Chairman Reichman 
at his right and Chairman Larter at his 
left. His partners, Messrs. Greenbaum and 
Wolff, sat at the extreme ends and others 
gathered around the board were John W. 
Sherwood, George H. Wilcox, A. L. Brown, 
H. P. Dickinson, Dewitt A. Davidson, Ar- 
thur Lorsch, William Lehrfeld, David 
Belais, William I. Rosenfeld, A. L. Wood- 
land, Jonas Koch, T. Edgar Willson, O. D. 
Wormser, Walter Kahn, H. R. Benedict, 
John Renner, Marcel Mirabeau, G. A. Nie- 
meyer, Hatry Lissauer, Will H. Joers, 
Jacob Mehrlust and William T. Gough. 

The luncheon began about 1:20 and as 
far as viands were concerned, it was in 
effect a’ banquet, the menu being of a class 
that only a club such as the one where it 
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was held could possibly serve. Anecdotes, 
stories and reminiscences occupied the 
guests during the serving of the various 
courses until Lee Reichman, who had charge 
of the affair, rapped for order and called 
attention to the reason of the gathering. 

In a few words, Mr. Reichman explained 
that during the five years of the Jewelers’ 
Vigilance Committee there had been two 
occasions of this kind, one when the com- 
mittee bid farewell to Meyer D. Rothschild 
on his trip around the world, and the pres- 
ent one. He then sketched the pleasant re- 
lations that had existed between Mr. Ernst 
and the committee for so many years, how 
much they regretted to part with his com- 
pany, even for a short time, and ended by 
calling on Chairman Larter as the second 
member of the vaudeville team which had 
to perform on this occasion, 

Chairman Larter, after telling a humor- 
ous anecdote, dubbed Mr, Reichman and 
himself the “Ham and Egg Brothers” in 
matters of this kind, and after speaking of 
the noble work with which their counsel 
was to be engaged for the next few months 
in Europe, helping the people of Poland, 
among other things, spoke on “Inspiration” 
and read a serious but interesting little 
article on the subject. 

The speaker then told the story, recently 
published, of a young hero inspired by the 
words of Theodore Roosevelt during a 
chance meeting when the latter was Presi- 
dent, and how this inspiration had followed 
him through life and caused him to per- 
form one of the.great heroic acts of the 
war. He worked up to the picture of the 
presentation, to this hero in the hospital, of 
the Medaille Militaire by great officers of 
the army. Then saying that they had no 
medals to confer on Brother Ernst for the 
work that he was about to do they, never- 
theless, wished to show their appreciation, 
and on behalf of the committee presented 
him with a magnificent solid gold cigarette 
case suitably inscribed. The cigarette case 
borne the initials of the recipient, “M. L. 
E.” which the speaker translated as “Mar- 
coni Lightning” Ernst, referring to the way 
the counsel had accomplished some of the 
work of the committee in the past. 

Me. Ernst responded feelingly, sketching 
briefly the cordial relations that existed 
between his law firm and the Vigilance 
Committee and other bodies of the jewelry 
trade, and how in all the work done for 
the jewelers the relations were unusual, in- 
asmuch as the firm had been in a position 
to remain intellectually honest in its opin- 
ion and its advice, for whether or not they 
agreed with the opinions of the clients, the 
accord between the two had never, in any 
way, been broken. He expressed his grati- 
tude to the committee for the token of 
appreciation and for the encomiums heaped 
on his head by previous speakers, which he 
modestly . decried. 

The speaker was heartily applauded and 
cheered on conclusion of his remarks, after 
which the members of the committee listened 
to a brief summary of the tax situation by 
Chairman Larter and discussed the matter 
from the angles of the jewelry trade and 
general business. 








O. E, Wandt will open a jewelry store at 
Cando, No. Dak. 
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‘ combined business with his visit. 
‘minded the jewelers of the slogan “Gifts 
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PITTSBURGH JEWELERS HOSTS 


President Hufnagel of the A. N. R. J. A. 
Talks on the Scarcity of 
Watchmakers 

PittspurGH, Pa., Nov. 3.—Recognizing 
that the war has caused a scarcity of expert 
watchmakers and that something must be 
done to replenish them, as well as engravers 
and other crafts, the members of the Jewelers’ 
24-Karat Club met here last Monday night 
with Edward H. Hufnagel, president of the 
American National Retail Jewelers’ Associ- 
ation, and plans were put in motion for the 
formation of a committee here which will 
become a part of the Horological Institute 
founded two weeks ago in Washington by 
the National Research Bureau of Washing- 
ton. 

President Hufnagel, of the jewelers’ as- 
sociation, came to Pittsburgh unexpectedly 
and President J. Clare Crawford of the 
Jewelers’ 24-Karat Club of Pittsburgh 
hustled around and used the telephone and 
managed to get a very good representation 
of the members of the trade to meet Presi- 
dent Hufnagel in the Fort Pitt Hotel. Mr. 
Crawford is formulating a committee and 
expects to have it in working order *his 
coming week. President Hufnagel also 
He re- 





that Last” and this. expression “use your 
jeweler as your gift counselor,” claiming 
that they would be found effective in a 
business way. Mr. Hufnagel said that more 
than 4,000 watchmakers’ benches in the 
country are idle because the men were 
drafted into the service of their country 
and had not returned to their profession. 
The new society is therefore going to be 
active to induce them to do so or to bring 
about a different situation by creating more 
workmen of this character. President 
Crawford will co-operate with the Carnegie 
Institute of Technology in an effort to in- 
crease the number of men needed. Many 
subjects of interest were discussed. Prom- 
inent jewelers who attended tHe meeting 
were: Sam F, Sipe, past president of the 
Jewelers’ 24-Karat Club; J. Alex. Hardy, 
William Hofmann, J. Lighrey Roberts, 
August Loch, Albert L. Brehm, George 
B. Barrett, III, P. C. Gillespie and A. C. 
Graul. 








Death of Benjamin Leon 

Batrmore, Md., Nov. 5.—Benjamin Leon, 
67 years old, known to the jewelry and 
diamond brokerage trade here for over half 
a century, died Wednesday at his home, 
1423 W. Fayette St. Mr. Leon had been in 
ill-health for several months. Few men 
were better known in jewelry brokerage 
circles here than Mr, Leon. He was in the 
employ of Benjamin & Co., E, Fayette St. 
brokers, for over 50 years. 

To the trade here Mr, Leon was known 
as an expert on diamonds for many years. 
Possessed of a jolly disposition, he made 
many friends in and out of the trade. He 
is survived by three brothers, Jacob B., 
Max, of this city, and Professor Isaac Leon, 
of Savannah, Ga., and one daughter, Miss 
Esther Leon. 

Services of the funeral were conducted by 
the Rev. Dr. Morris S. Lazaron, rabbi of 
Madison Avenue Temple: 
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Shipments from our Mr. Irving E. 
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markets are arriving frequently. In- 
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“FAKE” AUCTIONS 





Massachusetts Retail Jewelers’ Association 
Takes Steps to Clean Up Boston and 
Many Prosecutions Are Expected 


Boston, Mass., Nov. 4.—The campaign of 
prosecution against alleged “fake” jewelry 
auctioneers began yesterday, when police 
inspectors, at the instigation of the Mass- 
achusetts Retail Jewelers’ Association, ar- 
rested Joseph Clair, Isadore Colmes, Harry 
Davis, Samuel Kaplan, Louis Colmes, 
Arthur Wass and Harry Pinansky. The 
arrests are a result of activities of Albert 
R. Kerr, president of the association, and 
Lewis Marks, an attorney at 27 School 
St, who represents the association. Mr. 
Marks has been working for some time 
with Morris Wolf, formerly a Boston in- 
spector, who through his detective agency, 
also has been quietly gathering evidence. 
Inspectors Flynn and Flaherty are detailed 
to the case. 

Joseph Clair operates a store in the 
Clark’s Hotel building, Isadore Colmes, 
Harry Davis, Arthur Wass, Samuel Kap- 
lan are said to be clerks in the above stores. 


Two warrants issued under the names of, 


John and Richard Doe resulted in the arrest 
of Harry Pinansky, who runs a store known 
as the Colonial Diamond Co. on Court St., 
near Hanover St. 

The men are being prosecuted under a 
provision of the auction laws charging that 
they have made false statements regarding 
property sold at auction, using fraud and 
deceit. Against Isadore Colmes and Clair 
is lodged an additional charge of per- 
mitting goods to be sold contrary to law. 

Their methods of selling are many and 
varied, but the auctioneer in tears who 
claims he is losing money with every breath 
he takes is probably making from 300 to 
400 per cent on the article offered. These 
auctioneers, it is alleged, sell a watch on 
which some previous customer has “de- 
posited $50,” or they inveigle the prospec- 
tive customer to swap his purchase for 
some other “bargain” just for a leader, and 
urge him to tell his friends about the place. 


It is charged that Clair, assisted by Davis 
and Kaplan, conducted the auction room at 
575 Washington St., where, it is alleged, 
customers were inveigled into purchasing 
cheap imitations of valuable goods at ex- 
orbitant prices by false statements and fraud 
and deceit. The same charges are lodged 
against Isadore and Louis Colmes and 
Arthur Wass, who operated the auction 
toom at 615 Washington St., and Pinansky, 
who conducted the business at 89 Court St. 

Former Police Inspector Morris Wolf 
obtained the evidence which resulted in 
the arrest of the men, his detective agency 
having been employed by the jewelers’ as- 
sociation. The methods employed by the 
auctioneers, the investigators allege, are 
such that the jewelry trade was forced to 
wage war on them or lose the confidence 
of the public. It is declared that many 
victims have gone to legitimate jewelers 
to have Articles appraised which they 
bought at the auction rooms to be informed 
that they were either worthless or worth 
a small fraction of what was paid for them. 

The auction rooms, it is asserted, deal 
principally in cheap jewelry, watches, rings 
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and silver sets, sold as high grade goods. 
To a lesser extent rugs, tapestries, and 
china form a part of their stock. At one 
store, it is alleged, a ring was sold as a 
“genuine diamond” to a customer for $40, 
which was only glass and could be bought 
elsewhere for $2.50. The auctioneer is 
charged with having declared it was a 
genuine, blue-white diamond, set in solid 
gold, heavy Gypsy setting, weighing .98 
of a carat. Analysis proved the metal to 
be but 1 per cent gold, and the stone of 
glass. 

A set of banquet silver, which was repre- 
sented to be of a nationally known make 
and 68 per cent silver, worth $110, was sold 
to a customer for $41, and afterward found 
to be worth $12, it was alleged. A rug 
declared by the auctioneer valuable and pur- 
chased for $50, was found to be worth $11, 
it was charged. A silver set valued at $75 
by the auctioneer who declared it was the 
product of a high grade house, was sold 
for $17 and found to be of inferior make 
and worth but $10, according to the in- 
vestigators. 

Misrepresentation is charged against 
Pinansky in the conduct of the auction 
room at 89 Court St., which is also known 
as the Colonial Diamond Co., and bore the 
auction flag of “John Davis & Sons.” In- 
vestigators say they have been unable to 
establish the existence of any auctioneer 
named “John Davis & Sons.” 

The action started yesterday is but the 

- forerunner of a vigorous campaign in Bos- 
ton and every store which misrepresents 
goods or sells goods which have been made 
for auction sales or sale at fairs will be run 
out of town just as one man was driven 
from Columbus, O. When this man was 
arraigned in the lower court his case was 
“suspended generally,” which meant that 
he had about 24 hours to close out his busi- 
ness, 


An effort also will be made to prosecute 
on the transient vendor: charge, all who are 
making their shops a dumping ground for 
cheap or imitation jewelry and intended 
to deceive, 

Clair and the other defendants were ar- 
raigned in the municipal court next day. 

Inspectors Finn and Flaherty of the 
Bureau of Criminal Investigation, appeared 
with attorney Lewis Marks for the gov- 
ernment. Mr. Marks asked for a continu- 
ance until Nov. 10, which was granted by 
Judge Bennett. 

All seven of the defendants, who were 
represented by Julius Nelson, waived the 
reading of the complaint and entered a plea 
of not guilty. Bail of $200, which was 
furnished yesterday at the time of their 
arrest, still holds. 

It is believed that the prosecution now 
has evidence furnished by the Wolf Secret 
Service Agency and from many civilians, 
attracted by newspaper stories, which will 
be presented to the court on Nov. 10, far 
in excess of that used in the application for 
warrants. It is also believed in police 
circles that the fines permitted by law, in 
case of conviction, would offer no obstacle 
to a continuance of the practice and in view 
of that fact the government is looking to a 
decision which will revoke the licenses of 
these men and prevent them from again 
doing business in the same manner. 
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NEED OF MORE WORKMEN 





Executive Committee of the Jewelry and 
Kindred Industries Board of Baltimore 
Merchants’ Association Working to 
Establish Training Schools 
BattimorE, Md., Nov. 5.—Shortage in 
apprentice silversmiths, jewelry workers and 
watchmakers in this city has brought forth 
action by the executive committee of the 
Jewelry and Kindred Industries’ Board of 
the Merchants and Manufacturers’ Asso- 
ciation, the object of which is for the es- 
tablishment of a training school here in con- 
junction with the Maryland Institute of 

Art and Design, 

C. Howard Millikin, president of the 
Jewelry and Kindred Industries’ Board, an- 
nounced this week that a committee of lead- 
ing silversmiths and jewelers has been ap- 
pointed to take up the subject of the estab- 
lishing of such a school with the board of 
directors of the Maryland Institute. The 
Maryland Institute of Art and Design is 
the leading Maryland school for training in 
applied art, and silversmiths and jewelers 
propose to make a strenuous effort to have 
a school established whereby youths can 
receive the proper training in art jewelry 
work and watchmaking. 

The committee, as announced by Mr. 
Millikin, is composed of Frank M. Scho- 
field, of the Heer-Schofield Co., chairman; 
Charles C, Stieff, founder of the Stieff Co., 
and A. Walter Juvenal, of the A. H. Fetting 
Jewelry Mfg. Co. 


“Jewelers, silversmiths and watchmakers 
in this city realize the conditions which will 
confront the trade here within a few years,” 
said Mr, Millikin, “if steps are not taken to 
provide trained artisans for the jewelry 
crafts. Why, already there is a shortage in 
trained craftsmen, and it is obvious that the 
condition will not be relieved if there is no 
training school where young men can re- 
ceive the proper vocational training. The 
experienced active workers are needed at 
the bench and there is no channel through 
which the needed number of workers can be 
trained without impairing the output of the 
present workers. Such a step is inadvisable 
because of the required concentration. 
Therefore the only logical avenue of relief 
and future supply is for the establishment 
of a suitable school.” 

The committee, it is said, will take up 
the subject with the Federal government 
and an effort will be made to have a Federal 
vocational school established in conjunction 
with the Maryland Institute. Some jewel- 
ers, it is said, have considered the idea of 
having a jewelry course established at one 
of the city’s high schools, but the consensus 
of opinion is in favor of the Maryland 
Institute, 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as re- 
ported for the past week: 

Domestic 


Selling Price Silver 
Tondon U.S. Govt. Standard 

Date Official, Assay Bars. Price. 
De) 40% 72% 99 

OS nacescanes 40% 72% 99% 

PO Leadaweuwwa 40% 72% 99% 

bo, oak, MPR es ree 39% 72% 99% 

ee er 39% 71% 99% 

News 2 eviews econ 39 70% 99% 
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Successors 


Walter Eitelbach & Co., Inc. % 182 Broadway 
Ludwig Nissen & Co. NEW YorK 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam as 
Reported by Correspondents of The Jewelers’ Circular 














AmsTERDAM, Oct. 19.—Business in this 
market, although it has greatly improved 
gs compared with last month, is not 
as yet back to normal and most of the 
transactions at the present time are of 
minor importance. The market, however, 
must gradually accommodate itself to the 
situation and businessmen realizing this are 
doing their utmost to promote trade con- 
ditions and to check competition between 
Antwerp and our market, the Antwerp 
market through the fluctuation of the Bel- 
gium money market holding a great ad- 
vantage over this market. Measures to ad- 
just the condition is becoming a topic of 
the present moment for deliberation be- 
tween the Diamond Workers Union and 
the Diamond Merchants Association. This 
is a subject which is difficult to deal with 
as it embodies many questions which may 
have a great influence on the future course 
of trade. In the rough diamond market, it 
is learned that much satisfaction is being 
derived by dealers from the correspondence 
which passed recently between the London 
Diamond Syndicate and the American 
National Retail Jewelers’ Association. This 
correspondence appeared in THE JEWELERS’ 
CiRcULAR recently and pointed out conclu- 
sively that the syndicate will hold strictly 
to the pollicy which it has followed in the 
past, regarding the maintenance of the 
price of diamonds. This gives much reas- 
surance to the trade over here. 





Paris, Oct. 18.—Business in this market 
has decreased somewhat in comparison to 
last month when dealers believed that with 
the beginning of the Autumn the worst of 
the trade depression had passed. Although 
there has been some business done during 
the past fortnight, it is stated by those 
who are in a position to judge that only 
transactions of minor importance have 
been carried out. The same condition pre- 
vails in the Antwerp market where, how- 
ever, diamond workers are fully employed 
at the present time. Anyone visiting the 
Antwerp Diamond Bourse, might gain the 
impression that business was brisk. Re- 
cently many American diamond merchants 
visited the Antwerp market but from in- 
formation received, there were few trans- 
actions consummated, as prices offered 
were not high enough to induce the cut- 
ters to sell. J. Asscher, head of the well 
known diamond firm of Asscher & Son, 
has been decorated by the Government with 
the Cross of the Legion of Honor in rec- 
ognition of valuable services. rendered to 
the wounded soldiers in connection with 
the newly established diamond polishing 
factory at Versailles, which has just been 
opened by the Minister of Labor. 





Lonvon, Oct. 20.—Conditions in the dia- 
mond market here have shown little 
change of late. The critical industrial 
condition which has thrown many out of 
employment, is a factor which is working 
against a revival of the trade. It is be- 


lieved, it will be some time before a very 
marked improvement is noted. The whole- 
sale firms, whose trade depends chiefly on 
export business, are working under difficul- 
ties because of the marked fluctuations in 
the money market which makes business 
almost impossible. The Hatton Garden 
market is quiet at the present time and 
much of the business done is in mounted 
rings which are being turned over on nar- 
row profit margins to keep the wheels of 
trade going. During the course of the 
month, several importers of rough dia- 
monds from the continent visited this mar- 
ket but were unable to buy owing to the 
price of the rough material. There has 
been some demand for industrial diamonds 
but business is not satisfactory in this 
branch. 








Death of William O. Blanding 


Provipence, R. I., Nov. 5.—William Oli- 
ver Blanding, treasurer of Blanding & 
Blanding, wholesale and retail druggists and 
jewelers’ chemicals and supplies, Weybos- 
set St. and Harkness Court, died suddenly 
of heart failure at his home, 167 Lloyd Ave., 
early last Monday evening. Mr. Blanding’s 
health had been excellent recently, and he 
was at his establishment until five o’clock 
Monday afternoon, when a slight indisposi- 
tion prevailed upon him to go to his home, 
where he died within half an hour. 

Mr. Blanding, who was in his 69th year, 
was born in this city Nov. 24, 1852, the son 
of William B. and Mary (Remington) 
Blanding. After receiving his preparatory 
education in the public schools of Provi- 
dence he attended Brown University, but 
after one year he left in order to enter the 
pharmaceutical business founded by his 
father in 1849 and conducted at what was 
then 48 N. Main St. 

After learning the various departments 
of his father’s business Mr. Blanding was 
taken into partnership in 1890 and the name 
was changed from that of William B. 
Blanding to Blanding & Blanding. Two 
years later, upon the death of the elder Mr. 
Blanding, in 1892, William O. Blanding be- 
came the sole owner. In 1917 the firm was 
incorporated and Mr. Blanding became its 
treasurer, a position that he held until his 
death. The department of jewelers’ chem- 
icals and supplies was one of the largest in 
the city. 

For many years Mr. Blanding was ac- 
tively identified with the Rhode Island Col- 
lege of Pharmacy and Allied Sciences as 
its treasurer. He was prominent in the 
social activities of the city and among the 
organizations to which he belonged were 
the Rhode Island Society of Sons of the 
American Revolution, the Society of May- 
flower Descendants, the Rhode Island 
Country Club, Hope Club, Wannamoisett 
Country Club, Turks Head Club, Squantum 
Club, and Adelphi Lodge of Masons. He 
is survived by four sons, his wife having 
died in April, 1917. 
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Bandits Stop Automobile and Get Diamonds 
Worth $50,000 from Representatives 
of M. Schwartz ‘& Co., Chicago 


Cuicaco, Nov. 3.—One of the boldest and 
most sensational robberies in the history of 
the trade here took place yesterday after- 
noon on Sheridan Road, near Ravinia park, 
in which M. Schwartz & Co., 29 E. Madison 
St., lost about $50,000 worth of diamonds 
and jewelry. 

The victims of the robbery, M. Schwartz, 
Jr., and his brother-in-law, A. H,. Nathan, 
were returning to Chicago after calling on 
their trade in Waukegan and other nearby 
cities north of here. At a turn in the high- 
way, near Ravinia, they were forced to the 
side of the road by three men in a car bear- 
ing no license number. Two of the robbers 
jumped out and forced the salesmen into 
the tonneau of their car and drove it off 
the road to a wooded spot, followed by the 
bandit car. 

The two jewelers, despite the menace 
of the three weapons, made a brief attempt 
at resistance. Schwartz struck out with 
his sample case at the robbers’ command 
to throw up his hands. One of the trio 
retaliated by hammering him on the head 
with the butt of a pistol. Nathan called 
aloud for help and was immediately over- 
powered and tied to a tree. After threats 
and beating Mr. Schwartz told the bandits 
where the jewels were hidden in the car, 

After taking all the stock of jewelry the 
three took the money and personal jewelry 
from the two salesmen and bound their 
feet and tied them to the robe rail of their 
car. In a short time the men succeeded in 
releasing themselves and went back to the 
main road and phoned the police. 

Searching squads were sent out and the 
police of neighboring towns advised to be 
on the look out. The car was described as 
a new automobile without license plates. 
The leader of the bandits is described as 
six feet in height, about 35 years of age, 
weighing about 185 pounds, dark, smooth 
shaven and wavy black hair. He wore dark 
suit and soft hat. The others were smaller 
and lighter in complexion. 

M. Schwartz & Co. carry $50,000 of in- 
surance with the Jewelers’ Protective Union 
and $75,000 with Lloyds. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 


Week Ended Nov. 5, 1921 
fhe U. S. Assay Office reports: 
Gold bars exchanged for gold coins... $762,942.39 


Gold bars paid depositors............ 113,795.73 
POUND occ bi cine Chie aa de eceen $876,738.12 


Of this the gold bars exchanged for gold 
coin are reported as follows: 





Date Exchanges. 
Oct. MY aS ti eialaviccia dvtcae Raclpacimene aaa $105,516.27 
PRON FE 6ic.6\ ace 4S asiniedeed cued a weeeale 94,554.20 
Nov. 2 147,902.38 
Nov. 3 215,091.72 
Nov. 4 158,221.19 
jo, RL, Sean ner eee = Smet meer rr» 2: 41,656.63 

TORR iecstedss cusmaverubes eee $762,942.39 





The firm of Henry Rufeisen, Inc., New- 
ark, N. J., has been dissolved which will be 
continued by Henry Rufeisen. 
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AUSTRALIAN 
STAR SAPPHIRES in Sets and Single Gems SEAL SAPPHIRES 
ALL SIZES ° 
EMERALD CUT and SQUARE CUT Emeralds Rubies 
CALIBRE Upward to 5 Carats for Single Stone Rings ALSO AND 
ee Fancy Cut Diamonds 


SPECIALIST in SAPPHIRES, and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


170 Broadway New York 





















We Want You to Know 


that while we frequently list Novelties and Special Offerings, our complete line of 


PRECIOUS and IMITATION 


STONES 


comprises EVERYTHING required for manufacturing purposes, in quantities large or 
small. Don’t fritter away valuable time in seeking some staple elsewhere. The NORD- 


LINGER SERVICE will bring you what you want,—quickly. 


H. NORDLINGER’S SONS, Inc. 


New York Office, 15 Maiden Lane 


’ Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington Street 
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Senate Votes Down Smoot Sales Tax 





Upper House Rejects Amendments to Revenue Law That Would Put All 
Industries on the Same Basis—Jewelry Tax Sections Retained with 
Eyeglasses and Spectacles Omitted 














——— 


WasuincTon, D. C., Nov. 4.—Retention 
of the jewelry tax section, with the present 
rate of five per cent., and the defeat of the 
Smoot sales tax amendment, were the out- 
standing features of the tax revision situa- 
tion this week in the Senate. In agreeing 
to retain the jewelry tax section, the Senate 
exempted surgical instruments, eyeglasses 
and spectacles from its provisions, 

Senator Smoot made a valiant fight for 
his amendment, 


WasHINGTON, D. C., Nov. 4.—Senator 
Smoot’s proposal for a business sales or 
turn-over tax of one-half of 1 per cent was 
rejected by the Senate today. The vote 
was 46 to 23. Defeat of the proposal fol- 
lowed the rejection of the Smoot plan for 
a manufacturers’ sale tax last night was by 
a vote of 46 to 25. 

Defeat of both of his proposals termi- 
nated the drive in the open Senate for the 
adoption of a sales tax as an amendment 
to the pending tax bill. 


HOW RETAIL JEWELERS’ CO-OPERATED 


Acting Chairman Larter of the Jewelers 
War Revenue Tax Committee, stated last 
week that he was exceptionally well pleased 
with the prompt response given by the 
jewelers to all letters sent out by that com- 
mittee and the quick way that the various 
organizations had acted on instructions in 
connection with the tax fight now in Con- 
gress. He particularly praised the retail 
jewelers and their organizations for the 
way they had taken up the matter with 
their Congressmen and Senators. 

“Tt would be impossible,” said Mr. Larter, 
“to cite anything like all the instances of 
good work that have been done by our 
jewelers and jewelry organizations. Of 
course, a few instances stand out more 
prominently than do the others, but even 
these are so many that it is almost im- 
possible to name them all. However, 
especial mention should be made of the 
work of the Indiana Retail Jewelers, which 
is embodied in the report of Ralph 
Roessler, secretary of the Indiana Retail 
Jewelers Association to this committee, as 
this might be taken as a model for work 
of other associations.” The report reads: 


REPORT OF THE SECRETARY OF THE INDIANA 
RETAIL JEWELERS’ ASSOCIATION. 


Not content with besieging our Senators and 
Congressmen with letters and telegrams, Indiana 
was desirous of doing something more definite in 
the fight that is now being waged for the adoption 
of the Smcot Bill. So on the 26th of October 2 
petition was framed and 107 copies mailed to a 
jeweler in every county in the State of Indiana, 
and inte all large cities. Due to the haste in 
which this had to be carried out, responses came 
from 51 out of the 107, but the results were al- 
most astounding. The petition as put together 
and mailed to Senator Watson, Nov. 2, was 78 
feet long and contained 1,783 signatures from 
every walk of life. Manufacturers, farmers, mer- 
chants, teachers, consumers of every line, all were 
unanimous in their support of Reed Smoot and 
his bill. Had a little more time been given the 


men in the different counties thousands upon thou- 
sands of signatures could have been obtained. 
Copies of the petition were sent to President 
Harding, Senator New, and each of the 13 Con- 
gressmen from Indiana. 
The following are copies of the petition and 
some of the letters sent out: 


Marion, Ind., Oct. 26, 1921. 
To the Hon. James E. Watson, 
To the Hon. Harry S. New, 
United States Senate, 
Washington, D. C, 

Sirs:—We, the undersigned residents of the 
State of Indiana do earnestly and respectfully sub- 
mit the following: 

Believing in the proposition that this government 
at all times stands for EQUAL RIGHTS FOR 
ALL, and 

Believing that the present system of taxation is 
unequal and discriminatory, a wartime emergency 
not applicabie at the present time, and further 

Believing that the present system of taxation 
is difficult of collection, as is evidenced in the so- 
called ‘“‘Nuisance Taxes,’’ in some cases practically 
defeating its own purpose, and 

Believing that the bill presented by Senator Reed 
Smoot, of Utah, known as the “Manufacturers’ 
Tax,” is the most equitable plan proposed, 

We, therefore, most earnestly urge your whole- 
hearted support of this bill, and give the following 
as reasons for this support: 

1. The Smoot plan assures an abundant rev- 
enue collected at a single point, the burden of 
which is equitably distributed over a large body 
of producers, and is definitely ascertainable. 

2. By simplification of administration and col- 
lection its effectiveness is increased. 

3. Without lessening the amount of revenue, it 
removes the burden of discriminatory taxation 
from selected industries. 

4. Because of its effectiveness, it is endorsed 
by manufacturers and distributors as the most 
equitable plan proposed, who believe it will tend 
to encourage and stabilize business and greatly 
assist in the return to normalcy. 





Marion, Ind., Nov. 2, 1921. 
Hen. Warren G. Harding, 
President of the United States, 
Washington, D. C. 

Sir:—Your attention is most respectfully di- 
rected to a petition which is now in the hands 
of the Hon. James E. Watson, Senator from Indi- 
ana, a petition bearing thousands of signatures 
from every section of the State of Indiana. A 
copy of this petition is herein enclosed. 

Believing the Smoot plan of equal taxation for 
all to be the most acceptable plan proposed, a peti- 
tion was hurriedly circulated throughout the State, 
and only lack of time prevented the obtaining of 
thousands upon thousands of signatures, as there 
was not found in the State a dissenting voice, with 
the corresponding disapproval of the present 
method of taxation and of the proposed compromise 
measure, 

If our Congressmen and Senators will heed the 
voice of the people, earnestly calling for their sup- 
port of the Smoot plan, this petition cannot be 
brushed lightly aside. Manufacturers, producers, 
distributors and consumers .alike are asking for it, 
believing it to be fundamentally American in its 
application, affording EQUAL RIGHTS FOR 
ALL, SPECIAL PRIVILEGES FOR NONE. I 
am, sir, 

Rost respectfully yours, 
RALPH ROESSLER, 
Secretary Indiana Retail Jewelers’ Association. 





Nov. 2, 1921. 
Hon. James E. Watson, 
United States Senate, 
Washington, D. C. 

Dear Sir:—Believing the Smoot plan of equal 
taxation for all to be the most acceptable plan 
proposed, a_ petition was hurriedly circulated 
throughout the State of Indiana, to which petition 
thousands of signatures have been attached. Lack 
of time only prevented obtaining thousands more 
as only 50 out of 107 copies have been received 
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in this office to date, and there was not found in 
the entire State one dissenting voice with a corre- 
sponding disapproval of the present method of taxa- 
tion and of the proposed compromise measure. 

A copy of this petition has been sent to Presi- 
dent Harding, Senator New and every Congress- 
man from Indiana. Will you kindly show them 
the petition if they so desire to see it. 

Mr. Watson, if you are a servant of the people 
rather than a servant of politics, this cannot be 
overlooked. Manufacturers, producers, distribu- 
tors and consumers are earnestly calling for your 
support of the Smoot Bill, believing it to be funda- 
mentally American in its application, affording 
EQUAL RIGHTS FOR ALL, SPECIAL PRIVI- 
LEGES FOR NONE. 

Trusting you will give this more than a passing 
thought, I am, sir, 

Most respectfully yours, 
RatepH ROoOEsSLER, 
Secretary Indiana Retail Jewelers’ Association. 


Mr. Larter cited also a number of in- 
stances where unusually fine letters had 
been written to Senators by their con- 
stituents, an excellent example of these 
being one sent by the head of a leading 
jewelry house of the middlewest fo his 
Congressman which hits right from the 
shoulder. This letter reads: 


Nov. 1, 1921. 
Hon. 
House of Representatives, 
Washington, D. C 
My Dear Mr. 

Am enclosing a copy of a telegram which 
have sent today to Senators Smoot, Penrose, Edge, 
McCormick and McKinley. 

The reason I am doing this is because of a let- 
ter addressed to “Dear Constituent,’’ which I re- 
ceived from you about a week ago. 

I was so disgusted with your letter when I re- 
ceived it that I consigned it to the waste basket, 
but the more I thought about it, the more I have 
felt that you should know that I among the many 
other of your old friends in felt that the 
Republicans in Congress have not redeemed the 
pre-election promises of the party and have not 
made good, and I for one do not want you to 
think for a moment that I am convinced that much 
of anything vitally affecting the country’s good 
has yet been accomplished. 

This session of Congress was called esperially 
for tax revision, and all the House has accom- 
plished in this line is to pass over to the Senate a 
makeshift bill which accomplishes very little, leav:s 
us practically just where we were and has very 
few friends, and if I was a Republican member 
of the present Congress I would feel mightily 
ashamed of having had anything to do with it, and 
would feel that my party had failed to make good 
so far in its pre-election promises regarding tax 
revision. 

In my judgment, Congress will eventually be 
compelled by public opinion to pass a sales tax in 
place of the present unfair, unpatriotic and un- 
American discriminatory war taxes, and I believe 
that the majority of the members of Congress 
think so. 

If this is so, why not face the matter like men, 
and do it now? 

I notice by the papers, certain members being 
quoted as saying that while they believed in a 
sales tax to attempt to pass one now would mean 
suicide to the Republican party, but I want to say 
that if you pass the bill which you are now trying 
to, the danger to the party will be much greater. 

While not an admirer of the gentleman, I agree 
with Senator statement of the other day— 
that while he did not object to the Republican 
party committing suicide, he did object to their 
murdering the country in the process. 

These are not his literal words, but it expresses 
his sentiment, with which many of your old-time 
friends agree. 

Hoping you may yet see the light before the 
smashup comes, I am, 


Very truly yours, 


Cee reese eseee 

















Citing many of numerous important tele- 
grams, Chairman Larter called attention to 
one sent by George A. Brock to Senator 
Smoot, explaining to him the way senti- 
ment is crystallizing in favor of the Smoot 
Tax Bill along the Pacific Coast, particu- 
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DIAMONDS 


FOR CASH 


No Quantity too Large—No Quality too Fine 


JACOB SCHOEN 


“The Cash Diamond House” 
6 Maiden Lane New York 


Antwerp, 48 Rue Simons Amsterdam, 344 Amstel Paris, 2 Rue Pillet-Will 








SEMI PRECIOUS STONE NECKLACES 


Agate Carnelian Labradorite Topaz 
ESPOSITER Amazonite Chalcedony Lapis Lazuli Tourmaline 
VARNI C2 Amethyst Chrysoprase Moonstone Turquoise 

Aquamarine Crystal Opal Turquoise Matrix 

Aventurine Jade Swiss Lapis Onyx 


ESPOSITER, VARNI CO., Inc. 


15 Maiden Lane, New York 


STEPHEN VARNI, Pres. HARRY F. GAROFALO, Treas. 
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larly in Los Angeles. Mr, Brock’s telegram 


reads: Nov. 3, 1921. 
“Conti rapidly crystallizing favor your tax 
Bir Los ‘Angelia Chamber of Commerce, 
bership over 8,000, endorse your bill. - Also 
residents and secretaries of 26 other Los Angeles 
riots associations unanimously approve. Keep 
the good work with full assurance business men 
oh intelligent classes everywhere are back of you. 

“G. A. Brock.” 


In speaking of the vote of the Senate on 
the sales tax amendment, the first one of 
the Smoot amendments to come up last 
Thursday, Chairman Larter said that tabu- 
lation of this vote showed 34 Republicans 
for the measure, 17 against and 16 not vot- 
ing, while of the Democratic Senators, 26 
were against, and 12 did not vote. 

For the benefit of those jewelers who 
wish to know how their senator voted on 
this occasion, he had compiled a list accord- 
ing to States showing the action of each 
member of the Upper House. Jewelers can 
fnd from this those senators which voted 
against the measure or refused to vote at 
all. and then know those on whom they 
should bend their energies in urging that the 
businessmen’s idea on taxation should be 
given proper consideration in the upper 


House. The list follows: 
S 
ds 
a 1 
= 8 
State Senatcrs “zo Vcte 
Underwood . .. * Not voting 
—— Hehini: 20. . * Against 
ARIZONA Ashurst ....- “: * Against 
Cameron .... "s For 
ARKANSAS Robinson .. Pe Not voting 
Caraway .... -. * Against 
CALIFORNIA Johnson .... e a Not voting 
Shortridge .. . For 
CoLoRADO Phipps .....- oe Sey 
Nicholson ... _ Lea sities 
randegee .. ar ot voti 
ec cae ‘ * .. Not voting 

% Ball ..ccccse * .. Not voting 
——e—~,, Dupont ..... * .. Not voting 
FLORIDA Fletcher -. © Against 

Trammell oo. <0. * Against 
GEORGIA Harris ...... ..- * Against 
Watson ..... .. ® Against 
IDAHO Boralt «00 "4 os 
Gooding .... ; or 
ILLINOIS McCormick . * Against 
McKinley ... : . For 
INDIANA Watson For 
New .....+ * For 
Iowa Cummins ... * Not voting 
Kenyon we SE Against 
Kansas Cote. sicscs = Against 
Capper ..... ks Against 
KENTUCKY Stanley: ..... “: * Against 
Ernst ...... For ; 
LovuISIANA Ransdell ...._ ..- a Not voting 
Broussard te Against 
MAINE Fernald = For : 
Soe 4 Not voting 
MARYLAND France ..... 3 For 
Weller ..... - For 
MassacHu- Lodge ...... is ; Not voting 
setts Walsh ..... ‘2 Against 
MICHIGAN Townsend si Against 
Newberry : For 
Minnesota Nelson ...... Against 
Kenoet ccc. Not voting 
MississtpP1 Williams ... = Against 
Harrison .... * Not voting 
MIssouRI a er “: * Against 
Spencer “s — 

ANA Myers . gainst 
_— Wala. 6.00 * Against 
NEBRASKA Hitchcock ...-. * Not voting 

Norris .....- i Not voting 
i Against 
NEVADA Pittman gains 
Oddie ...... 7 For 
New Moses ...... ate For 
HampsHire Keyes ..-.-- ‘i For 
New Jersey Frelinghuysen " -- For 
Edge .....-- g, Per 
New Mexico Jones .------ Against 
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Bursum ‘ For 
New YorK Wadsworth *y. ~ Per 
Calder ...i:. * ..- Net voting 
No. CAROLINA Simmons .... * Against 
Overman ... .. * Against 
No. Daxota McCumber .. * .. Against 
BMGG 6.5066. * .. Not voting 
OHIO Pomerene ... .. * Against 
i * .. Against 
OKLAHOMA Oo ee -. * Not voting 
Harreld = Not voting 
OREGON McNary .... *.. Against 
Stanfield .... *.. Against 
PENNSYLVANIA Penrose ” Against 
RuopeE Iscanp Colt ........ * .. Not voting 
es . * Against 
So. Carorina Smith ...... +» * Not voting 
8 ese dews -. * Not voting 
So. Dakota Sterling .... * .. Against 
Nerbeck o.03 © cc) Agaiias 
TENNESSEE Shields ..... - * Not voting 
McKellar ... * Against 
TEXAS Culberson . * Not voting 
Sheppard ... - * Against 
UTAH SMOG k:6:600 * co. ee 
0 nee -. * Against 
VERMONT Dillingham .. * .. Not voting 
i ere * .. Not voting 
VIRGINIA Swanson . -. ™ Against 
SIE asad -. * Against 
WASHINGTON Jones ....... * For 
Poindexter .. * For 
W. Vircinia Sutherland .. * Against 
(2) i Not voting 
WISCONSIN La Follette.. 3 Against 
Lenroot ..... seg Against 
WyoMING Wartet:..% “ce Wor 
Kendrick ... .«. ® Against 
MUNA ICRMB YO ORIN gos. 44.4169 4:0 dl o'00d oe eoaeene 25 
Kepublicans AGAINST . o.iciocccs cs sesocceoess 17 
Doermiderats AGAINST ooo siccsss cccseecdceonr. z 
Republicans NOT VOTING..............00... 16 
Democrata NOT VOTING «<5... 006 cc6esceccc 12 








Burke Bros. & Co., Providence, R. I., File 
Voluntary Petition in Bankruptcy 


Provipence, R. I., Nov. 5.—Burke Bros. 
& Co., wholesale jewelers, 400 Westminster 
St., this city, has filed voluntary petition in 
bankruptcy in the United States Court for 
Rhode Island with assets scheduled at 
$11,139.44 and liabilities of $10,134.04. ELli- 
sha C. Mowry, an attorney, 1002 Turks 
Head building, was appointed by Judge 
Arthur L. Brown as receiver under bonds 
of $500. On Oct. 20 a meeting of creditors 
was held to consider the affairs of the con- 
cern, but it was finally decided that bank- 
ruptcy proceedings were best. 

The assets consist of stock scheduled at 
$3,376.04; machinery, tools, etc., $950; ac- 
counts due, $6,728.40, and other assets $85. 

The firm is composed of Charles and 
Theodore Burke, who were formerly asso- 
ciated with another brother, Alfred Burke, 
in the manufacturing comb business at Leo- 
minster, Mass. After the latter discontinued 
business there in 1912, Charles and Theo- 
dore Burke started in the wholesale jewelry 
business in a small way. They removed to 
their present address in: June, 1917. 








A firm of importers in India desires to 
purchase and secure an agency from manu- 
facturers for the sale of watches and clocks, 
gold, silver, and rolled gold jewelry, foun- 
tain and style pens, spectacles, lenses, frames 
and cutlery. Quotations should be given 
c. i. f. port of India. Payment to be made 
through bank against documents. Refer- 
ence. Further information regarding this 
communication may be obtained by writing 
to the Bureau of Foreign and Domestic 
Commerce, Washington, D. C., or any of 
its branches and referring to File No. 252. 
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NEW PRESIDENT CHOSEN 


Edgar M. Docherty Elected Head of N. E. 
M. J. & S. A. by Board of Directors 


ProvipENcE, R. I., Nov. 5.—The board of 
directors of the New England Manufactur- 
ing Jewelers’ and Silversmiths’ Association, 
including the eight who were elected at the 
annual meeting last Saturday evening at the 
Turks Head Club, met yesterday afternoon 
at the rooms of the association, 42 Wey- 
bosset St., and proceeded to organize in 
accordance with the bylaws. 

Theodore B. Pierce, who has been presi- 
dent of the association for the past two 
years, presided, and after the new directors 
had qualified in accordance with the bylaws, 








E, M. DOCHERTY, PRESIDENT-ELECT 


Edgar M. Docherty, secretary and treasurer 
of the William C. Greene Co., 101 Sa>in 
St., this city, was nominated for president 
and was unanimously elected and assumed 
the duties of that office. 

Mr. Docherty briefly thanked the direct- 
ors for the honor conferred upon him and 
said that he should endeavor to the best 
of his ability to continue the affairs of the 
association with regard to the same high 
ideals that has characterized it in the past. 
He pointed out that while the association 
has always taken an active part in shaping 
the policy of its members and in meeting 
every problem that had confronted the 
trade, new and more perplexing problems 
were constantly arising and new conditions 
threatened the industry. He urged the sup- 
port and assistance not only of the direc- 
torate but the entire membership. 

Plans for the new year were discussed 
in a general way and considerable routine 
business was transacted. After President 
Docherty had announced that he would ap- 
point the members of the regular standing 
committees later the meeting adjourned. 








John Krisch, 412 Karbach block, Omaha, 
Nebr., has recently opened a diamond setting 
shop. He was previously associated with 
the firm of Krisch & Silverstein, 142 Fulton 
St., New York, 





92 





LONDON 
26 Holborn Viaduct 


SERVICE 


Let us cooperate with you in 
producing the special stones 
which at this season of the 
year are constantly required 
under the heading of “Spe- 
cial Orders.” 


SERVICE 


American Gem & Pearl Company 
6 West 48th Street, NEW YORK 
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VENUS 


PEARL 
NECKLACES 


UNQUESTIONABLY — the 
finest scientifically produced 
pearls in the world. 


FRANK C. OSMERS 


2 West 47th St., New York, N. Y. 
Telephone Bryant 5523 

















Attention—Manufacturers 


Onyx Ring Stones 
Furnished For Any Size 


Diamond 
ONYX AND AMBER BEADS 
THE DOUBRAVA CO. 
61 Maiden Lane New York 








The Buyers’ Directory 


Price, $1.00 
The Jewelers’ Circular Publishing Co. 
11 John St., corner Broadway, New York 
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Genuine Walrus Teeth 


Due to strict Game Laws in States In. 
habited by the Elk the killing of same is 
strictly prohibited. This makes the Pik 
Teeth almost impossible to obtain; in fact 
shertly Eik Teeth cannot be obtained at all, ” 

We originated the Walrus Teeth. Re. 
member our Walrus Teeth are Genuine 
Walrus Teeth (not made from tusk or 
ivory), natural eye appears in every tooth. 
In near future our Walrus teeth will be 
recognized as the official teeth for Em- 

lems. 

We have these teeth mated and matched 
in pairs or we have them in singles for 
Manufacturing Jewelers. Prices range 
from 25c. to $1.00 each for Real Teeth in 
quantities. 


WALRUS TUSK 


We also originated the way of using 
this Tusk and manufacturing same into 
shape to imitate an Elk’s Tooth. Thru 
secret process we get an almost natural 
color into same. This is positively the 
only imitation color that. will stand being 
buffed or placed on triply before or after 
mounting. A big saving for Manufactur- 
ing Jewelers. Prices range from 1i2c. to 
50c. each in quantities. 


MOOSE 


We manufacture from Tusk an imitation 
to resemble the Moose Tooth. 


SPECIAL WORK 


We can shape these imitations to any 
style or size desired, can also fit any size 
box required; simply send box with order. 

Memo Package 
gladly sent to rated concerns, others on 
receipt of reference to show you mean 
business. 


Foster & Parker 


New York Office 
21 Ann St. New York City 

















Fine 
Opal Necklaces 


Exceptional Quality 


F. W. HOWELL 


Pearls and Precious Stones 
3 Maiden Lane, New York City 
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TELEPHONE 7410 Cortland 


DOELL 
LAPIDARY 


Precious and Semi-Precious Stones 
15 John Street NEW YORK 














A. & S, ESPOSITER 


27 MAIDEN LANE 


CORNER NASSAU STREET 


EXPERT 
LAPIDARIES 


Our policy is not how cheap but how good can 
we do our work so if you have any lapidary 
work which is difficult or requires expert atten- 
tion let us do it. We also buy and sell gems. 
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LOOK OUT FOR HIM 





Man Believed to Be Notorious Penny- 
weighter Visits Maiden Lane 
Establishments 


If the identification of four different 
jewelers and diamond dealers are correct, 
4 notorious and clever sneak thief and 
“pennyweighter,” wanted by the police in 
several cities visited the Maiden Lane sec- 
tion of New York, recently. After calling 
at several establishments he was unsuccess- 
ful in getting away with any merchandise. 
Although the man made his appearance on 
Oct, 24, it was not until several days later 
that it was positively determined that he 
was an impostor, 

The methods used by this man were im- 
mediately recognized by a reporter for THE 
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sell to the retail trade and no stock was 
shown to him, 

He visited another concern on the same 
floor and in the same building and again 
posed as a Phoenix, Ariz. jeweler. In- 
cidentally he was attended to by one of the 
members of this firm who occasionally calls 
on the trade at Phoenix and when ques- 
tioned about several firms in that city gave 
rather vague answers. Nevertheless he was 
shown some merchandise, but at this place 
also failed to make a selection and left his 
card, stating that he would call the follow- 
ing morning, 

After leaving this place he went to an- 
other well known wholesale jewelry concern 
in the same building and after again repre- 
senting himself as a Phoenix, Ariz., jeweler, 
was ushered into a private show room and 
shown a large amount of merchandise, 
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VICTOR VON ALTEN, ALIAS “NOBLE,” ALIAS “FORD,” WHOSE PICTURE HAS BEEN IDENTIFIED 
AS THAT OF A MAN WHO POSED AS A PHOENIX; ARIZ., JEWELER 


JeweLers’ CIRCULAR as identical to those 
used by a well known “pennyweighter” and 
sneaf thief who is being sought by the police 
of several cities for jumping his bail. In 
less than one hour, after learning of the 
man’s activities, a reporter for THE JEWEL- 
ERS’ CIRCULAR, armed with several photo- 
graphs taken from THe JEWELERS’ Cir- 
cuLar’s “rogue’s gallery,” canvassed the 
places visited by this crook, and in each 
instance the likeness of Victor Von Alten, 
alias “Noble,” alias “Martin,” alias “Ford,” 
alias “Farley,” of Vancouver, B. ‘C., Canada, 
was selected as the man who had called at 
the various establishments. 

At each place the man posed as a Phoe- 
nix, Ariz., jeweler, and presented a business 
card bearing the jeweler’s name. At the 
first establishment he visited, 25 Maiden 
Lane, he informed the members of a manu- 
facturing jewelry concern in that building 
that he was in New York on a buying trip 
and wanted to purchase some platinum ring 
mountings. Inasmuch as the man was not 
known to either. member of the firm, only 
a few mountings were laid before him at 
one time. After looking over considerable 
stuff he failed-to make any purchase, but 
stated that he would call the following 
morning to make a selection. 

He then called on another concern, deal- 
ing in diamonds, but when he presented his 
card the man was told that the firm did not 


The man selected about $900 worth of 
goods and during his conversation he im- 
pressed the salesman, who attended him, 
that he had some knowledge of the jewelry 
business. He made several suggestions in 
relation to settings and also used a “loop” 
in an experienced manner. In view of the 
fact that the salesman was sitting directly 
opposite the man, also that he showed him 
only a few pieces at one time, the impostor 
was unable to steal any of the merchandise. 
He finally left the place stating that he 
would call the following morning and make 
payment for the goods that he had selected. 

The man has failed to return to any of 
the places which he visited on that day. At 
several of the places visited by the man, the 
jewelers became suspicious and for that 
reason a telegram was sent to Phoenix, 
Ariz., where it was learned that the jeweler, 
whom the man represented himself to be, 
was at his store and had not made any 
recent visit to New York. The matter was 
immediately turned over to the Jewelers Co- 
operative Bureau and the National Jewelers 
Board of Trade, but it was not until THE 
JEWELERS’ CIRCULAR was notified that any 
identifications were made. 

This same man made his appearance in 
New York last June and in one day vic- 
timized two well known jewelry concerns, 
from which he stole rings valued at $775. 

Victor Von Alten has many aliases and is 
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well known to the police in several cities. 
He has a long police record and is wanted 
in Springfield, Mass., Seattle, Wash., and 
several other cities, He is described as 
about 37 years old, although he appears 
much older. He stands five feet 11 inches 
in height and weighs about 195 pounds. 








Check Swindler Comes to Grief at San 
Antonio, Tex., After Operating at 
Several Jewelry Stores 


San ANTONIO, Tex., Nov. 3—A_ check 
swindler by the name of Donaldson 
(initials unknown), spent some time in San 
Antonio visiting a number of local jewelers 
recently under the fictitious name of Wat- 
son, and after he had carried on his 
crooked work for a time his luck ceased 
and he landed in jail. 

One afternoon he entered the Nierman 
Jewelry Co., looked at goods about the 
store and before leaving purchased a $75 
watch, for which he gave a check. He de- 
parted with the watch immediately, leaving 
behind him a worthless check. The error 
was discovered too late to do any good but 
Mr. Nierman sent a word of warning to 
other stores in the city. 

His next attempt was at the Bell Jewelry 
Co., 227 W. Commerce St. Here he entered 
and bought another watch of value, handing, 
as before, a check which the clerk took to 
the office along with the watch for an O. K. 
by the manager. Donaldson lost his nerve 
when he saw that his check was being ex- 
amined and making as rapid an exit as pos- 
sible, was completely out of sight when the 
clerk returned. Here he faced the begin- 
ning of his downfall, 

His next “visit” of importance was to 
the P. J. McNeel Jewelry Co., 121 Adams 
Plaza, where he still looked at watches. A 
description of him had previously been 
given of the man, and mode of operation. 
So there he was scrutinized closely. Mr. 
Nierman was phoned to and asked to come 
over and identify him and it required much 
diplomacy on the part of the clerks to hold 
the man with casual conversation until he 
could be fully identified. The man seemed 
in a hurry to leave and handed a check about 
which one of the salesmen expressed a 
doubt. The man became very indignant, 
and informed his inquisitors that he was 
insulted and that if they doubted the validity 
of his check there were other places in 
town that sold watches. As he saw Mr. 
Nierman enter the door he grabbed the 
check, tearing it into pieces. 

A very interesting scene took place while 
diplomatic contrivances were being used to 
retain him until an officer could come to 
the rescue. 

The stolen goods were found on the man 
and returned to the owners. Donaldson, 
whose “Watson” days are over for a while, 
is now resting in the county jail awaiting 
indictment, 








A reward is offered by Mrs. Florence E. 
Jepson, 11 Mace Place, Lynn, Mass., for the 
recovery of a watch and bracelet which was 
lost in Boston, Nov. 2. The watch has a 
Swiss movement in a hexagon case, No. 
1458668 and the owner has asked any 
jeweler to whom this may be given for re- 
pair, to notify her. 
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Have you received your window dis- 
play? Have you received the various 
pieces of advertising. material that 
were promised you? 


If not, please write us, for remember, 
we are as eager for you to receive this 
material as you are to have it. 


Have you ordered newspaper cuts? 
If not, won’t you? 


Also remember, our ambition is not 
merely to sell you rings but aid you in 
selling them. 



































WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N.Y. 
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TO BAR “FAKE” SALES 





Baltimore Jewelers to Act for Reforms 
Outside of Ordinance to Prevent 
Dishonest Auctions 


Bautmmore, Md., Nov. 5.—In_ addition to 
the ordinance now before the City Council 
drawn for the purpose of eliminating and 
regulating certain forms of jewelry auctions 
a veritable campaign has been opened by 
jewelers here the object of which is to pro- 
tect jewelry buyers from the wiles of “fake 
sales. A letter published in the Evening 
Sun illustrating the experience of a visitor 
at an auction sale was as follows: 

“T heartily agree with ‘Honesty’ that 
licenses should not be granted to the faking 
business men of Baltimore city. Remem- 
ber, I am speaking only of the faking ones. 
They are not only deceiving the public by 
having their clique run up the bids, but also 
by downright lying. Let me tell you of my 
experience. A few weeks ago I stopped in 
a jewelry store where a sale was going 
on of so-classed ‘unredeemed pawnshop 
pledges. A ruby ring was offered, a ‘re- 
constructed ruby in a 14-karat gold ring’ 
(auctioneer’s words). I bought the ring 
called ‘a real $16.50 ruby ring, 14-karat 
gold,’ but imagine my anger when I saw 
stamped within ‘one-tenth 12-carat gold 
shell’ I secured two witnesses who heard 
the auctioneer say ‘14-karat gold’ and went 
to him. I received my money back with 
the command, ‘Never purchase another 
thing in this store.’ I then saw a so-called 
‘pledge’ offered, ‘only to get the price loaned 
on it’ (auctioneer ). 

“‘This wedding ring is more than 20 pen- 
nyweight’ (auctioneer). I looked at it and 
it too was ‘one-tenth of 12-karat gold shell.’ 
What’s the matter with the law? This is 
highway robbery and it is licensed. If these 
‘fakers’ are allowed to trim the people in 
this way, why arrest the burglar or the 
safe-cracker? They take a risk of being 
shot and can’t get a license either. 

“Imagine a ‘$16.50 ruby ring, solid 14- 
karat gold,’ selling for less than $5. I 
ought to be kicked for not sending the 
ring to the police and prosecuting the 
thieves.” 

“Justice.” 


It was learned this week that local jew- 
elry interests have taken steps which it is 
believed, will result in curbing the alleged 
unreliable sale of jewelry through auctions. 








Conversion Judgment at Providence Against 
“Harold George,” Against Whom Bank- 
ruptcy Petition Is Pending 


Provivence, R. I.,; Nov, 5.—L. Krichbaum 
& Co., manufacturing jewelers of this city, 
have obtained a judgment for $397 and 
costs against Harold George, in the civil 
session of the Sixth District Court. The 
case came before Judge Rueckert on Tues- 
day on a charge of trover and conversion 
of a lot of jewelry and judgment was 
entered by agreement. The defendant, who 
conducted a -wholesale jewelry business at 
56 Pine St., was petitioned into bankruptcy 
three weeks ago, L. Krichbaum & Co. being 
one of the petitioning creditors, with a 
claim of $1,351. The other petitioners and 
their claims were Rueckert Mfg. Co., $43, 


THE JEWELERS’ 


and Brennan & Critchley, $123.46, both of 
this city. Considerable interest is being 
manifested by manufacturing jewelers of 
this city and vicinity in the affairs of this 
defendant from the fact that he began busi- 
ness here last May within a few days after 
his disappearance from Boston, where, as 
the Essayan Jewelry Co., he had filed a 
voluntary petition in bankruptcy. In Bos- 
ton he had used the name of Harold G. 
Essayan, while, upon coming to Providence 
he dropped the last name and did business 
as Harold George. 

No hearing has yet been appointed in the 
case from the fact that the subpoena first 
sworn out was served upon the defendant 
as “Harold George” and was returned, 
but not answered, therefore a second sub- 
poena was issued and served on “Harold 
George Essayan,” returnable Nov. 8. 








August Goldsmith Starts Mobilization of 
“Budget Guard” Among New York’s 
Jewelry Dealers 
August Goldsmith, of Goldsmith, Stern & 
Co., this city, has been appointed Com- 
mander of the Manufacturing Jewelers 
Division in the mobilization of New York 
business men in the “Budget Guard” being 
organized by the National Budget Com- 
mittee, of 7 W. 8th St., under direction of 
Sam A. Lewisohn, well-known banker and 
city chairman, to support the movement for 
national economy and lower taxes. Every 
trade and industry in New York city is 
being mobilized . with the most prominent 
men in their respective trades as division 

commanders. 

In assuming leadership of the Manufactur- 
ing Jewelers Division, Mr, Goldsmith said: 
“Like every other business in the country, 
jewelry dealers feel the heavy burden of 
taxation, and I believe the movement for 
economy and business administration of 
Government expenditures as inaugurated by 
Gen, Dawes is as important as any single 
civic enterprise in the country today. Every 
business man in the city owes it to himself 
and his business, if not from a standpoint 
of civic duty, to help support the economy 
program to the utmost of his ability, It 
is my belief that the jewelry industry will 
demonstrate its stand on this important 
civic matter, as it has in every other crisis 
by giving its full co-operation.” 

Plans for the organization of 152 New 
York trades and industries were outlined 
at the first meeting of the “Budget Guard” 
at the Downtown Association on Wednes- 
day last, when John T. Pratt, National 
Chairman, and Sam A, Lewisohn, New 
York City, Chairman of the National Bud- 
get Committee, conferred with twenty-one 
division heads. 

Mobilization of the Budget Guard among 
New York’s trades and industries is part 
of the National Budget Committee’s nation- 
wide movement to create popular support 
for the efforts of Gen. Charles G. Dawes 
to put the administration of Federal ex- 
penditures on a business basis under the re- 
cently-adopted budget system. 








The correct style of the firm of W. W. 
Wellner, Ltd., Charlottetown, Prince Ed- 
ward Island, is given.as W. T. Wellner Co., 
Ltd. 
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JEWEL DISPLAY AT PAGEANT 


Living Model Will Wear Gems Valued at 
$500,000 at America’s Making Exposi- 
tion in New York—Display 
of Watches 


The first showing in America of the 
Hope ruby, companion to the famous Hope 
diamond, will be made to-night ('Wednes- 
day) at America’s Making Exposition, 
which is being held at the 71st Regiment 
Armory, New York. The ruby will be 
worn by a living model, who will be 
adorned with $500,000 in gems, and will be 
the brilliant feature of “French night” at 
the exposition. 

The young lady, a stunning French 
beauty, will carry out a color scheme of 
an absolutely white background of jewels 
in order to show off the flaming Hope 
ruby. Her bandeau will be entirely of 
diamonds in the Greek style and based on 
a Greek design similar to that worn by the 
Athenian women. There are small black 
Greek designs in the bandeau. She will 
wear two large diamond earrings in accord- 
ance with modern fashion aud also two 
pearl armlets and a girdle of diamonds 
and pearls. The only pearl chain she will 
wear will be hung around her neck and 
will carry the Hope ruby. The jewels 
which this young lady will wear belong to 
the firm of Cartier, well known Fifth Ave. 
jewelers. 

The Hope ruby, which weighs 52 karats, 
was brought to America by Pierre Cartier, 
of the firm of Cartier, and was secured 
from the Hope collection of jewels, part 
of which was the famous Hope diamond, 
now in the possession of Mrs, Edward Mc- 
Lean. This ruby, which was part of the 
collection of Lord Thomas Hope, the Eng- 
lish banker of the French revolutionary 
period, is remarkable both for its size and 
for its lapidary quality. The many famous 
jewels in this collection, including the Hope 
ruby and the Fope diamond, passed to his 
heirs in regular succession. The present in- 
cumbent, his great-grandson, Lord Francis 
Hope, was forced to dispose of many of 
the jewels. After the war, the Hope ruby 
was purchased by “Cartier,” who has just 
brought it to America, 

A remarkable display of watches and 
watch cases is being made at the exposition 
by Swiss interests. Several watch factories 
of Switzerland are displaying timepieces of 
all sizes, including tiny wrist watches and 
men’s watches, as well as timers used dur- 
ing the war by the aerial and artillery 
branches of the United States Army. One 
of the cases in the display shows the process 
of watch case making introduced in this 
country by Swiss workmen and also dial 
making. 

The exposition opened on Oct. 29 and 
will remain open morning, afternoon and 
evening until Nov. 12. 











The E. W. Kemnitz Co., Fond du Lac, 
Wis., has moved into its new home, 63 
S. Main St. The store is handsomely 
finished in gray and white with mahog- 
any fixtures. A balcony will be erected 
at the rear of the store providing a gift 
display room. When finished the store 
will be one of the finest of its kind in 
the State. 
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Popular Rectangular Bracelet Watches | 
At Prices Lower Than Ever Before | 


We have arranged with a 
Swiss manufacturer of the 
highest grade of rectangular 
movements to take his en- 
tire output for the year 
1922. The initial shipment 
has just been received. 


NJ910—14K white gold, hand made case, attractively engraved; 
fitted with high grade 15 jewel lever, rectangular movement, 3 
gaye Complete with black i ony — and 14K 
white gold buckle in presentation box. et s 

Tt cUkcGEuR ci pasaLkapestedbebeankhbbbhbber basket eeseesane $18.50 


NJ910A—Same as above in 18K white gold case. 
Cash Each 






Write TODAY for our 
Latest Catalog 
No. 36 





D> Orchard 5171-2 
AISENSTEIN- WORONOCK e SONS. Inc. 
The Largest Wholesale Tewelry “House in the Gast 


20-22 ELDRIDGE ST. 
NEW YORK, N. Y. 


Here is another example of 
our low prices. 


We are giving you the bene. 
fit of this arrangement and 
offer you these popular ree. 
tangular bracelet watches at 
prices that are lower than 
ever before. 


NJ910B—14K white gold, hand made case, attractively engraved: 
fitted with high grade 17 jewel lever, rectangular movement, 4 
adjustments. Complete with black, or gray 14K gold 2 - 

buckle in presentation box. Net Cash Each............. $. 1.50 


NJ910C—Same as above in 18K white gold case. 


KES HRNOND coUe cadena snnsweendes Shudha<etansaniowesa ¥eews ae $23.50 


Order sheets and return 
envelopes cheerfully 


furnished 
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Spies Class Pins 
and Rings 
Bring ProfitableSales 


PIES’ exclusive 

designs in high- 
grade class pins and 
rings will prove an 
attraction that will 
bring you the class 
pin and ring business 
of the community. 
Our long experience 
has fitted us to create 
designs that will sell. 


Spies Brothers 
27 E. Monroe St..Chicago, Iil. 
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: In Business Sincel878 — a 
Send for Catalogue | 
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Columbia Bead Co. 


Importers and Manufacturers of 


Beads and Novelties 


359 Sixth Ave. New York 


Announce the 
introduction of their famous 


Victoria Perles 


Guaranteed indestructible. 
Will not peel or discolor 





The Artificial Pearl that commands Admiration 
because of its Beautiful Oriental Lustre 
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The Buyer—the Real Maker of Salesmanship 





By H. P. Bain* 














en 
: HILE a great amount of credit is due 
W the road salesman who stands po 

his sales manager or a group 0 
ol salesmen, and says, “I do not re- 
gard the goods for which T have taken 
orders as sold, even though paid for by the 
purchasers, until they are off the dealers 
shelf and into the hands of satisfied custom- 
ers”—yet the real credit for this moral 
courage and ethical viewpoint is due the 
buyers this man has sold to. : ’ 

The individual buyer, performing his 
duties with a loyalty to his employer, prob- 
ably has not given thought to the role he 
was playing as an instrument for the uplift 
of selling methods, never-the-less, the fact 
remains that whatever progress has been 
reached in scientific salesmanship—he, the 
buyer—has been the real force for bringing 
this about. 

I can look back now and see that even 
in my earlier work as buyer in a haber- 
dashery, when I knew very little about sell- 
ing but was a “tough proposition” as a 
buyer, that I was helping in some degree 
to enforce higher ideals in salesmanship. 
The buyers are the real men who have 
made it necessary for road salesmen to dig 
down into their propositions and present 
real merchandising reasons why the buyer 
should buy. 

It has been this influence on the salesman 
that has worked its way back to the manu- 
facturer or jobber. The whole thing has 
had to percolate backward through the ad- 
vertising department, the sales department 
and finally into the production department. 

Now comes the advertising agency, the 
advertising manager or the sales manager 
and says, “Look what we have done for 
salesmanship. See—we are building sales- 
manship right into the goods.” I have not 
yet seen the man who has had the courage 
to come out and lay the credit at the door 
of the buyers. I may be charged with 
prejudice, having been a buyer myself, but 
I have also been a salesman and an adver- 
tising man, and believe I can speak without 
favor to either, 

I stand in favor of the buyer who is hard 
to sell. There is a big difference, of course, 
in the two types of buyer—the one who is 
hard to sell until he is presented with a 
logical sales argument, and the buyer who 
is basically “hard boiled.” The latter type 
has not accomplished anything for his own 
profession or that of the salesman. But 
the type of buyer who is irresistible as a 
brick wall until he sees the “light” and 
then melts like the proverbial “hot butter,” 
is the man who has made salesmanship, 
selling methods—and has forced building 
salesmanship into the product itself, 

No other man has been cursed at and 
cursed about like the buyer—but all at long 
distance. Some salesmen, sitting in hotel 
lobbies, tell, in braggadocio style, what 
they said to the buyer—“I called him down, 





*General manager, Habanix Leather Products 


Co., Toledo. 


believe me.” These stories have about as 
much foundation for truth as the average 
story some tell about that weird group of 
men with deformed minds, who tell to 
weak-brained listeners, about their conquest 
over the opposite sex. 

Real salesmen and the real buyer have 
never been other than friends. 

Some day the truth is going to be known 
—then the buyer is going to be seen in his 
true relation to good merchandising. 

If we have better made goods, better sell- 
ing helps, better forms of clerk education, 
better displays and better quality woven 
around our merchandise, then it is because 
the buyer has forced the issue—refusing to 
accept articles that did not have these points. 

Good buyers are born—not made! Some- 
thing in a real buyer’s brain, intuitively 
tells him that the salesman is not putting 
up his best argument or else the goods are 
below the salesman’s presentation. He feels 
it. I know I could feel it. I could sense 
a sales lie. Whenever I wandered beyond 
my own good judgment and allowed my- 
self to take things for granted, I invariably 
drew a blank, as a purchase that went over. 

To my way of thinking, one thing that 
will bring business back is a rigid require- 
ment on the part of buyers, that salesmen 
show them they have the goods. 


A store is a public servant. A store 
grows by its service. A store, to win trade 
on a substantial and growing basis, must 
sell merchandise that serves. The good 
buyer is the servant of the people—not of 
the store. He, therefore, should be open 
to every good argument and listen to every 
logical sales presentation and see every line 
that is offered him, Maybe the man who 
calls next has something the people actually 
want—maybe it is something never heard 
of before—that makes iittle difference. If 
the buyer sees in it a service, then it is his 
professional duty and obligation to the 
public to investigate—and buy. 

Making the salesman prove that what he 
is offering serves some definite need, some 
definite class—has a rightful place. It is 
not always a question of how wide a field 
of service an article may have—there is 
always an element of the public, even in the 
smallest group, that is eager for a service. 
The shrewd buyer senses this. He sees all 
his public and he sees it in its multitude of 
groups—those who want the best; those 
who want the best but can’t afford it; those 
who do not care for anything but to buy 
at the lowest possible cost to themselves. 

The buyer of today is forever seeking to 
uplift his public, taking them always a step 
higher in appreciation of quality..-This is 
necessary if we are to become a great buy- 
ing and selling nation. We must keep going 
higher in our sense of quality. This is the 
only thing that will give an adjustment to 
changing conditions, 

We are ever going forward in money 
values—taxes advance, rents advance, over- 
head increases, salaries advance. To keep 
pace with this we must be everlastingly 


97 


educating the public to a desire for, and 
appreciation of, the better things. Other- 
wise, the quality cannot be built into mer- 
chandising that will make it possible to 
keep up with advancing costs. 

Where is the community which wants to 
say it has gone backward in property valua- 
tions, rents, etc.? They pride themselves in 
these increases. These are the things which 
make for faith in a community and make it 
a place of safe investment values. If we 
are to have this then, we must have an 
earning power on our resale goods. 

Much rests with the buyer. The valued, 
so-called “downtown” property of any city, 
must have its valuation stabilized and keep 
progressing or the city ceases to grow 
Buying to sell. It is a process of education 
for the public—the consumer—education of 
the store’s sales people and finally, or should 
I say basically, the manufacturer must be 
forced to build into his merchandise the 
quality that makes the changing condition 
possible to keep up with. 








The Goldsmith and the Tinker 





AS you ali know, Saint Patrick has been 

for ages a patron saint of the gold- 
smiths. But you, perhaps, do not know 
why. He was a slave in his youth and a 
goldsmith opened his way to freedom. And 
this is the way it all came about. The an- 
cient legend reads that “one time a wild 
boar came rooting in the field, and brought 
up a lump of gold; and Patrick brought it 
to a tinker, and the tinker said, ‘It is noth- 
ing but solder; give it here to me.’” Patrick 
was shrewd and took it to a smith (smiths 
are always honest and reliable, you all 
know that, too). And that smith told Pat- 
rick that glittering lump was real gold. As 
I just stated, Patrick was shrewd, so he 
knew just what to do with that chunk of 
honest gold. He bought his freedom with 
it. Any wonder that Saint Patrick felt 
kindly toward gold and the goldsmith ever 
after and to this day? Also, as you 
know (?), the doers of good always reap 
rich reward, and the wicked liar always 
suffers eternal damnation (or most al- 
ways). And that is why the following well- 
known condition arose, which is told in the 
legend: “And from that time the smiths 
have been lucky, taking money every day, 
and never without work, but as for the 
tinkers, every man’s face is against them!” 


Getting away from our story but sticking 
steadfastly to our Erin, don’t go away with 
the idea that that hog-rooting act of gold- 
mining must have been in South Africa or 
India because there ain’t no gold found in 
Ireland. We have irrefutable proof that 
large quantities of free gold used to be (in 
ancient days, of course) discovered in Ire- 
land, even if it is as scarce today as its 
snakes. As we all know, the monks in the 
Irish monasteries did great numbers of 
lovely creations in gold, very many of 
which are still on view in our museums, 
Neither must we run away with the impious 
impression that when Saint Patrick banished 
all snakes from Ireland he did the same 
thing to gold. For most of the extant 
goldsmiths’ creations are the manipulations 
of a later date than when. Erin’s patron 
saint trod her shores, 
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M.S. Page & Co. sis: Boston 


Distributors for Universal Silver Flatware now boxed in 
Blue Plush Pad Gift Boxes 


=, 























WE don’t mean to compare 
you to an old hen or your 
Universal Silver | ©uStomers to a worm, but we UNIVERSAL 
do claim that the old hen Reversible 
Flatware who keeps scratching lines Toasters 
Now Boxed in her nest with eggs and also Pyrex Casseroles 
— makes a good living. We can Home Needs 
: manicure your scratches and Electrical 
Gift Boxes help you to lay by the nest Appliances 
ege with our line which is Holloware 
“At your service for success.” 
a 
Watches Jewelry Diamonds 























The BUYERS’ 


| 


DIRECTORY 





PRICE, $1.00 





THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 John Street, New York 























Chinese Jade Jewelry 


Brooches, Rings and Earrings 
Filigree Leaf and Dragon Mountings 
Ask for Memo. package. 


G\ MILLER & RICK 
> Electro-Plating and Coloring 


Mesh Bags Repaired and Refinished 





12 John St., New York 


Asiatic Art Jewelry Co. 





Jewelry and Silverware Repairing 


Telephone 43 John Street, New York City 


Tel. Cortland 5921 2483 John 











Jewelry Repairing 
Special Order Work 


A trial will convince you 


' §OL. LEVINTON 
90 Nassau St., New York 





CHRISTMAS IS COMING!!! 


Write now for low prices—goods just arrived 


NECKLACES 


of White Coral—White and Pink Coral—Red Coral—Pearls—Novelties 


PALOMBA BROS."New vor N.Y. 
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Jewelers here will co-operate in- the 
movement to have a “perfect package 
month,” being advocated by the railroads 
and the express companies now that the 
busy season is approaching in the matter 
of hatidling merchandise. The Chamber of 
Commerce has taken up the matter and is 
also lending its co-operation in the effort 
to bring about the desired efficiency in ex- 
pediting business of all carriers. 

Pittsburgh was given a rude shock last 
week with the arrest of three men in con- 
nection with a Uniontown robbery of money, 
bonds and jewelry valued at $250,000, rings 
worth $8,000 being kicked about the street 
in a match box for three hours and then 
recovered by the poiice, following the arrest 
of the men. The men were arrested in a 
Liberty Ave. pawnshop where they had 
gone to dispose of part of their loot. The 
match box had been thrown in a gutter by 
one of the robbers and this is what was 
recovered later. 








Akron, 0. 





TRADE CONDITIONS 


The jewelry business in Akron, which during 
the past several months has experienced one of 
the dullest seasons in the history of the trade, has 
improved in the past few weeks fully 15 per cent, 
says George S. Dales, proprietor of the Dales 
jewelry store, S. Main St. Discussing the trade 
conditions with a reporter for Tur JEWELERS’ 
Crrcutar Mr. Dales said: “Our business was one 
of the hardest hit during the recent rubber in- 
dustry slump, and we are perhaps the last to 
see a change for the better. People will spend 
money for most anything else but jewelry, and as 
the result the trade is just beginning to return 
to near normal business. 





The Alexander jewelry store, which for 
many years has occupied a room at 145 S. 
Main St., is now located at 15 S. Main St, 
in more commodious quarters. Little time 
was lost in the removal, 

It is estimated that more than 4,000 
people attended the opening of Dales’ Ori- 
ental Temple of Music, which will occupy 
the entire store basement. Mr. Dales spent 
approximately $5,000 on the project. He 
plans free Thursday evening concerts each 
week and in this manner will advertise the 
music department of the store, and inci- 
dentally will acquaint the public with the 
fact that he is engaged in the jewelry busi- 
ness, 

One of the most important developments 
in the jewelry trade in Alliance was the 
opening this week of the Zang Gift shop. 
This innovation by the Alliance jeweler has 
brought forth much favorable comment and 
indications are that the shop will enjoy a 
most prosperous business. J. A. Zang & 
Sons are one of the oldest jewelry firms 
of Alliance. Mr. Zang says business has 
been very satisfactory and that silverware, 
clock, cut glass and watches have enjoyed 
unusual activity of late, 


To make room for the new gift shop 


the offices of the firm were moved to a 
balcony above the rear of the store and the 
shop installed. It will carry a complete 
line of polychrome, electric lamps, novelties, 
hand-painted china, bric-a-brac, oil paint- 





ings, stationery and favor cards. Mr. Zang, 
accompanied by his wife, went to New 
York recently, where they purchased the 
stock. Miss Garnetta Griffith is locking 
after the new shoppe. The optical depart 
ment of the J. A, Zang & Sons Co. has been 
discontinued and H. R. Rector, who was in 
charge, has left Alliance, 








Jewelry Stolen at Cleveland from Trunk of 
Newark Salesman Is Valued at $25,000 


Newark, N. J., Nov. 5.—Twenty-five 
thousand dollars’ worth of jewelry belong- 
ing to Bishop &. Bishop, manufacturing 
jewelers at Mulberry and Oliver Sts., was 
stolen from the traveling trunks of Charles 
E. Sweasey, salesman for the concern, 
while he was stopping at the Statler Hotel 
in Cleveland. The trunk was locked in 
Mr. Sweasey’s room at the Statler Hotel. 
While he was out to dinner his room was 
entered and every piece of jewelry was 
taken. The theft was reported at once to 
the hotel management and to the police, 
and a search made for the thieves. 

Some of the jewelry trays were found in 
a room across the hall from Mr. Sweasey’s. 
Outside of this no clues were found. 

It is thought that Mr. Sweasey may have 
been spotted in another town through a 
telegram which he sent and that he was 
followed to Cleveland by the thief or 
thieves who secured a room near his in the 
hotel. The factory is now working over- 
time to get new stock ahead and fill or- 
ders as they are sent in. 








Robbers Visit Los Angeles, Cal., Jewelry 
Store and Escape with Loot Valued 
at $1,000 


Los ANGELES, Cal., Nov. 2.—Taking ad- 
vantage, of a cloak of darkness afforded 
when all lights on Hollywood boulevard 
were extinguished for a period of 10 min- 
utes last night, daring jewel thieves robbed 
the store of J. Van den Akker, at 6328 
Hollywood boulevard, of several thousand 
dollars’ worth of jewelry. It was the second 
time within a month that the store had been 
robbed. The previous robbery on Sept, 17 
last resulted in a loss reported at $1,000. 

Last night’s robbery was accomplished 
after a glass panel in the rear door of the 
store had been smashed. The thieves then 
removed the lock from the inside of the 
door with a heavy crowbar, which they left 
behind, as well as a heavy iron bar which 
was pried from across the door. 

According to reports, it was customary 
to leave diamonds and expensive jewelry 
in the display window at the front of the 
store, and remove them to a safe about 10 
or 11 o’clock in the evening. The robbery 
last night occurred before the usual time 
for removing the articles from the 
window. 

Included in the loot stolen was a 2%4- 
carat diamond, a platinum and diamond bar 
pin, a platinum and diamond bracelet, three 
wrist. watches, a gentlemen’s watch and 
various other articles. 








R. P. Williams, Cherokee, Ia., has sold 
his interest in the jewelry business to his 
partner, C. R. Coons. 











Business Troubhbes. 


H. B. Jones, Calhoun, Ga., has been closed 
out by mortgage. va? 

Maurice B. Adelson, “Boston, Mass., has 
assigned to Nathan,Ullian, 

An involuntary petition in bankruptcy 
has been filed against S. Abrams & Co., 
Boston, Mass. 

The Security’ Mfg. Co., St. Louis, Mo., 
has given a chattel deed of trust for the 
benefit of creditors to Marion X. Morris. 

J. W. Haskell, Northeast, Pa., has filed 
a voluntary petition in bankruptcy. The 
assets are $5,000 and the liabilities $15,000. 

R. N. Stripling, San Augustine, Tex.,' is 
offering creditors 20 cents on the dollar. 
The assets are $16,500 and the liabilities 
$65,700. ' 

Burke Bros, & Co,, Providence, R. I, 
have filed a voluntary petition in bankruptcy. 
The named assets are $10,000 and the lia- 
bilities, $9,800. 

The Chapman Mfg. Co., Attleboro, 
Mass., has assigned to James H. Leed- 
ham, Jr. The assignee is offering 10 per 
cent settlement. 

A voluntary petition in bankruptcy has 
been filed in the matter of the G. C. K. 
Stores, Philadelphia, Pa. The assets are 
$82 and the liabilities $23,915. 

C. N. George, Sonora, Cal., has as- 
signed for the benefit of creditors to A. 
V. Davidson. The business will be con- 
tinued under an extension agreement . 
with creditors. 

Earl W. Beyer, a jeweler of 140 Jay St., 
Schenectady, N. Y., has filed a voluntary 
petition in bankruptcy in Federal Court 
here with liabilities of $8,077 and assets 
consisting of stock $4,000 and fixtures $500. 
Percy Weedon of Amsterdam has a wage 
claim for $45; taxes amount to $25; and 
the unsecured claims are $2,250 and notes 
$5,575. There are no secured creditors. 
The petition was filed through Attorney 
John J. McMullen, who sets forth that 
$500 has been paid or is to be paid in 
connection with the bankruptcy proceedings, 








Columbus, 0. 





M. R. Templehoff, of J. Gottlieb, New 
York, called on the Columbus jewelers 
last week. 

L. E, Cook is now associated with the 
Kay Jewelry Co. Mr. Cook was formerly 
a traveling salesman. 

The interest displayed by Columbus 
jewelers in the powerful football team of 
Ohio State University is surpassing that 
of any other group of local business men. 
Exhibits of cups and footballs won by the 
team, and pictures of the players have 
graced the windows of a large proportion 
of jewelry stores. Goodman Bros. had a 
100 per cent representation at the Chicago- 
Ohio State game in Chicago Saturday. Both 
of the brothers left Thursday morning by 
motor for the “Windy City.” They re- 
turned Monday. G, Dana Harrington, of 
the Harrington Co., left Friday night to 
witness the contest, 








S. Rosenthal Jewelry & Optical Co. has 
been succeeded by Louis <A. Rosenthal, 
Portsmouth, Va. 
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L. J. Roy has returned from a business 
trip to Montreal and vicinity. 

Mr. and Mrs. Arthur W. Claflin are in 
town again, having closed their Summer 
home at Buttonwoods. 

Adolph Meyers has filed his statement 
that he is the proprietor of the A. M. 
Novelty Co., 19 Gay St. 

Mr. and Mrss Aaron C. Towne have 
closed their Summer house at Silver Spring 
and are at their home on Power St. 

The final dividend in the bankruptcy 
proceedings against the Era Mfg. Co. has 
been declared payable on and after Nov. 4. 

Mr. and Mrs. Barton A. Ballou are at 
their, Winter home in this city. again, hav- 
ing closed the country house at Bristol 
Ferry. 

The case of Leo Kaul against the Warren 
Jewelry Co. on the Superior Court calendar 
for trial on Wednesday, was passed for 
reassignment, 

Victor E. Black, of the V. E. Black Co., 
is on an extended business trip for his 
firm. He will visit the Pacific Coast be- 
fore his return. 

Heller & Co., 246 Eddy St., is being 
conducted by Frederick M. Heller, accord- 
ing to the latter’s statement filed with the 
city clerk’s office. 

Mr. and Mrs. Alfred B. Lemon and chil- 
dren, who have spent the Summer in 
Thompson, Conn., are back in town at their 
home on Everett Ave. 

Mr. and Mrs. William T. Chase have 
returned from spending the past month at 
South Swansea, Mass., following the Sum- 
mer spent in the White Mountains. 

Five gold watches offered as prizes for 
the amateur night at the Arena Athletic 
Club, Woonsocket, were furnished by Ar- 
thus Beaudet, 111 Main St., that city. 

B. A. Bells, formerly associated with a 
trade paper in this city but now a retail 
jeweler in South Carolina, has been a guest 
at the Narragansett Hotel the past week. He 
is accompanied by his bride. 

The W. S. Hough Jr. Co., of this city, 
has decreased its capital stock from $337,000 
to $1,000, according to an amendment to 
its charter filed in the office of the Secre- 
tary of State the past week. 

Eugene A. Eddy was the guest of honor 
at a banquet given by the East Greenwich 
Yacht Club at the Hotel Updike last week. 
Mr. Eddy was presented a handsome pair 
of prismatic binoculars, 

The engagement was announced the past 
week of Arthur Bradford Dunbar, son of 
Mr. and Mrs. Clarence M. Dunbar, to Miss 
Mary Evelyn Wright, daughter of Mr. and 
Mrs. William D. Wright. 

The regular monthly meeting of the di- 
rectors of the Manufacturing Jewelers’ 
Board of Trade will be held at the rooms 
of the association in Turks Head building, 
this city, Friday, Nov. 18. 

The C. & S. Mfg. Co., 280 Richmond 
St., have filed a petition with the Superior 
Court asking that their bond be accepted 
and that the attachment held against them 
by S. Chiappinelli, of the Armour Mfg. Co., 
14 Bliunt St., be released. 

Clifford G. King, formerly for several 
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years of the sales department of Clark & 
Coombs, has started in business for himself 
at 14 Blount St., as C. G. King & Co., 
and will manufacture seamless rings and 
a general line of plated jewelry. 

William H. MHanaford and Jerome 
Fleischer have filed their statement at the 
city clerk’s office that they are the owners 
of the manufacturing jewelry business of 
Tuttle & Stark and also of the T. & S. 
Jewelry Co., both at 116 Chestnut St. 

Felix Zampini, a polisher formerly em- 
ployed by the Imperial Knife Co., 14 Blount 
St., was fined $1 and costs in the Sixth 
District Court the other morning upon 
pleading guilty to the charge of larceny of 
two pounds of emery from his employer. 

Among the petitions recommended by the 
Common Council of Providence last 
Wednesday for permission to erect garages 
were the following: Otis Bros., refiners, 
Culver St.; Young Bros., displayologists, 
Eddy St., and E. Millmather, engine turner, 
Vermont Ave. 

The case of Nathan Kaufman Co. against 
the Progressive Mfg. Co., was heard at the 
civil session of the Sixth District Court be- 
fore Judge Rueckert on Tuesday for balance 
alleged to be due on book account. Judg- 
ment for $85.98 was entered for the 
plaintiff, with costs. 

Fire caused by a defect in the exhaust 
pipe from the polishing apparatus where it 
entered the chimney, called the firemen to 
the manufacturing jewelry plant of Silver- 
man Bros., 226 Public St., the other night. 
The flames were quickly extinguished and 
the damage was slight. 

William S. Moody was appointed tempo- 
rary guardian of the estate of John F. 
Brady by Judge Stone in the Municipal 
Court last Tuesday under bond of $75,000 
furnished by the American Security Co. 
John A. Straight was appointed appraiser. 
Mr. Moody was granted permission to con- 
tinue the business. 

The following were among the jewelry 
buyers reported in this city and vi¢inity 
during the past week: Miss Cowan, of 
Marshall Field & Co., Chicago; Mr. 
Efroynson, of H. P. Wasson & Co., Indian- 
apolis, Ind.; Mr. Turner and Mr. Ishum, 
of The Larkin Co., Buffalo, N. Y.; H. A. 
Bernon, of Cleveland, O.; Mr. Kunstader, 
of Kunstader Bros., Chicago. 

A handsome bronze memorial tablet to 
honor the five instructors and 84 students 
of the Bryant & Stratton Commercial 
School of this city who served with the 
American forces during the World War 
that has just been dedicated at the school 
rooms here; was designed and cast by the 
Gorham Mfg. Co. Under the title “In 
Memoriam” among the names is that of 
Cyril Henius, a son of Arthur Henius, of 
Henius & Co. 

Plate glass fronts at A. S. Castritius’ re- 
tail jewelry store and F. W. Woolworth 
Co.’s store on High St., Westerly, were 
damaged several hundred dollars by being 
broken by chip stones thrown against them 
last Sunday by automobiles. A surfacing 
of chip stone had been placed in front of 
the store following highway repairs and 
passing autos had thrown the stones against 
the windows. Numerous other windows 
suffered similar damage. , 

V. E. Black Co. has adopted a new system 
for the comfort and welfare of its employes. 
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At five minutes before 10 and 3 O'clock 
every day every person in its employ Ceases 
all work for a recess of five minutes duri 
which they may smoke, chat or occy 
themselves as they like. The compan 
has already proven that the few anata 
relaxation at the middle of the morning aa 
afternoon is beneficial to the employes and 
that more and better work results, 

Joel J. Pincus, formerly a manufacturing 
jeweler and later associated with the ine 
vestigation department of the Manufactyr- 
ing Jewelers’ Board of Trade and now head 
of the credit department of The Outlet Co 
(J. Samuels & Bro., Inc.) of this city, was 
elected president of the Retail Credit Men's 
Association at the annual meeting held 
Friday. It was announced that the annual 
banquet would be held at the Crown 
Hotel on Thursday next at which time 
the address would be delivered by Prof 
Henry Gardner of Brown University 
on “The Economic Outlook.” Among the 
other officers elected were: Vice-presj- 
dent, John A. Donahue of The Dimond 
Co.; secretary-treasurer, H. Nelson Street, 
of the Providence Chamber of Commerce. 
Directors: John T. Cambio, of The Shepard 
Stores and Charles E. Donilon, of The 
Boston Store (Callender, McAuslan & 
Troup Co.). 

Mrs, Matie C. Messler, of Pawtucket, 
whose property has been attached in the 
name of Marie C. Littlefield, is defendant 
in a suit for $30,000 that has been filed in 
the Superior Court for Providence County 
by M. J. Cross & Co., of New York city, 
The claim is based upon a promissory note 
for $21,885.41 alleged to have been made 
Jan. 27, 1920, by the A. C. Messler Co, 
manufacturing jewelers, 101 Sabin St., this 
city, and signed by M. C. Messler, treas- 
urer. The note was drawn to the order of 
the Federal Snap Fastener Co. and was in- 
dorsed by Matie Cooper Messler, it is 
stated, and was payable May 27, 1920. The 
note was indorsed to the plaintiff by the 
Federal Snap Fastener Co. and payment 
was refused when it was presented at its 
maturity, it is alleged. Mrs. Messler is the 
wife of Arnold C. Messler, and was asso- 
ciated with him in the business of A. C. 
Messler & Co. She is allaged to have prop- 


erty in her own name besides the business 
holdings. 











Buyers for Marshall Field were in the 
city last Monday visiting the local firms. 

Joseph Finberg is heading the “Fin- 
bergs” and Harold E. Sweet the “Sweets” 
in the Y. M. C. A. team campaign to 
raise $12,000. 

Christian Klee, who for 43 years was 
employed at the factory of the R. E. 
Simmons Co., died last Friday after a 
short illness. 

Charles M. Robbins, the former well- 
known manufacturing jeweler, has ten- 
dered his resignation as a member of the 
City Council. 

After a month’s work, the list of 
products manufactured in Attleboro has 
been checked up and it is found that over 
300 different articles are made. 























November 9, 1921. 


Hartford, Conn. 





Irving V. Smith has been granted a patent 
for a design of handles for spoons, forks 
or similar articles. He has assigned his 
rights to the Williams Bros. Mfg. Co., 

Glastonbury, Conn. . 

Gustave Shrohhaker, Wallingford, Conn., 
has been granted a patent for a design 
on handles of spoons, forks or similar 
articles. He has transfered his rights to 
the International Silver Co., Meriden, Conn. 

William G. Coxeter, a manufacturing 
jeweler, 902 Main St. and Mrs. Coxeter 
have announced the engagement of their 
daughter, Miss Bertha May Coxeter to 
Benjamin Kloet Parrett, Meriden, Conn. 
The wedding will take place this month, 
Miss Coxeter has been associated with her 
father in his business. . 

Chester Randolph Woodford, oldest liv- 
ing ex-member of the Connecticut House of 
Representatives, whose experiences as clock 
salesman in Illinois years ago, have been 
related in THE JEWELERS’ CIRCULAR, ob- 
served the 107th anniversary of his birth 
at his home in Avon, Conn., last week, 
Wednesday. He is in fair physical con- 
dition. 

Announcement was made last week that 
Charles E. Lord, of West Hartford, Conn., 
has been appointed temporary receiver of 
Beck-Engle, Inc., retail jewelers, Allyn 
House block, Asylum and Trumbull Sts. 
A hearing upon the confirmation of the ap- 
pointment and also the appointment of two 
appraisers will be held in the Superior 
Court on Dec. 4 at 10 o’clock in the morn- 
ing. 

Ditais Grindrod, for many years an em- 
ploye of the Meriden Britannia Co. (Fac- 
tory E of the International Silver Co.), 
and Mrs, Grindrod received a host of ac- 
quaintances at their Meriden home, 304 
Center St., last week Tuesday evening, the 
occasion being the 50th anniversary of 
their wedding. Mr. Grindrod, who is 74 
years of age, came to Meriden from Dan- 
bury, Conn., in 1898. 

Obed Calkins, for many years a valued 
employe of the American Silver Co., Bris- 
tol, Conn., died recently at his residence 
in the Copper Mine district after an ill- 
néss from complications which had ex- 
tended over a year and a half. Mr. Calkins 
was born in Avon, Conn., 59 years ago and 
came to Bristol 30 years ago. He is sur- 
vived by a widow. The funeral was held 
from his late home, burial being in the 
West cemetery. 

Among the members of the campaign 
committee named for the expansion and re- 
organization of the Bristol, Conn., Chamber 
of Commerce are, the following: Fuller 
F, Barnes, secretary and treasurer of the 
Wallace Barnes Co., clock springs: 
Alexander Harper, president of the Ameri- 
can Silver Co., William S. Ingraham, secre- 
tary and treasurer of the E. Ingraham 
Co, Samuel J. Large, F. N. Manross, 
Albert F. Rockwell, chairman of the board 
of directors Of the American Silver Co., 
Joseph B. Sessions, secretary of the Ses- 
sions Clock Co., Forestville, Conn.; Albert 
L. Sessions, treasurer of the Sessions Clock 
Co. 

The funeral of Isaac James Steane, 
formerly a well known silverware manufac- 
turer, whose death was announced in last 
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week’s issue of THE JEWELERS’ CIRCULAR, 
was held from his late home. Rev. Dr. 
Rockwell Harmon Potter, pastor of the 
Center church officiating. Many business 
associates and close friends of the deceased 
were present, including those from the In- 
ternational Silver Co., at Meriden, Conn., 
and New York, and the Hartford Sterling 
Co., of Philadelphia. The bearers were 
F. H. Whipple, E. A. Hathaway, W. P. 
Robertson and Frank G, Smith, all of this 
city, Arthur Manning of Hillstown, Conn., 
Arthur E, Hobson of the Barbour Silver 
Co., Meriden, Conn., Arthur Wells and 
Thomas McGinley of Philadelphia. The 
interment was in Cedar Hill Cemetery, 
services at the grave being conducted by 
Dr. Potter. 

A meeting of the representatives of the 
State agricultural organizations, the manu- 
facturers associations and the State depart- 
ments has been called for today (Wednes- 
day) for the purpose of discussing the 
advisibility and desirability of holding 
another annual exposition at the State 
armory this Winter. Previous displays of 
the manufacturers have: attracted much at- 
tention, as outlined each year in THE 
JEWELERS’ CIRCULAR. Among the companies 
who have exhibited: their products in past 


years are the International Silver Ca, 
Meriden, Conn; the Napier-Bliss Co., 
jewelry manufacturers, Meriden; the 


Waterbury Clock Co.; the American Sil- 
ver Co., Bristol, Conn.; the New Haven 
Clock Co.; the Sessions Clock Co., For- 
estville, Conn.; the H. C. Thompson 
Clock Co, Bristol; the Wallace Barnes 
Co., Bristol, and Landers, Frary &. Clark, 
New Britain, silverware manufacturers. 
When Austin M. Bond arrived at his 
office at the retail jewelry store of Lux, 
Bond & Lux, 859 Main St., Tuesday morn- 
ing he had completed an interesting career 
of 40 years in the jewelry business, part of 
which, of course, he gave service as an 
employe and during which for over a dec- 
ade he has been a partner with two well 
known jewelers, George L. Lux, president 
_of the Connecticut Retail Jewelers’ Associa- 
tion, and his brother, Harry Lux. From 
his wide circle of both business and social 
associates, Mr. Bond has received many 
congratulations on his anniversary. it was 
in the year 1881 that Mr. Bond accepted 
a position in the retail jewelry store of 
Colonel Clayton H. Case, whose establish- 
ment at that time was next door to the 
present store of Lux, Bond & Lux. Mr. 
Bond was then 17 years of age and he can 
now boast of having seen 57 Summers. 
The opening in the Case store was made 
known to him by a friend who resided in 
his native town of Suffield, Conn. When 
he began his duties at the store the con- 
cerns in Hartford carried very little sterling 
silver and the entire allotment in each place 
could be carried to a safe at night on a 
small tray, a fact that is much different 
today. Few people purchased solid silver 
in those days and jewelry sales are a great 
deal larger today due, Mr. Bond believes, 
to the scientific manner in which the mer- 
chandise is manufactured and sold to the 
public. Business is conducted on a large 
scale and the articles turned out at the fac- 
tories represent the best quality and highest 
type of workmanship. A variety of lines 
of goods now adorn the jewelry stores in 
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contrast to the few that were admired 40 
years ago. During his 40 years of experi- 
ence Mr, Bond has always associated suc- 
cess with him and his associates, and Hart- 
ford has been an excellent territory for the 
retail jewelry business. Mr. Bond left the 
employ of C. H. Case 14 years ago, when 
he joined the present firm at the location 
that has not changed since the day the 
partners opened their doors. 








Lancaster, Pa. 





Charles G, Parker has gone to Virginia 
on a two weeks’ business trip. 

James Osgood, Louisville, is spending a 
week with Lancaster relatives and friends 
hefore proceeding to New York on busi- 
ness, 


Fred. J. Rumple, of Pittsburgh, stopped 
over two days in Lancaster last week to 
see acquaintances, being en route to New 
York city. 

The silver trophy cup offered by the 
Lancaster News-Journal as one of the prizes 
in the big flower show, was furnished by 
S. Kurtz Zook. 

The two silver loving cups awarded as 
prizes in*the recent Lancaster County Fire- 
men’s Association parade at Columbia, won 
by Lititz and Manheim companies, were fur- 
nished by W. W. Appel & Son. W. W. 
Appel spent several days last week in New 
York on business, 

Referring to the practice here of laying 
back goods as Christmas presents, a lead- 
ing jeweler says that many do so in order 
to get first choice, persons doing this who 
could afford to pay outright. Such patrons 
only pay the first instalment, paying the 
balance when they take the goods. The 
other class, who could not pay outright, 
pay in various instalments. 

Miss Lila Ogden, Petersburg, Va., has 
entered the Bowman Technical School as 
a student in engraving. A. J. Hatcher, 
Raeford, N. C,, a student in engraving, 
has finished the course and taken a position 
with Jeweler Polack, York, Pa. In the City 
Bowling League tournament the team of 
the technical school is leading the other 
teams up to the present time. B. H. Prow- 
ell, Atlantic City, a former student, with his 
wife paid a visit to the school last week 
to see old acquaintances. There are at 
present in the school 78 government voca- 
tional students. 

Two attempts were made to rob Benja- 
min Lichtenstein’s jewelry store in the 
heart of Lancaster’s business district the 
night of Oct. 31. In the earlier part of 
the night the police were notified that two 
suspicious characters had been seen back 
of the store, but the police failed to find 
them, and in the early morning a noise was 
heard at the same place by a woman living 
above the store, but she paid no attention 
to it. Next morning it was found that 
two panels had been cut out of a rear, un- 
used door of the store, but a safe there 
blocked entrance. Chisel marks on the 
shutters of a back window. showed where 
the burglars had also attempted to effect 
an entrance. Later in the week two ne- 


groes were arrested for attempting to rob 
Waller’s Old Curiosity Shop and the police 
believe they are the men who were at the 
Lichtenstein store. ; 
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to aid the entire business of 
making and selling Sterling Silver. 
They expect to make Dealers more 
interested in the sale of Sterling 
Silver and more successful in their 
work. They will undertake to bring 
about a new spirit of co-operation 
among manufacturers. 


THEY aim to accomplish these 
benefits by working with Dealers 
as partners instead of as customers; 
and by regarding producers .as 
Associates instead of Competitors. 
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THE JEWELERS’ CIRCULAR 


T is with distinct 
pleasure that THE 
JEWELERS’ CIRCULAR 
is again publishing 
the report of the Production of Platinum 
by Dr. Geo. Kunz, for the year 1920, the 
first installment of which appeared in the 
issue of Nov.-2, pages 99 to 103, and the 
second in this issue on pages 67 and 69, 
The third and probably the last installment 
will appear in the issue of Nov. 16. This 
report of Dr. Kunz was originally compiled 
for the work, “Mineral Industry,” Volume 
XXIX, and republished in THE JEWELERS’ 
CIRCULAR by courtesy of the McGraw-Hill 
Book Co., its publishers, is of more than 
usual value owing to the increasing interest 
in the subject of platinum on the part of 
the jewelry trade, particularly the factors 
that enter into the market price of platinum 
and which Dr, Kunz’s report gives so broad- 
ly and so thoroughly. The detailed prices 
given in the last installment will no doubt 
be kept by jewelers for future reference. 

The installment this week takes up the 
subject of the production of platinum metals 
in foreign countries beginning with Aus- 
tralia and taking in Canada,- Chile, Colom- 
bia and Russia. The small production of 
two other countries, South Africa and Spain, 
will be discussed in the next installment of 
the report to be published, together with 
some general information on. the technical 
side of platinum, a word on some of its 
new uses and on some of the important 
works dealing with platinum that have been 
recently published. 

We hope to follow Dr. Kunz’s report on 
platinum with his report on the production 
of precious stones for the year 1920, also 
as originally compiled for “Mineral Indus- 
try” with a large amount of additional mat- 
ter that was not a part of this printed re- 
port, but which was believed by Dr. Kunz 
to be of more or less general interest to 
the jewelry trade. 


Dr. Kunz’s Report I 
on the Production 
of Platinum 





ONE of the strange 
situations that the 
alr - advocates of the sales 
of the Bag or “turn-over” tax 
have had to meet in dealing with the present 
Congress, has been the fact that despite 
the strong leaning toward the sales tax 
shown by many of our national legislators, 
it has been impossible to get these people 
to come out into the open and vote accord- 
ing to their convictions. Though it was 
known that a large number of the members 
of the House of Representatives had ex- 
pressed themselves in favor of a sales tax 
to take the place of the excess profits tax 
and “nuisance” taxes of the present law, 
the matter was not even voted on in the 
House and the advocates of the sales tax 
were opposed strongly ‘by all leaders from 
the chairman of the Ways and Means Com- 
mittee down, who fought the proposition 
on various grounds but constantly, continu- 
ally and consistently opposed it, despite the 
growing demand for such legislation by 
the business and commercial element of the 
country. 

It was evident that there was some hid- 
den reason for this opposition not apparent 
on the surface and members of the Jewelers 
War Revenue Tax Committee had sus- 
pected and had obtained evidence on which 
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to base a belief, that the political leaders 
of Congress were holding the sales tax in 
reserve for purposes of their own. That 
they were right in this belief was shown 
in the newspaper despatches last week 
which credited Chairman Fordney of the 
Ways and Means Committee, as stating 
the following: 

“We want to reserve the sales tax 
for the bonus bill and we will pass that 
measure soon after Congress recon- 
venes,” 


This statement “lets the cat out of the 
bag,” for if this be the true purpose of 
Chairman Fordney and his associates in 
power, it shows that all the alleged eco- 
nomic objections raised to the tax in the 
past have been pure and simple “bunkum” 
and not intended to be taken seriously. In 
other words, the political leaders of Con- 
gress have turned a deaf ear to the busi- 
ness men who pleaded for a sales tax in- 
stead of the excess profits tax and the 
nuisance taxes which discriminate against 
various industries simply because these con- 
gressmen wanted to use the sales tax argu- 
ment for another purpose. This purpose 
was to be able to pass the bonus bill ‘and 
catch the votes (as they hoped) of te 
veterans of the late war. 

_These political leaders, Chairman F 
ney at the head, have claimed the sales 
would increase the cost of living to the 
consumer (which is far from being a fact) 
and urged other economic grounds equally 
untenable. But they are willing to pass it 
later for the sake of establishing a fund 
for the bonus. Do they not see if their 
former position was sound, their present 
position is absurd? If they were right in 
stating that the sales tax would increase 
the cost of living to the consumer with the 
nuisance and excess profits tax eliminated, 
how much more will it increase the cost to 
the consumer if enacted next year with these 
taxes still on the books? Do they not 
see that ‘the opposition to the sales or 
“turn-over” tax in the past is proven by 
their present stand to be nothing more than 
a piece of political deception practised on 
the business men of the country? Do they 
not see that they have said to the voters 
in the business world, “No, we cannot. re- 
lieve you of the unfair taxes that inter- 
fere with business because a sales tax would 
bear too hard on the public at large and 
would not raise the revenue required,” 
while, in fact, their plan was to later say 
to the soldier, “We can give you the bonus 
you ask for but we must raise the revenue 
by a slight sales tax on the country in 
general which will produce it”? 

Cannot these politicians not see that, even 
from their own selfish standpoint, they are 
throwing away the substance to grasp at 
the shadow? They think that they now 
have the vote of the business men cinched 
and that they can sacrifice the country for 
the sake of making a bid for the vote of 
the ex-soldier. Do they think that the 
business men of the country are such fools 
as not to see through this and fully realize 
the iniquity of the whole plan? Do they 
not know that the business world today is 
aroused as it has never been before over 
the tax question and means to have proper 
taxation irrespective of partisan politics? 

The Congressman (or Senator) who 
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plays politics at the expense of the busines 
prosperity of his constituents js going 
hear from the latter in no uncertain wa 
If Messrs, Fordney, Longworth, Green ed 
other leaders of the House who have dom. 
inated the tax policy of that body 
started out upon the destruction of the Re. 
publican Party and attempted to absoly 
discredit it with the business world 
could not have gone about it in a more 
effective manner than they have in their 
treatment of all constructive plans to ge 
rid of the “nuisance” taxes. If the Wash. 
ington despatches are correct in indicating 
that they intend to use the sales tax, not 
to relieve us of these nuisance taxes byt 
to add to the burdens of business men jpn 
order to throw a “sop” to the so-called 
soldier vote, they will find that they have 
made the greatest blunder in the history of 
American politics, 


tely 





See That Your [* seems generally 
Stock agreed among our 
Is Well Selected Jeaders in financial, 
business, economic and 
political circles that not only has the period 
of business depression in this country come 
to an end, but we are progressing on a dis. 
tinct upgrade toward prosperity and that 
from now on, times will not only grow 
better for the business man but some of 
our great captains of industry are even 
beginning to predict the greatest period of 
prosperity that this country has ever seen, 
There is no doubt that, one by one, the fac- 
tors that stood in the way of a resumption 
of business are gradually being eliminated 
and that fundamentally today the people of 
the United States are the most favored of 
those of any nation in the world for the 
general development of business, both na- 
tionally and internationally. Frozen credits 
are gradually disappearing in sections 
where they were most pronounced; buying 
has been resumed by the public on a greater 
scale than for many months past; stocks 
in the hands of retailers are getting lower 
and lower, and, with all this, has come the 
realization on the part of the public of the 
brightening prospects that bids fair to soon 
make the so-called “buyers’ strike” a thing 
of the past. 

With these new conditions, the jeweler 
(who, it may be mentioned, has been less 
hit in business proportionately than those of 
other lines of industry) is sure to reap his 
share of advantage and the progressive 
merchant who wishes to maintain his pres- 
tige in his community as the headquarters 
for the real gifts of all kinds—the “Gifts 
that Last”’—must see to it that his stock 
during the holiday season which will now 
open, is in conformity with the reputation 
his store has had as the gift headquarters. 

We do not need to caution retainers 
against overbuying. The lesson they have 
learned in the past year or so has done 
that fully; in fact, it has made the pendulum 
swing to the other extreme and prevented 
a large number from buying even merchan- 
dise that they do need. But we want to call 
attention to the fact that whether stocks 
on the average are low or fairly high, the 
jeweler must see to it that the variety that 
he carries is adequate and of a character 
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A. Sirkin has resigned as secretary of the 
State Jewelry Co., Inc. 106 Fulton St. 

Henry Walder, diamond setter, formerly 
located at 90 Nassau St., has moved to 71 
Nassau St. 

Harry J. Bloom, engraver and carver, 
has removed his business from 90 Nassau 
St, to room 1007 at 71 Nassau St. 

Samuel Lenkowsky, of Samuel Linkow- 
sky & son, importers of diamonds, 71 Nas- 
sau St, arrived from Europe on Tuesday, 
Nov. 1, on the Olympic, after a four weeks’ 
purchasing trip abroad, 

Charles H. Layng, wholesale dealer in 
diamonds, watches and jewelry and crigina- 
tor of the famous “Harding Blue” gems, 21 
Maiden Lane, was a guest of honor with 
Major Henry H. Curran, the coalition can- 
didate for Mayor at a luncheon of the Ark- 
wright Club of Manhattan on Wednesday, 
Nov. 2. 

A discharge in bankruptcy was granted 
on Monday, Oct. 31, to Louis Speelman, 
jeweler, 87 Nassau St., against whom 
bankruptcy proceedings were started last 
May. The discharge was signed by Judge 
Hand. Schedules filed by Mr. Speelman 
last June showed assets of $103,952 and 
liabilities of $247,771. 

Harry A. Peck, representing Henry 
Freund & Bro., 65 Nassau St., has left on 
his final Fall trip through the south, Louis 
Freund is now visiting the trade in San 
Francisco, while Sanford Monheimer is 
traveling through the east. Some reports 
showing encouraging business conditions 
are being received from Henry Freund, 
who is in the west for his concern, 

After being located in the Maiden Lane 
district for 30 years, L. Heller & Son, 68 
Nassau St., will move their business on Feb. 
1, 1922, to the Columbia Trust building, 
Fifth Ave, and 34th St. It became known 
last week that the Heller concern has leased 
the top floor in the uptown building for a 
term of years. The premises will be used 

as the main office and eastern salesroom, 

The annual meeting of the Southern 
Jewelry Travelers’ Association for the elec- 
tion of officers, the transaction of regular 
business and the discussion of important 
matters will be held on Saturday, Dec. 31, 
at 2 p. M. in the rooms of the Jewelers 24 
Karat Club, in the Silversmiths, building, 
15 Maiden Lane. The annual banquet of 
the association will be held Wednesday, 
Jan. 5, 1922, at 7 p. M., at the Hotel Astor. 

It was announced last week that the 
American Watch Case Co., now located at 
15 Maiden Lane, has leased the 10th floor 
in the Banks building, 58-64 W. 40th St. 
facing Bryant Park. The lease is for a 
period of 10 years at an aggregate rental 
of approximately $125,000. On Feb. 1, 
1922, the concern will consolidate its office 
and factory under the same roof at the 
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new address. The factory is now located 
at 119 W. 25th St. A Jeweters’ CircuLaR 
reporter was informed that the downtown 
office of the concern now at 15 Maiden Lane 
will probably be continued, 

Schedules in bankruptcy were filed in 


the United States District Court, this city,. 


last Wednesday, by the Borovsky Pearl & 
Diamond Co., Inc., 93 Nassau St., showing 
assets of $62,523.08, and liabilities totalling 
$227,854.52. The assets consist of bills, 
promissory notes and securities, $54,923.22; 
machinery, tools, etc., $200, and debts due 
on open accounts, $7,399.86. Included in 
the liabilities are secured claims, $4,356.50; 
unsecured claims, $93,219.82, and notes and 
bills’ which ought to be paid by other 
parties thereto, $130,277.80. Involuntary 
bankruptcy proceedings were started against 
this concern on Sept. 30 last. 

A meeting of the creditors of Smith & 
Schmidt, jobbers in jewelry and diamonds, 
74 Lafayette St., against whom an involun- 
tary petition in bankruptcy was filed last 
month, was held on Thursday in the rooms 
of the National Jewelers Board of Trade, 
15 Maiden Lane. An offer of settlement 
was made on the basis of 25 cents on the 
dollar, 10 cents in cash and the balance of 
15 cents in notes satisfactorily endorsed. 
Before any action was taken on this offer 
a committee was appointed to confer with 
the alleged bankrupts and then report back 
to the creditors. This committee consists 
of Saul Imbrie, Eugene Cohen and D., J. 
Mendelson, 

Otto D. Wormser, of Wormser & Mayers, 
576 Fifth Ave., returned last week from an 
extensive trip to the gem markets of Eu- 
rope. Mr, Wormser arrived in New York 
Nov. 1, much pleased with the conditions 
he found abroad and stated that the Euro- 
pean gem dealer seemed much more hope- 
ful and alive to business than American 
dealers. As far as the present market is 
concerned, he said that there was somewhat 
of a scarcity of the finer qualities in all 
gems such as are wanted by dealers from 
the United States, the cheaper qualities 
used in Europe being much more plentiful. 
The market for the former was quite high 
while for the latter was somewhat unstable. 
Mr. Wormer arrived in time to attend the 
farewell luncheon given by the Jewelers’ 


Vigilance Committee to its counsel, Mor-: 


ris L. Ernst. 
Through an order signed by Supreme 
Court Justice Davis recently for the 


testimony of David M. Perry, conducting 
Phelps & Perry, it became known that the 
United States of Colombia is prosecuting 
Alberto Soto, former secretary of the 
Colombian Consulate General in New York 
for the sale to Phelps & Perry of a platinum 
plate belonging to the Colombian Govern- 
ment, for which it is alleged Phelps & Perry 












paid $1,500 in 1917. The affidavit by Con- 
sul General Jose Maria Arango, upon 
which Justice Davis granted the order to 
take the testimony of Mr. Perry, asked 
that he be required to give his testimony 
before Philip Scandello of 79 Wall St., as 
commissioner, and the testimony is to be 
used in the proceeding in the courts of 
Colombia. Consul General Arango said 
that evidence has already been adduced to 
show that the platinum plate disappeared 
from the Consulate while Soto was secre- 
tary there. It is alleged that when: the 
platinum plate was sold Soto delivered a 
receipt for the money, which is now in 
the possession of Mr. Perry. The ques- 
tions which are to be asked Mr. Perry are 
attached to the papers in the case, and refer 
to the weight of the plate, and other details, 
and whether the wrappings on the plate 
show that it bore the address of thé 
Minister of Agriculture and Commerce of 
Colombia. Mr, Perry is also to be asked 
whether Soto offered the plate in the name 
of one Luciano Restrepo, or whether he 
used the latter as reference, At the Phelps 
& Perry establishment a JEwELERS’ CIRCULAR 
reporter was told that Soto had come to 
them with Restrepo’s card and that Restrepo 
being an old customer of the house it was 
naturally thought that to purchase the 
platinum would be alright. It was also 
stated that the books of the concern show 
that the platinum said to have been sold 
by Soto consisted of a quantity of pieces 
of platinum and not a plate. This it was 
admitted at the Phelps & Perry store may 
have been done to hide the real identity 
of the metal, 

Many of the old members of the trade on 
reading the morning newspapers last 
Wednesday were surprised to learn of the 
suicide at the Ritz-Carlton Hotel the night 
before of Louis H. Goldsoll, formerly prom- 
inent in the industry as president and treas- 
urer of the firm of Barrios Diamond Co., 
located many years ago in Chicago, and with 
a branch office in this city. Goldsoll was a 
brother of Frank J. Godsol, who changed 
his name during the war and who is now a 
member of M. Tecla & Co., Inc., retail 
jewelers, 398 Fifth Ave. Mr. Godsol is 
also chairman of the executive staff of the 
Goldwyn Pictures Corporation. The failure 
of a business venture is said to be respons- 
ible for Goldsoll’s act, who shot himself at 
7 o'clock Tuesday evening while sitting in 
the writing room of the hotel. © Goldsoll 
died three hours later at Flower Hospital, 
As far as can be learned Mr. Goldsoll’s 
first venture in the trade was with L. H. 
Goldsoll & Bro., Cleveland, O. In 1901 he 
joined with S. H, Harris under the style 
of Harris & Co., which firm was later 
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the Barrios Diamond Co., 
—_ this business absorbed several 
other concerns and in 1905 Mr. Goldsoll 
became president and treasurer. | Just how 
Jong the Barrios firm continued in business 
could not be learned. ; 

Samuel Pitzele, of firm Pitzele & Ham- 
burger, 170 Broadway, sailed for Europe 
last Wednesday, on the Paris. 

A. B. Sher, formerly merchandise man- 
ager of several well known jewelry con- 
cerns is now connected with the L, Drucker- 

man Co., Inc. 138 Fifth Ave., as sales and 

advertising manager. 

Franklin L. Taylor, president of the Gor- 
ham Mfg. Co. and the Gorham Co., sailed 
for Europe Saturday on the Carmania on 
a business trip connected with his concern’s 
branch in England. 

As far as could be observed many firms 
in the trade will follow the suggestion of 
President Harding and observe Armistice 
Day, next Friday, as a holiday. Last week 
Congress passed a resolution making next 
Friday a legal holiday and immediately 
after President Harding issued a proclama- 
tion in sympathy with the resolution. The 
banks, stock exchanges and railroads, it is 
understood will observe the day as a legal 
holiday. 

John E. Lane, well known in the trade 
and president of the firm of C. Cottier & 
Son, Inc., dealers in precious stones, 65 
Nassau St., was married last Saturday to 
Miss Celina Durack of Brooklyn, N. Y. 
After the ceremony, which took place in 
Brooklyn, the couple were the hosts at a 
wedding breakfast given at the Hotel Bos- 
sert. About 4 o’clock the couple left on a 
honeymoon and upon their return will take 
up their residence in Cliffside, N. J. 

Few of the many friends of Burnham W. 
King, of the Julius King Optical Co., had 
any idea that he had “snaky” proclivities or 
was at all interested in reptiles but they 
learned differently last week on seeing 
the announcement that Mr. King will be 
toastmaster at the grand banquet to be held 
at the Robert Treat. Hotel, Newark, N. J., 
given by the Reptile Study Society of 
America, Nov. 15. To intensify the interest 
of the guests, boa constrictors and other 
serpents, blue-tongued and  two-headed 
lizards from Borneo and Australia and other 

reptilian rarities will be exhibited freely to 
the guests. So even in these prohibition 
days, the participants of the banquet will 
have a chance. to “see snakes” without the 
usual accompanying effects upon their sys- 
tems. The director of the society is Allen 
S. Williams, well known to many jewelers, 
who was toastmaster at the banquet given 
sometime ago to Julius Wodiska, and the 
guest of honor and another speaker will be 
Raymond L. Ditmars, Curator of Reptiles 
and Mammals of, the New York Zoological 
Park, The Reptile Study ‘Society of 


America has members in every State of 
the union and about 200 in the State of New 
Jersey, and it is due to the enthusiasm of 
ese members that the banquet is being 
held in Newark. 
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Gold Sword to Be Presented to 
Marshal Foch 


GOMETIME this month Marshal Foch, 

will be presented with a beautiful sword 
as a gift from the Jesuit universities, col- 
leges and high schools of America. It is 
to be presented at Georgetown University, 
Washington, D. C., and is to be given to 
the Marshal on behalf of the Jesuit educa- 
tional institutions of America, as a testi- 
monial to a fellow alumnus from a Jesuit 





SWORD TO BE PRESENTED TO MARSHAL FOCH 


college, for Marshal Foch was educated at 
the College of St. Clement in Metz. 

The sword is chased in green, yellow and 
red gold with the “eagle triumphant” sur- 
mounting the hilt. The decorations are so 
designed as to symbolize the recipient on 
one side and the givers of the testimonial 
The inlaid shield of France, 
the medallion of St. Clement of Metz and 
the Marshal’s motto “In Memoriam, in 
Spem” call attention to the Marshal as a 
son of France and a graduate of a Jesuit 
College. The characteristic virtues of 
Marshal Foch’s life are inscribed on the 
handle, Fides, Amor, Patriae, Scientia. The 
reverse side represents the shield of the 
United States, the medallion of Saint Igna- 
tius Loyola and a list of the contributing 
universities, colleges and high schools of 
the United States. On one side of the guard 
are the arms of Tarbes, the birthplace of 
Marshal Foch, and on the other the arms of 
Metz, the town where he received his educa- 
tion and which he regained for France dur- 
ing the war. 

The sword was designed and executed by 
the firm of Cartier, New York. 
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that will permit him, without disappointment 
to his customers, to tie up his advertising 
and sales promotion to the propaganda mak- 
ing headway with the public that seeks to 
identify the jewelry store as the one place 
to go for gifts for any occasion. Now is 
not the time to show a dead stock or in- 
adequate assortment because the gift buyers 
of the present holiday season will buy with 
greater discrimination than ever before. 
They will want quality, style and novelty 
to the extent that was not apparent in the 
big Christmas trades during war prosperity, 
and the jeweler who has let his stock run 
down or who has not kept in touch with 
the latest goods in demand, will not only 
disappoint prospective customers but may 
help to drive them elsewhere. 

Tt is safe to say that at no time has there 
ever been a call upon the members of our 
trade to use more discrimination in buying 
the right goods or to use greater care in 
filling out their stocks to the fullest possible 
extent than at present. The man who-has 
the selection, variety and quality wanted 
by his customers, and combined with this 
uses all his force, acumen and business judg- 
ment in his advertising and sales promotion 
ideas during the next two months, is the 
man who is going to do the business. There 
has never been a better time for our “live- 
wires” to get results for their efforts than 
at present and there has never been a 
poorer time in prospect for the few dead 
ones who may still be in our industry. 











A. L. Lindroth has returned from an 
extended business trip taken in the interest 
of his concern. 

Clarence Dobra left last wek for a 
business trip in the interests of Riley & 
French. 

Louis Kurtz, of the Sturtevant-Whiting 
Co., was able to be out last week after a 
second operation. 

Charles Sherman, of the H. D. Merritt 
Co., was one of the participants in the 
trap-shooting contest held last week by 
the local gun club. 

The Webster Co. is operating its plant 
on a 12-hour-a-day schedule and accord- 
ing to the officials of the company has 
six months’ orders on the books. at the 
present time. 

The North Attleboro Board of Trade 
directors have voted to. request the New 
York, New Haven & Hartford R. R. to 
improve the lighting arrangements at 
the local station. 

Tax Collector John A. Rose established 
a new record for collection of taxes last 
Saturday, when he received $42,000 in 
five hours. The payment of ‘taxes this 
year is far ahead of the payments of last 
year. 








David F. Peterson, Kansas City, Kans., 
has been succeeded by J. E. McMahon, 
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B. F. Mottola, of Orange, has moved to 
Los Angeles, Cal. 
The Capital Novelty Co., 771 12th St. 


is the trade name which has been filed 
for the optical novelty business conducted 
by Joseph Smith of the same address. 

William A. Waters, of the William A. 
Waters Co., manufacturing jewelers, 50 
Columbia St., is visiting the trade in Tren- 
ton, Philadelphia and Wilmington this 
week. 

Harry A. Bliss was chosen as a member 
of the second half of the Essex County 
Grand Jury when the jury was chosen from 


the panel selected a couple of weeks ago. 


by the jury commissioners, 

Max Levy is on a trip which includes 
visits to the trade in the middle west in 
the interest of Burack Bros., manufacturing 
jewelers, 85 Columbia St.. David E: Koler 
is on a trip through the New England 
States for the same concern. 

Joseph’ Goldman has just started out on 
a trip through the far west which will take 
him as far as the Pacific Coast in the 
interest of Goldman, Kolber & Wittgren, 
Inc., manufacturing jewelers, 85 Columbia 
St. Jack Goldman is covering the trade in 
the middle west for the same concern. 

Many jewelers of the city are interested 
in the banquet to be held at the Robert 
Treat Hotel, Nov. 15, under the auspices of 
the Reptile Study Society of America, at 
which about 200 New Jersey members of 
this society are expected to be present and 
the toastmaster of the evening will be Burn- 
ham W. King, of the Julius King Optical 
Co., New York. 

K. Burns & Son, wholesale jewelers of 
Boston and Newark, will open a new and 
up-to-date store in the Loew’s Theatre 
building, corner of Broad and New Sts, 
this city, on Saturday, Nov. 12. The prem- 
ises are fitted with the most elaborate ma- 
hogany and electrical fixtures. The base- 
ment is to be used for a gift shop and the 
balcony for an optical department. 

Mayor Alexander Archibald, a_ silver 
goods manufacturer, will be one of the 
speakers at the third annual conference of 
the New York and New Jersey Boys’ Club 
Federation to be held at the Robert Treat 
Hotel on Nov. 25 and 26. The Pennsylva- 
nia Boys’ Club Federation will send dele- 
gates for the first time also. Another 
Newark speaker at the conference will be 
Benjamin S, Whitehead. 

Newark manufacturing jewelers are be- 
ginning to report more life in business, and 
expect from now on a much better business. 
Reports from retailers state that more peo- 
ple are looking for holiday goods than there 
were a couple of weeks ago, and that holi- 
day goods are being reserved on the partial 
payment plan. The season is late this year 
but retailers look for good business be- 
tween now and Christmas. 

Director Breidenbach of the Department 
of Revenue and Finance, has started a cam- 
paign in Newark against so-called fly-by- 
night dealers. From time to time there 
have been jewelry dealers of this kind in 
Newark, but at present the city is freer 
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from them than is often the case. The 
campaign being made by Director Breiden- 
bach, however, will have a tendency ‘to 
keep them away from the city for some 
time to come. Commissioner Breidenbach 
summoned 10 merchants whom he thought 
came under the classification aimed at, to 
come to his office. Five did not appear. 
He asserted that he would proceed against 
them under the law. One man was served 
notice he would have to take out a license 
from the city at $200 a month if he wished 
to continue in business. Others who replied 
to this invitation to come to his office as- 
serted they were regular merchants. To 
prove it they were required to show the 
commissioner leases on the stores they oc- 
cupied., 








Canada Notes. 


H. J. Greenwood, Elmvale, Ont., has dis- 
continued business, 

L. A. Smith, optometrist, is commencing 
business at 514 Danforth Ave., Toronto. 

Appleby & Co., wholesale jewelers, of 
Montreal, have dissolved partnership, the 
business being continued by George S. 

. Appleby, under the same style. 

Michael Clarkson, who was convicted of 
stealing a quantity of jewelry from the store 
of Andrew Devine, Hamilton, Ont., was 
sentenced on Nov, 1 to five years’ im- 
prisonment. 

Out-of-town buyers calling on the Toronto 
trade recently included W. H. Wegenast, 
Aylmer; W. H. Smith, Oakville; R. J. 
Rutherford, Fergus; W. K. Smith, Guelph, 
and W. E. Irvine, Orangeville, all Ontario. 

Thomas McNaught, an old time jeweler, 
who was formerly in partnership with his 
brother, the late Col. W. K. McNaught, in 
the wholesale jewelry business in Toronto, 
died on Nov, 1 in his 81st year. He retired 
from business about 20 years ago. Mr. 
McNaught was unmarried and is survived 
by a sister. 

Arthur Gordon, of Toronto, was arrested 
by the Winnipeg police on Oct. 28, charged 
with the theft of a diamond ring valued 
at $600 from the jewelry store of Henry 
Birks & Sons, on Portage Ave. Gordon is 
alleged to have entered the store and asked 
to look at some diamond rings, of which 
he made a close examination, taking the 
opportunity to substitute an imitation ring 
in the place of one of the most valuable. 
He was detected by the salesman, W. J. 
Markle, and ran out. As he disappeared he 
threw down another imitation ring, which 
was picked up and handed to the police. 
Gordon was captured after a short chase. 

On the night of Oct. 31 burglars broke 
into the jewelry store of Mahood Bros., 
on Princess St., Kingston, Ont., by boring 
holes around the bolts in the back door. 
They secured jewelry and other goods 
valued at several thousand dollars, taking 
only the most valuable articles. In making 
their escape they were encountered by a 
police officer, who was flashing his light 
into the lane through which they were 
passing. The burglars covered him with 
their revolvers before he could draw his 
own and ordered him to leave. He went for 
assistance but before help could arrive the 
robbers had succeeded in making their 
escape. 
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Clarence Trask has taken quart 
premises of Patrick J. Gill, 
building. 

Earl Marshall of C. & E m 
Chicago, was in Boston last week, 
the trade, 

Francis Sherry, son of the late F. 5 
Sherry, was in Boston last week clearin, 
up the affairs of the deceased, 

James Kingman, of the Smith-Patterson 
Co., has been made chairman of the jewel- 
ers’ committee to raise funds for the Salva. 
tion Army campaign for $200,000, 

Numerous Wakefield jewelers have en. 
gaged booths in the Industrial Exhibition 
which is to be held in that city Nov. 16-18 

The death is announced of Frank Sweet, 
who for several years carried on business 
in the Washington building. He was one 
of the old-time watchmakers. 

Miss Catherine Hurley, stenographer at 
D. C. Percival’s, underwent a nasal opera. 
tion at the hospital last week. Satisfactory 
progress toward recovery is being made, 

A meeting of the officers of the Boston 
Jewelers’ Club was held last week, when 
plans for the banquet were discussed. The 
date has been changed from Jan. to Feb, 8 

Among the new incorporations is the 
Andre Mfg. Co., Inc., Boston; clocks and 
novelties. The incorporators are Joseph M, 
Andre, Jr., and Manuel J. Andre, South 
Easton; Clarence B. Benedict, Norwood, 
and Curtis D. Chase, Wellesley. The 
capital is $100,000. 

Boston jewelers were much interested in 
the report that the grandfather’s clock in 
the late Frank S. Sherry’s apartments 
stopped within a minute or two of the exact 
time when Mr. Sherry passed away in 
Canada. Later the janitor shook the time- 
piece, which started working again without 
any other incentive. 

The students at the New England Jewel- 
ers’ Institute held a Hallowe’en Party in 
the Milford Town Hall, with the Tinker 
orchestra of Worcester playing to about 200 
couples from Milford and _ surrounding 
towns. The hall was decorated in orange 
and black streamers and jack-o’-lanterns, 
The march was headed by George L 
Franken, chairman of the committee in 
charge, and Miss Hazel Austin. Others on 
the committee were Patrick E. Morgan, 
William R. Davie, Walter O’Brien and 
William Leighton, 

Delmer G. Sanders of 300 Lynnfield St, 
Lynn, was arrested in that city, Oct. 30, 
on a charge of theft a year ago of a dia- 
mond ring from Charles S. Ramsdell, 
jeweler, 193 N. Common St., Lynn. A 
check which he offered in payment came 
back from the bank marked “no funds.” 
After his arrest Sanders was taken to the 
police headquarters for a hearing. The 
police say he told them he sold the ring 
soon after he obtained it and had been 
away on a selling trip ever since. He isa 
salesman employed by the Lynn branch of 
a motor company. 
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J. P. Gleason & Son, Big Rapids, Mich, 
have sold out to C. A, Crane. 
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“Hurlburt, of H. O. Hurlburt 
9 Sag eft this city last week on his 
fnal trip of the year. : 

G. W. Bently, of Aisenstein & Gordon, 
left last week for a business trip to 
Scranton and the anthracite regions. 

Henry Bodenheimer, of New York, re- 
cently entertained a party of friends at 
the Wellwood Club, Charlestown, Md. 

Among the out of town buyers in the city 
last week were: A. H. Landis, Lans- 
dale; Peter Siegler, Doylestown, and A. 
E. Baylies, Bristol. 

Leslie Poulter, of Henri Picard & 
Frere, London, England, dealers in tools 
and watchmakers’ suppliés, was in Phila- 
delphia last week calling on material 
houses. 

C. Laurencot, representing Albert Ber- 
ger & Co., New York, was in the city last 
week and will continue his trip by visiting 
the west, 

L. P. White, head of the firm of L. P. 
White, Sheridan building, 9th and San- 
som Sts. went to the Wellwood Club, 
Charlestown, Md., on Nov. 1 to be on 
hand for the opening of the gunning 
season. 

Mrs. L. H. Levey, Chester, Pa., was in 
town last week doing some buying. Mr. 
and Mrs. Charles Kranich, .2360 N. Front 
St, have returned from a week’s motor 
trip in New York, which took them as 
far north as Albany. 

Sol Sickles, of M. Sickles & Sons, 9th 
and Chestnut Sts., returned home last 
week, following a five weeks’ trip 
through the State. He reported busi- 
ness was Satisfactory, and is looking for 
big Christmas business. 

Alfred Hurlburt, vice-president and 
general manager of the Pittsburgh, Pa., 
Railways Co., spent several days in 
Philadelphia last week visiting his 
brothers, who are members of the firm 
of H. O. Hurlburt & Sons. 

The business of the late John Yardley, 


veteran watch case maker, 727 Sansom St., 


is being continued under the name of John 
Yardley Estate at their new quarters, 733 
Walnut St., where the firm moved in Feb- 
ruary. The business is under the manage- 
ment of E. Lewis, who has been in charge 
for the last three years, 

Morris Smith, a jeweler, at 1740 E. 
Passyunk Ave., has disappeared and the 
police have been asked to make a search 
for him. Mr. Smith, who is 62 years old, 
was last seen at his shop last Wednesday 
morning.” His home is at 2428 N. 6th St. 
Mrs. Smith told the police that her hus- 
band had recently been suffering from 
theumatism. It is feared he may have met 
with an accident. 

Charles J. Maxwell, 16th and Walnut 
Sts, and Ira D. Garman, 11th St. below 
Chestnut St., jewelers were among the 
downtown bysiness men who attended 
a conference called by Mayor J. Hamp- 
ton Moore at his office Nov. 1, to discuss 
traffic regulation in the central section of 
the city. Mr. Maxwell was one of the 
speakers at the conference and blamed 
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the city magistrates for the motor car 
“parking” abuse which has caused traffic 
congestion. Mayor Moore has an- 
nounced that more drastic rules regulat- 
ing the parking of motor cars in the 
central section of the city will soon be 
issued. 

With the explanation that his conscience 
was “driving him insane,” John Conway, a 
bookkeeper formerly in the employ of I. 
Press & Sons, 8th and Chestnut Sts., sur- 
rendered to Detective Carr of the local 
detective force Friday night. Conway, 
who is 37 years old, lived on 11th St., near 
Green, and was sought on the charge of 
embezzling $3,500 from I. Press & Sons. 
According to Abraham Press, Conway 
forged checks instead of sending them out 
as refunds and succeeded in cashing them 
unquestioned at several banks. Since he 
fled the city when a warrant was issued for 
him. Conway said he had been traveling 
through Virginia and then gone to Pitts- 
burgh. 

Colonel J. Warner Hutchins, retired 
diamond merchant, attended a meeting 
of representatives of business’ men’s 
associations, patriotic, civic and kindred 
societies held in City Hall, Nov. 2. 
Those attending the meeting were asked 
to get members of their organization to 
become members of the Sesqui-Centen- 
nial Exhibition Association, an organiza- 
tion formed for the purpose of holding 
an international exhibition in Philadel- 
phia in 1926. Colonel Hutchins sug- 
gested that efforts be made to get a mil- 
lion new members. Announcement was 
made that the Jewelers’ Club of Phila- 
delphia and the Sansom Street Business 
Men’s Association would be among the 
organizations to co-operate in the drive 
for new members. 








TRADE CONDITIONS 


It is claimed by local retailers that general -busi- 
ness is fair, and that as a result of the first of the 
month being past demand is just a little better. In 
late October there was a slight slump due in part 
to fear of the railroad strike, many workers fearing 
a lay off if the strike developed. General mercantile 
lines reported slow business the last week of Octo- 
ber, but things are now showing a slight change for 
the better. While the threatened miners’ strike, 
which has already taken 25,000 workers out: of 
Indiana mines, may result in trouble in 16 or more 
States, and result ir. slow business in mining towns, 
it is hardly believed that there will be a repetition 
of conditions existing two. years ago, when it be- 
came necessary to limit the hours that retailers 
could use heat, light and power. In the Fall of 
1919 Louisville retailers were greatly handicapped 
in handling their business due to coal shortage, 
but ‘very fair stocks are in the hands of retailers 
at this time, although resident consumers are not 
well stocked, and a general coal strike might have 
far-reaching results. 





Thomas M. Howe, of T. J. Howe & Co., 
Louisville, is back from Wooten’s Creek, 
in Leslie County, Ky., where he recently 
handled an optometric clinic. 

Among recént buyers visiting Louis- 
ville were C. C. Welsh, of Georgetown, 
Ind., Mr. Shelman, of Shelman & Co, 
Irvington, Ky., and S. S. Van Hoy, of 
Shelbyville, Ky. : 

M. D. Hudson, who has been with the 
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watchmaking department at Lemon & 
Son, has recently gone with O. K. Rowe, 
who is operating a trade watch shop in 
the Norton building. 

George M. Rieger, retailer in the 
Starks building, is back at his.shop again 
after having been ill at his home for 
some weeks, having been troubled with 
rheumatism and stomach trouble. 

L. C. Seng, Sr., manufacturing jeweler 
at 4th and Jefferson Sts., kas been ill 
at his home for nearly a month, but is 
able to be about the house again, and 
will probably be back at the shop within 
a few days. 

W. G. Buschemeyer, retailer and man- 
ufacturer in the Starks building, has be- 
come a commuter, having recently sold 
his home on Highland Ave. and pur- 
chased a new .home in Strathmore, a 
handsome new suburb just south of 
Louisville. 

K. L. Seng, a son of L. C. Seng, and 
formerly an engraver at Lemon & Son, 
now assistant cashier of the Kentucky 
Title Savings Bank & Trust Co., was 
operated upon on Oct. 31 for appendicitis, 
which appeared rather suddenly. He is 
reported to be doing fairly well. 

Jewelers in Winchester, Mt. Sterling, 
Bowling Green, Ky., Lexington and a 
number of the more important oil cities 
of the State, report a remarkable ‘im- 
provement in business as a result of the 
great change in the old market. A few 
weeks ago oil was at $1 a barrel for the 
best grade, whereas it is now $2.40 a 
barrel. Operations for a time were at a 
standstill and thousands of field work- 
ers out of jobs. 

A. Ramm, who formerly operated 
Ramm’s Jewelry & Novelty Shop,.at 204 
S. 4th St., closing up some months ago, 
has secured a temporary location at 611 
S. 4th St. and is advertising an auction 
sale, which started Nov. 1, claiming that 
he will dispose of tthe remainder of his 
stock of diamonds, watches, jewelry, sil- 
verware, etc., the auction to continue 
until all stock is sold. Ramm handled 
an auction sale during the holiday period 
last year. 

Alexander Ramm, local retailer, plead- 
ed with Judge Robinson, of the Criminal 
Court in Louisville, for leniency in a 
case against Len Tyree, 18 years of age, 
who robbed the Ramm home in. Louis- 
ville of jewelry and clothing valued at 
$1.200, only a. small part of the loot. be- 
ing recovered. Mr. Ramm argued for a 
light term. for the boy, as it was a first 
offense, and succeeded in amending the 
charge from  house-breaking to petit 
larceny, which resulted in only a six 
months’ sentence. 

Among recent visitors in Louisville to 
sell the retailers were V. B. Hume, Chi- 
cago, representing several eastern com- 
panies as a selling agent; G. W. Chat- 
terton, for W. G. Knapp Co., New York; 
Ross S. Atwood, the Gorham Interests, 
Chicago; Gus Nuerenberger, the Dorst 
Co., Cincinnati; Fred W. Steul, Western 
Watch Case Mfg. Co., Chicago; Wm. R. 
Boyd, Geneva Watch Co., New York; 
Charles D. DeForest, Frank M. Whiting 
& Co., North Attleboro, and Ernest S. 
Rose, of Weigle & Rose Co., Newark.. 
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. Chicago Notes. 


Zeitz Bros. 551 W. North Ave., have 
just completed remodeling part of. their 
store. 

Ben Bowman,, Petoskey, Mich., accom- 
panied by his son, motored to Chicago last 
week to visit the markets here. 

S.C. Amsden, advertising manager for the 
Norris, Alister-Ball Co., returned last week 
from a business trip'to New York. 

Oswald Lundin, formerly located at 2558 
N. Clark St., has connected himself with 
Reuben F reedman, 807 W. 63rd St. 

H. L. Richards, representing the Wat- 
rous Mfg. Co., spent a day in Chicago last 
week:en route to his western territory. 
Geo. S. Davis, Newton, Ia.; Chas. Dud- 
geon, Ames, Ia.; Joe Goldman, Milwaukee, 
Wis., were visitors in Chicago last week. 
Earl. Russell, 2648 Milwaukee Ave., sold 
out the greater part of his stock recently by 
auction, and discontinued business on Oct. 
a 
W. S. Ashby, advertising manager of the 
Western. Clock Co., LaSalle, Ill., was in 
Chicago last week for a few days on busi- 
ness. 

Amede L. Alie, manager of the Anderson, 





Ind., branch of Olsen & Ebann, spent the - 


past. week in Chicago visiting the home 
office.. 

John Braude, of Braude & McDonnell, 
New York, visited the Chicago trade last 
week er route home after spending a few 
weeks: in the south. 

Frederick J. lLongden, of Bouchard- 
Longden-Geier Co., returned last week 
from a successful six weeks’ trip through 
his eastern territory. 

Louis Manheimer, of Louis Manheimer 
& Bros., expects to leave in a few days for 
New York, to spend the month of Novem- 
ber at their New York office. 

The Waldemar Dress Watch Co., of New 
York, recently opened a Chicago office in 
suite 815 Kesner building, which will be in 
charge of Alexander Horvath. 

C. G. Kuhlo returned last week from 
New York and opened an office in room 
1211 Heyworth building. He will represent 
H. Zwygart, Inc., New York, importers of 
watches. 

Albert O. Maier, 104 W. Monroe St., in 
addition to their plating and refinishing 
business, have added a new department 


where they will manufacture gold and sil- . 


ver novelties. 
The partnership of Siegel & Hershon, 
1511 Masonic Temple, was dissolved on Oct. 


31, when Irving Siegel withdrew from the | 
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firm. 
Mr. Hershon, under the name of S. Her- 
shon & Co. 

John Meehan, associated with the ‘Chicago 


office of the International Silver Co., and 
brother of George Meehan, the manager, is 
confined to his home owing to a severe cold 
which developed into pleurisy. He is re- 
ported as getting along very nicely. 

Walter J. Meister, was married to Miss 
Ruth Hilgendorf, at La Porte, Ind.; Oct. 25. 
Miss Hilgendorf is the daughter of Mr, and 
Mrs. Louis Hilgendotf of La Porte, and 
Mr. Meister is associated with the firm of 
W. J. Meister & Co., Kesner building. 
Their many friends extended congratula- 
tions and best wishes to the happy couple. 

The will of Ludwig Seligman, who re- 
cently died while visiting in Germany, was 
submitted for probate last week. Mr. Selig- 
man was the owner of the L. Seligman 
Jewelry Co., of this city, and left an estate 
of about $100,000. A small sum was left 
to. the Michael Reese Hospital of this city, 
and the bulk of the estate goes to his two 
brothers and a sister, who live in Germany. 

An auction sale was held last week at the 
store of the Community Co. in the Stevens 
building for the purpose of selling the assets 
of this concern which recently assigned their 
business for the benefit of creditors. The 
Community Co. conducted a retail jewelry 
and optical business. The liabilities are 
about -$4,500 with small assets. It is esti- 
mated that about 15 per cent, will be finally 
paid. 

Alexander Horvath and V. C, Gibbs re- 
cently opened a wholesale jobbing business 
under the name of the Chicago Jewelry 
Sales Co., and are located on the eighth 
floor of the Kesner building. Mr. Horvath 
was in the retail jewelry business at New- 
castle, Pa., for about 10 years, and Mr. 
Gibbs, ‘prior to the war, was in’ the retail 
business in Kansas, and for the past year or 
so represented a Chicago jobbing ‘house. 

Last week a letter was sent to the cred- 


‘jtors of Jacob M. Sandack advising them 


of the purchase of the store at 52° W. 
Madison St., by Morris Jewelry Co. and 
Morris Wasserman, for the sum of approx- 
imately $17, 750, which was ‘deposited, in 
escrow, in the Greenbaum Bank. This 
money will be used in making the first five 
per cent. payment due Nov. 10 under the 
50 per cent, settlement effected on Sept. 15. 

Last Thursday night was Rooster night 
in Chicago. About 75 of the members as- 
sembled in the East Room of the La Salle 


’ Hotel and after a big banquet enjoyed the 


details attendant upon making good Roost- 
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ers out of five ordinary jewelers. There 
was other entertainment and features of the 
meeting but the policy of the Roosters seems 
to be that only those, present,. the . chosen 
few, shall know what happens: . Most of 
them were at their regular places,.of  busi- 
ness by noon Friday. 

A recent incorporation of inbirest: ta. the 
jewelry. trade is that of the Roy. Mfg. Co., 


- 309 River St.,.this city. This. concern is: in- 


corporated with:a:capital of $15,000, all paid 
in, for the purpose. of manufacturing, buy- 
ing and selling jewelry trays and :other. ac- 
cessories ‘pertaining. to. the display) of .jew- 
elry.. One of the incorporators is. C. E. 
Roy, known to the trade. through having 
been associated with the Bouchard, : Long- 
den & Geier Co. Mr. Roy designed -and 
patented a new style of metal tray which 
will be featured by his company. 

The two day convention of the O. & E. 
Boosters was concluded here today with a 
general. conference at the office of Olsen & 
Elbann in the Republic building, after which 
the. branch managers returned :to their 
homes ready for the holiday business. _The 
O. & E. Boosters consist of the managers 
and employes of Olsen & Ebann, whose 
main store is here, and who have numerous 
branch stores in other cities of the country. 
It is the custom to hold two conventions 


- each year and this was one of the most suc- 


cessful. and enthusiastic ever held: The 
program started Nov. 6 with a base’ ball 
game between the branch managers and the 
Chicago office force. The main program 
was carried out at the Drake Hotel where 
all assembled in a dinner at 5 o’clock in the 
evening. After the invocation an address 
of welcome was délivered by 'C, ‘Olsen, 
after which officers for the next year were 
elected. During the evening every branch 
of the business was discussed by members 
present. In addition to the membérs of the 
local organization the following branch 'man- 
agers attended the meetings: Robert D. 
Bela, Kokomo, Ind:; A. L.: Ailie, Ariderson, 
Ind.; C. “W. Leffinwell, Evanston, - Ind. ; 
John Erickson, Michigan City, Ind.; A. H. 
Whiteside, Saginaw, Mich.; F. J. Wehr- 
meyer, Ft, Wayne, Ind.; Alex Hammer- 
berg, Rockford, Ill. ; Orley Criplean, Racine, 
Wisc.; W. H.. Miller, South’ Bend, | Ind. ; 
Floyd Bone, Terre Haute, Ind.; J. A. Mil- 
ligan, Kenosha, Wisc.; F. J. Kendricks, 
‘Grand Rapids, Mich.; T. L. Holton, Ben- 
ton Harbor, Mich., and Mili Hoppe, Kala- 
mazoo, Mich. 

Edward S. Stern, member of the firm of 
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Jacques Kreisler & Co. of New York, 
spent a few days here last week visit- 
ing A. S. Alter, Chicago manager for the 
firm, en route home from the Coast. 

Harry Hart, of Harwood & Hart, New 
York, visited the trade here last week. 

Ben Dufries, of Amsterdam, is spending 
a week in Chicago calling on the trade. 

A. W. Wittstein, of the Schrader-Witt- 
stein Co., is making a short trip through 
Wisconsin. 

Frank Gilbert, of R. Blackington & Co., 
North Attleboro, Mass., is in Chicago call- 
ing on ‘the trade. 

Charles Van Vliet, Heyworth building, 
returned recéntly from a three weeks’ trip 
through the northwest. 

George Goldberg, representing Unter- 
meyer-Robbins & Co.; visited the trade in 
Chicago last week on his way east. 

Herbert Brod, of Brod & Co., left re- 
cently for the Coast and his southern terri- 
tory and expects to return about Dec, 1. 

Julius Oppenheimer, of Oppenheimer 
Bros. & Veith, of New York, called on the 
Chicago trade, while he was here last week. 

“Billy” Little of Geo. H. Fuller & Son, 
left last week for a swing around the east- 
ern circuit, and will be gone for about five 
weeks. 

Louis Eppenstein, of the Illinois Watch 
Case Co., returned recently from a six 
weeks’ business trip through his eastern 
territory. 

I. Schwartz, Heyworth building, re- 
turned from a four weeks’ business trip 
through the northwest and southwest, and 
reports a very good business. 

Paul Samuels, representing Prutinsky & 
Woolf;; New York, arrived in Chicago last 
week, and expects to remain here during 
the entire months of November and De- 
cember. 

J. D. Grassick, of the Alvin Silver Co., 
is making a short trip through the north- 
west. A: T. Stuebner, also, of the above 
firm left last week for his Kansas and Mis- 
souri territory. 

R. L. Hughes, treasurer of the Western 
Clock Co., LaSalle, Ill., spent a few days 
in Chicago last week visiting and attend- 


‘ing a meeting of the Grand Chapter which 


met at the LaSalle Hotel. 

John H. Mather, secretary of the 
Illinois organization of Geo. S. Fuller & 
Son, accompanied by his wife, left for his 
Winter home at St. Petersburg, Fla., where 
he will remain for the Winter. 

Randolph L. Wadsworth, of the Wads- 
worth Watch Case Co., Dayton, Ky., spent 
a day visiting the Chicago office last week 
en route home from Madison, Wis., where 
he went to attend the football game. 

John Vernor, superintendent of the Cana- 
dian office of the Western Clock Co., which 
is located at Petersboro, is in Chicago for 
an indefinite time owing to an operation 
which was recently performed on his wife. 

Ted Tracy and Fred Kline, representing 
the Juergens & Andersen Co., were in 
Chicago last week for a few days and left 
for their final Fall trip. They report an 
increasing business throughout their terri- 
tories. 

B. W. Schwabacher, Corbin, Ky., spent 
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a day here last week visiting the Chicago 
markets, and purchasing merchandise for 
his stores at Corbin, Ky.; Lynch, Ky.; 
and Bessemer, Ala., en route to the eastern 
markets. 

P. J. Eppenstein, of the Elgin-American 
Mfg. Co., is now at the Coast and reports 
a very good business. He is expected back 
in about four weeks. Walter Taylor, of 
the same firm, left recently on a short busi- 
ness trip through the south. 

Olsen & Ebann are opening a new store 
at Aurora, Ill. A very fine location was 
secured by them on one of the principal 
streets of that town. They expect to open 
same on or about Nov. 15, and the store 
will be in charge of Jake Milligan. 

C. F. Billings, representing L. H. 
Schafer & Co., left last week on a busi- 
ness trip to the Dakotas and Minnesota, 
and will not return until Christmas. W. 
J. Joy of the same firm, left recently for a 
six weeks’ trip to the Pacific Coast. 

Harry Edward Freund, of the National 
jewelers’ Publicity Bureau, returned last 
week after a trip through the far west, 
and reports that jewelers throughout the 
country are becoming more enthusiastic in 
their support of “Gifts that Last” cam- 
paign. 

S. E. Croft, of the L. Seligman Jewelry 
Co., spent a few days in Chicago after mak- 
ing a three weeks’ trip through Illinois, and 
left again for another three weeks’ trip 
through Illinois and Indiana. He reports a 
very nice business, all through his territory. 
M. C. Goldsmith, of the same firm, returned 
last week from a short trip through Wis- 
consin. 

Congratulations were extended to Wm. 
Vance Roder, Dwight, IIl., and his bride 
last week, when they spent a few days in 
Chicago en route to Dwight. Mr. Roder 
was married to Miss Jennie Louise Kenyon, 
daughter of Mr. and Mrs. Henry Kenyon, 
of Whitesboro, N. Y., on Oct. 26. The 
happy couple expect to make their home at 
Dwight, III. : 


O. W. Jonas, for the past 10 years a 
diamond setter for the trade, has opened 
an office in suite 1013 Mallers building, in 
addition to his studio at 22d St. and S. Ked- 
zie Ave. Mr. Jonas will only do special 
high grade diamond setting for the trade at 


the Mallers building office, which was 
opened to accommodate his downtown 
trade. His south side studio will continue 


to do all kinds of setting for the trade. 

Louis Piser, 809 W. Madison St., was 
wounded in the wrist in a revolver duel 
with a bandit less than a block away from 
his home, 3351 W. Adams St., one evening 
last week. When the bandit approached 
him from behind and ordered him to hold 
up his hands, Piser drew his revolver and 
fired. The bandit also fired but fled. Mr. 
Piser had a quantity of cash and jewelry 
with him, but the bandit got nothing. Mr. 
Piser is at the Garfield Park Hospital but 
is getting along very nicely. 

Among the visitors in Chicago last week 
were: Albert Alexander, of M. Meyer, 
Marion, Ind.; Louis Ratzesberger, Milford, 
Iil.; Henry Birkenbusch, Pekin, Ill.; Mr. 
and Mrs. Ed. Bengston, Freeport, Ill.; D. 
Bandt, of Dewy & Bandt, Janesville, Wis.; 
L. A. Liebermann, Joliet, Ill.; M. Roeder, 
Dwight, Ill.; F. W. Wurzburg, Grand 
Rapids, Mich.; Albert E. Wigley, of Wm. 
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F, S. Pickels, of the Robbins Jewelry Co 
is back at his desk from a month’s sick. 
ness. He states his concern will take on 
about 40 additional salesmen about Noy 
15, to take care of their Christmas business, 

Mrs, A, J. Petton, wife of A. J. Petton, 
of Petton & Gummersheimer, retail jewel. 
ers, 3157 S. Grand Ave., died Friday morn. 
ing, Nov. 4. The funeral took place Mon. 
day, and interment was at Park Lawn Cem. 
etery. 

J. J. Burke, president of the Brooks Jewel- 
ry & Optical Co., with offices in the Globe 
Democrat building, and Mrs, Burke, have 
just returned from California. They toured 
California from San Diego to San Fran- 
cisco, making all towns en route.. Mr, and 
Mrs, Burke’s daughter is the wife of a 
member of the Los Angeles, Cal., Times 
staff. 

Retail jewelers from surrounding towns 
have been in the city in great number, 
placing orders and indicating from their 
purchases from the wholesale concerns here 
that they expect a big Christmas trade. 
Among the many noted were W. G, Myerly, 
Rich Hill, Mo.; Victor Raab, Bunker Hill, 
Ill.; George Tetley of the Tetley Jewelry 
Co., Farmington, Mo.; Mr. Petter of the 
Petter Jewelry Co., Hannibal, Mo.; J. P, 
Gardner, Sparta, Ill. and F. P. Nims, of 
Carlinville, Ill. 

During the visit last Thursday of Marshal 
Foch, he was presented with a very hand- 
some and artistic medallion by Archbishop 
J. J. Glennon, on behalf of the Fourth De- 
gree Knights of Columbus of St.: Louis. 
The medallion is of 22-karat gold and its 
center is a replica of the St. Louis Univer- 
sity, encircling which is a border of laurel 
and oak leaves with the flag of France on 
one side and the flag of the United States 
on the other. The emblem of the K. of C. 
is also worked into the border of the 
medallion. The inscription on the reverse 
side reads: “To Ferdinand Foch, Marshal 
of France, from the St. Louis General As- 
sembly, Fourth Degree Knights of Colum- 
bus, commemorating his visit to St, Louis, 
Nov. 3, 1921.” The design for the medal- 
lion was executed by H. G. Whelan, head 
of the Fourth Degree Knights of Columbus, 
and the work was done by the Hess & Cul- 
bertson Jewelry Co. 








During the fiscal year ending June 30 
there were 321 immigrant aliens admitted to 
the United States who gave their occupations 
as jewelers, while during the same period @ 
emigrant aliens departed who were classed 
as jewelers, according to the Bureau of 
Immigration. Immigrant aliens who were 
watch and clock makers to the number of 
474 were admitted during the last fiscal year, 
while at the same time 37 emigrant aliens 
who claimed to be watch and clock makers 
departed. 


























n H. Bloedel, 
jewelry store, was elected a member of the 
hoard of directors of The City Bank of 
Milwaukee. Mr. Bloedel is a son of Adam 
Bloedel, founder of the store in 1868, and 
has been active head of the business for 

ears. 

| Merman Kupper, jeweler and optometrist, 
located for. many years at 747-749 Muskego 
Ave, has removed his retail business to 492 
Mitchell St. The formal opening of the 
new store was held on Saturday, Nov. 5. 
Larger quarters and improved selling facili- 
ties are provided. 

Gerald Heaney, conducting Heaney’s 
Jewelry Store at Berlin, Wis., is seeking 
to dispose of his retail business due to the 
press of other business connections. The 
Heaney store also conducts a music depart- 
ment. Berlin has a population of 5,000 and 
has several factories, besides a rich farm- 
ing community adjoining. 

The location of the University of Wis- 
consin observatory at Madison has afforded 
jewelers in that city an opportunity to re- 
ceive U. S. official time from Washington 
by wireless, The master clock which rings 


all class bells at the University is located. 


in the observatory and is kept within 15 
seconds or less of exact time, by checking 
it with wireless reports. 

J. Sauermann, 166 Wisconsin St., was the 
subject of an interesting sketch in a local 
daily newspaper recently. He learned the 
watchmaking trade in Cologne, Germany, 
in the early ’80s and is one of the experts 
in that line in this city. As official ex- 
aminer of watches of all Northwestern Rail- 
road employes in Milwaukee, Mr. Sauer- 
mann has established a fine reputation as 
an expert. 

The Bunde & Upmeyer Co., Lockin- 
Billings Co., and several other jewelers lo- 
cated on Grand Ave., 2nd and W. Water 
Sts, joined in the protest against the skip- 
stop plan of the street railway company at 
W. Water and Wells Sts. They claimed 
that thousands of pedestrians were diverted 
from passing their stores by the plan, and 
the protest resulted in order to re-establish 
the stop. 

Fred Lipscomb, who was formerly asso- 
ciated with his brother in the manufac- 
turing jewelry business conducted as Lips- 
comb Bros., 124 2nd St., has formally opened 
his new retail establishment at 38th St. 
and Lisbon Ave. Mr. Lipscomb is an ex- 
pert jeweler and has provided himself with 
a fine location and a good selection of stock. 
His many friends in the trade extend him 
the best wishes for success in his new 
undertaking, 

Due to the growing frequency of jewelry 
store robberies, extra precautions are being 
taken against such acts in Wisconsin, An 
interesting occurrence at Superior, Wis., is 
being told in local jewelry circles, relative 
to an attempted burglary at night. In this 
instance a mere strand of white string sus- 
pended from the rear window of a store to 
an electric light globe hung over the store 
safe, prevented burglars from making a 
successful attempt to rob the place. At the 
slightest movement of the window the string 
moves and caused the light to sway. Burg- 
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lars a few nights ago “jimmied” the win- 
dow but the swinging lighted lamp caused 
them to abandon their plans and beat a 
hasty retreat, footprints indicated, 

Milwaukee jewelers, many of whom use 
billboard advertising, are generally in ac- 
cord with the protest against erection of 
boards on lots surrounded by. residences. 
Citizens have requested an ordinance to 
prohibit erection of bill boards in such loca- 
tions. However, an agreement resulted 
whereby billboard men, residents and the 
building inspector will get together before 
new boards are erected. In this way, it 
is hoped, future disagreements may be 
avoided. Willingness to co-operate in mak- 
ing signs as unobjectionable as possible 
was expressed. 

Henry Keto and Ernest William Aho, 
wanted on the charge of having burglarized 
the jewelry store of E, P. Johnson at 
Phillips, Wis., and who were arrested at 
Duluth recently, were found guilty in Cir- 
cuit Court at Merrill, Wis., on a charge of 
another burglary which occured at Tripoli. 
A sentence of seven years in the State 
prison was imposed on each of the two 
defendants. The Phillips jewelry store rob- 
bery took place Sept. 17 and the one at 
Tripoli the following night. The men were 
arrested at Duluth several days later and 
were said to have some of the jewelry in 
their possession. Lincoln county officials, 
however, took charge of the prisoners and 
the trial at Merrill was on the Tripoli rob- 
bery charge. The Johnson jewelry store at 
Phillips is in Price county and charges of 
this robbery will be held open. 
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& Grift entertained 
Ben Schwabacher, Lynch Mines, Ky., 
when he was in the city Thursday, Nov. 3. 

A. C. Wallenstein has just returned from 
a five weeks’ southern trip and reports 
conditions much improved and very promis- 
ing prospects for the Christmas trade. 

Gus Peck planned a circular tour around 
Cincinnati before he left Nov. 3, taking in 
a number of States west, north and east 
of Cincinnati. He plans to be gone five 
weeks, 

Local friends of W. W. Staples, Paris, 
Texas, have been advised that he has 
opened his new store at 4 Clarksville St., 
and now occupies one of the most complete 
stores in northern Texas. 

Visitors registered at Richter & Phil- 
lips during the week were: H. W. Schmidt, 
Irvine, Texas; Charles Traxel, Maysville, 
Ky: Geo. Mosey, Greens Fork, Ind., and 
Albert Roos, Sandusky, O. 

Mr. and Mrs. Riedeman, Vinita, Okla., 
were the guests of Cohn, Hahn & Newstedt 
last week. Having had a most enjoyable 
journey to New York and Washington, 
Mr, and Mrs. Riedeman stopped off in Cin- 
cinnati for a couple of days en route to St. 
Louis. 

The new location selected by A. & J. 
Plaut has ‘been announced. It is on the 
second floor of the Gibson Art building 
annex, 231 W. 4th St., and will give the 
firm 33 per cent more space than it now 
occupies. The move will not be made un- 
til after Christmas. G. M. Brehm and Joe 


Greenwold, Hirsch 
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Rosenbaum of the “firm left the early part 
of the week on road trips. 

The jewelers’ bowling team ran into a 
snag recently when they bowled the Potters 


five for they lost all three games. High 
individual score among the jewelers was 
made by Huber with 220. Other members 
of the team were Pohlmeyer, Hess, Willet, 
and Giesmer. 

The home of Walter Mayer, (Wallen- 
stein, Mayer & Co.), was visited by fire 
last week when a disastrous blaze damaged 
two whole floors in the Avon Apartments, 
where Mr. Mayer lives. Valuable clothing, 
rugs and other household goods were dam- 
aged and he sustained a heavy loss. 

Casper Fenzel, Middletown, O., jeweler, 
was in the city Thursday, Nov. 3, to over- 
see the. manufacture of a gas machine he 
has invented. Mr. Fenzel is enthusiastic 
éver the prospects of his machine which 
he claims will manufacture. gas from gaso- 
line and will be inexpensive to market. If 
final tests to be held in Middletown and 
Dayton, O., prove satisfactory he plans to 
put it on the market. 

Edward H. Hufnagel, Mt. Vernon, N. Y., 
president of the American National Retail 
Jewelers’ Association, was the guest of 
local retailers at. a luncheon at the Busi- 
ness Men’s Club, Wednesday, Nov. 2, dur-. 
ing a visit here to look the ground over as 
a prospective place for holding the next 
national retail jewelers’ convention in 
August, 1922. At the luncheon, where he 
was introduced by George J. Gruen, he 
urged increased publicity in order to ac- . 
quaint the public with the wares of retailers. 
He said that by advertising, a sentiment for 
the products of the jeweler could be created. 
He dwelt particularly on silverware, il- 
lustrating plans for the larger use of such 
articles. In regard to the jewelry tax, he 
said there had been an impression, which 
was not yet entirely removed, that ‘the 
jewelers were making excessive profits. This 
was far from the fact, he declared, and evi- 
dence had been presented to a Congressional 
committee that surprised them as to the 
real profits of the trade, they being moderate 
and not infrequently very small. He 
favored a retail sales tax, but said that if 
that was not obtainable then something 
along the lines advocated by Senator Reed 
Smoot would be satisfactory. 








Richard H. Lee, for five years the out- 
standing figure in the truth-in-advertising 
movement of the Associated Advertising 
Clubs of the World, will, on Dec. 1, become 
chairman of the National Vigilance Com- 
mittee of the Association, retiring from the 
active direction of the movement to become 
vice-president of the Lord & Thomas ad- 
vertising agency. In his new connection 
with the truth movement, he will of course 
continue to supervise the activites of the 
committee. In announcing this change in the 
active management of the work, Charles 
Henry Mackinstosh, president of the As- 
sociated Advertising Clubs, points to the 
remarkable service which Mr. Lee has ren- 
dered advertising, and praises his efforts 
along the line of so thoroughly organizing 
and systematizing the movement that he 
is able to step out of the active management 
and become general director of the com- 
mittee without impairing the movement. 
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E. W. Cosgrove, Colton, has been spend- 
ing a vacation of several days in Los 
Angeles, 

.George C. McKay, 114 S. Main St., died 
quite suddenly a few days ago as the result 
of heart disease. 

The firm of Phillips-Pudlin Co., whole- 

salers, who recently came here from San 
Francisco, have joined the local whole- 
salers. association. 
. .F; K, Randall, Bishop, has been spending 
several days in Los Angeles on business. He 
reports. that the outlook for holiday trade 
in his section is good. 

Sol Martin, formerly with I. H. Treister, 
542 W. 6th St. has gone back to Chicago, 
his old home, for a short stay. He expects 
to return to Los Angeles. 

Ed. Prentiss, representing the .Burr W. 
Freer Co., San Francisco, is here on a 
business visit, as is also J. Crohn, represent- 
ing Arnstine Bros., New York. 

Wm. Rosenberger, of A. Wallach & Co., 
gold chain manufacturers, is expected here 
early in November for the first time in two 
years. He formerly was a frequent visitor 
here. 

B. F. Washtler has moved his jewelry 
and watchmaking business from San Dimas, 
some 25 miles east of Los Angeles, to 
Balboa, a Coast resort some 50 miles south 
of here. 

Jerome Rosenfield, of Rosenfield Bros., 
manufacturers’ agents, has gone on a busi- 
ness trip to Ventura, Santa Barbara, Santa 
Paula and other towns north of Los 
Angeles. 

J. M. Hart, assistant manager of the 
jewelry department of A. Hamburger & 
Sons, has practically recovered from his 
recent severe attack of tonsilitis and is 
again in the store. 

Gale Borde, who was formerly in the 
watch department of J. P. Tait, 329 W. 
7th St., but who has more recently been 
taking a course in optometry, has returned 
to his former position with Mr. Tait. 

Mrs. P. K. Dougherty, saleswoman in 
the jewelry department of the E. W. 
Reynolds Co., is confined to her home by an 
attack of appendicitis. She had only re- 
cently returned to the store after previous 
serious illness. 

Wexton & Mack, designers and manu- 
facturers making a specialty of ring 
mountings and signet rings, have made 
arrangements with the E. Bastheim Co. to 
be exclusive distributors of their goods on 
the Pacific Coast. 

Jos. Nocerino, 264 E. Colorado St., Pasa- 
dena, was married a few days ago to a 
young lady who only recently arrived here 
from Italy, her birthplace. Mr. Nocerino 
has been in the jewelry business in Pasadena 
for about 15 years. 

Wm. Landram and Arthur Bennett, 
traveling salesmen from San Francisco, who 
have been visiting the trade here have left 
for home. They are returning by automo- 
bile and will stop at Santa Paula and other 
towns on their way. 

I. H. Treister, whose safe was mysteri- 
ously robbed of several thousand dollars in 
cash and goods in January last, when he 
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was located on S. Broadway, has recently 
effected a settlement with the Lloyds, with 
whom he was insured. 

Much interest in sporting circles is being 
manifested here in the annual speed-boat 
race for the trophy offered by S. Nord- 
linger & Sons. The race will be over a 
75-mile course and the best boats on this 
Coast are expected to participate. 

George E. Feagans has gone with a dele- 
gation from the Los Angeles Chamber of 
Commerce on an automobile trip to Big 
Bear Valley. He started at 5 a. M. Fri- 
day, intending to return Sunday night. This 
is Mr, Feagans’ first visit to the valley. 

The Los Angeles Wholesale Jewelers’ 
Association at a recent meeting adopted a 
resolution to raise a fund to be used in 
prosecuting fraudulent debtors and in co- 
operating with the Board of Trade and the 
Creditors’ Association in prosecuting those 
who attempt to conceal their assets or in 
any way try to avoid the payment of their 
just debts. 

The window of I. H. Treister, 542 W. 
6th St., was broken early one morning and 
robbed of six diamonds and a string of 
pearls, all valued at about $200. The crime 
was committed after the watchman on the 
beat had left. The broken window was 
discovered by a window washer after a 
number of other people had passed. No 
trace of either the goods or the robber has 
been found. The goods were insured. 

Charles H. Clark, 704 S. Broadway, hav- 
ing dispensed with the optical department 
in his store, has removed his watchmak- 
ing department to the section previously oc- 
cupied by opticians. He has thus secured 
much more space for his sales department 
and at the same time materially improved 
the appearance of the store. O. C. Valen- 
tine, formerly in charge of the optical de- 
partment, has opened an office at 614 S. 
Hill St. 

B. Goodstein, San Bernardino; A: L. 
Eacrett, Hollywood; Wm. Lorenz, San 
Bernardino; C. W. Middleton, Pomona; 
B. F. German, Santa Ana; A. J. Dutton, 
Anaheim; M. A. Stallmeyer, Fullerton; 
E. V. Finseth, Placentia; T. F. Lailey, El 
Monte; R. W. Cummings, Ventura; F. A. 
Conant, Santa Barbara; I. Macatee, Lanker- 
shim, and R. H. Wilson, Ocean Park, are 
among the out-of-town jewelers who have 
been here recently. 

The Armer & Brown Co., dealer in 
jewelers’ supplies and silverware, report a 
gradual revival in the demand for silver- 
ware and a steady market for the general 
merchandise carried by the concern. They 
are advising their customers that they will 
do well to meet their coming needs at an 
early date as they are assured that there 
will be no further decline in prices before 
January. Carl Gross, traveling represen- 
tative for the company, has started on his 
pre-holiday trip, intending to visit all the 
jewelers in his Pacific Coast territory be- 
fore his return, 

A copy of a French newspaper published 
in this city under date of March, 1878, 
was recently discovered. It is of especial 
interest to jewelers because it contained an 
advertisement of S. Nordlinger, founder of 
the house of S. Nordlinger & Sons, one of 
the largest jewelry stores in Los Angeles. 
Mr. Nordlinger passed away several years 
ago ripe in years and rich not only in this 
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world’s goods but in the respec 

knew him. He began busine lh who 
than 50 years ago as a young man 
meager means in a small shop at 3 Com 
mercial St. His enterprise even at that 
time is indicated by the fact that he ; 
pushing his business by advertising, ™ 





Seattle, Wash. 








J. Merrill, representing Bates 
W. H. Swart & Co. and oe ny 
Hudson line called on the trade in this 
city this week, ; 

Aron Friedman, formerly a salesman for 
Jos..Mayer, Inc., has opened up a jewelry 
store in Tacoma at 11th arid Broadway 
under the name of Aron’s Jewelry Store 

Mr. Parker, of Foster & Parker, Ivory 
Elk tooth manufacturers, just returned from 
New York, where he opened a new office 
and placed a representative in charge to 
take care of their interests. - 

V. E. Black, of V. E. Black Co., Proyj. 
dence, R. I., was in Seattle last week, 
This was Mr, Black’s first trip to the Coast 
and he was very enthusiastic over the busi- 
ness opportunities now open on the Pacific 
Coast. 

S. Burnett returned last week from the 
east, where he had been with his wife who 
was operated on by Mayo Bros, Mr. 
Burnett reports that the operation was 
very successful and Mrs. Burnett will soon 
return home. 

Miss Myrtle Sorensen, daughter of R 
Sorensen, this city, recently became the 
bride of Edward L. Merzoian. Miss Soren. 
sen is well known among the trade as she 
has been associated with J. G. Weber, 
manufacturing jeweler, in the capacity of 
bookkeeper and saleslady for the past several 
years. Mr. Merzoian is a fruit grower 
from Fresno, Cal., and they will make 
their home in that city. 

B. L. Gates, proprietor of Gates Jewelry 
store, 1418 Second Ave., this city has sold 
his lease and store fixtures to Mr. Davids, 
Portland, Ore., who now has jewelry stores 
in Portland and Astoria, Ore., and in 
Tacoma, Wash. Mr. Davids will open his 
Seattle store about Jan. 1. Mr. Gates stock 
of jewelry, etc., will be sold to the public 
in a “Closing Out Sale.” After closing out 
his stock, Mr. Gates will devote his time to 
industrial and commercial financing. 








M. E. White, a South Pearl St. jeweler, 
at Albany, N. Y., frustrated a bold at- 
tempt of two gunmen to rob him early 
on the morning of Oct. 24 by his quick 
wit. Mr. White was alone in the store 
when two men came in and asked to look 
at alarm clocks and while wrapping one 
they had selected they drew guns and 
ordered him to throw up his hands, In- 
stead of complying Mr. White seized a 
glass dish on the counter and _ threw it 
through the window causing the glass 
to fall into the street. Many people 
were passing the store and there was 
a rush as they were attracted by the crash 
of the glass. The robbers ran from the 
store and made their escape. Mr. White 
was able to give the police a good descrip- 
tion of the gunmen but they have not yet 
been apprehended. 
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Lucian Carlson, of Carlson’s Jeweiry 

Store, Fort Bragg, Cal., is in the city, 

taking an optical course. 

Nathan J. Silverstein, Spokane, Wash., is 
staying here, having been called to San 
Francisco by the illness of his father, who 
resides in the city. 

Harry Langfeld, formerly representative 
here of William A. Rogers Silver Co., is 
now connected with Landers, Frary & Clark 
and will represent them on the Coast, it is 
understood. 

Ernest Barnet, representative of Jos. 
Mayer, Inc., well-known wholesale jewelers 
of Seattle, Wash., is now in San Francisco, 
visiting the trade. It is understood that he 
will remain here indefinitely. 

Much satisfaction prevails among the 
wholesale jewelers of this city at the settle- 
ment of the threatened railroad strike. “A 
railroad tie-up, at this time would have been 
fatal to the holiday trade” is the opinion 
widely expressed 

Burr W. Freer, president of the Burr W. 
Freer Co., has returned from a business trip 
through the northwest. Jos. T. Brennan 
has just left to cover the northwest and 
E. T. Willis has gone south, both on Christ- 
mas trips for the Burr W. Freer Co. 

Purcell Rowe, secretary of A. I. Hall & 
Son, has been honored by receiving the 33rd 
Degree, Honorary, in the Scottish Rite of 
Freemasons, of the southern jurisdiction of 
the U. S. Mr. Rowe has been an ardent 
worker for the Sccttish Rite for a number 
of years past. 

S. J. Hammond & Co, have just purchased 
an automobile for their salesman, Thos. 
O'Neil, to use in calling on customers in 
California cities. There. is a growing 
tendency, on the part of salesmen, to travel 
by automobile in visiting the Coast trade. 
S. J. Hammond & Co. report a brisk sale 
of chime clocks, 

A. V. Davidson, manager of the National 
Jewelers Board of Trade, took an active 
part in Music Week, Oct. 31 to Nov. 7. 
Mr, Davidson is director of the San Fran- 
cisco Commercial Club’s singing organiza- 
tion and he is active in a number of musical 
affairs, so he was asked to participate in 
Music Week, which is sponsored by the 
city. 

Sigmund Clark of S. J. Hammond & 
Co., is up and around, after participating 
in a Tong war. It is stated that Mr. 
Clark, being in Chinatown, saw a member 
of one Tong shoot a member of another. 
On the impulse of the moment, he chased 
the murderer, finally landing him in the 
arms of two policemen. Clark was shot at 
twice, One bullet went wild, the other 
made a flesh wound in his leg. 

E. C. McKeen, manager of the Pacific 
Coast office of the Waltham Watch Co., 
has left for a two weeks’ visit to Los 
Angeles. Previous .o his departure he 
stated that- the w. ch business seems to 
be good. “It is not a case of one big 
order, but of a continual volume of orders 
which shows that watches are being sold 
very widely.” Mr. McKeen, who antici- 


pates an excellent holiday business, says 
that he is receiving more orders than he 
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can fill for immediate delivery in some of 
his watch lines, while in others he has an 
ample amount of stock, 

The Pacific Coast jewelers, visiting this 
city are:—N,. Nielsen, Fresno, Cal.; L. L. 
Trumbly, Santa Cruz, Cal.; Ernest Mueller, 
Eureka, Cal.; M. K. Giant, Vallejo, Cal.; 
I’, W. Frisch, Healdsburg, Cal.; Wm. Jung, 
of Wm. C, Lean, San Jose, Cal.; T. Monk, 
of Weiseti & Monk, Sacramento; Reuben 
H. Goldwater, Stockton, Cal.; N. Solomon, 
of Bakersfield, Cal, and Fred. C. Ewert, 
Woodland, who reports that his city is 
growing fast. 








Evansville, Ind. 





TRADE CONDITIONS 


Ideal weather for shopping has prevailed in 
southern Indiana during the past month or two, 
and this has had a most stimulating effect upon 
the retail trade of various lines and the retail jewel- 
ers report that they have gotten their share of the 
business and that trade in fact this Fall has com- 
pared most favorably with the corresponding 
period of last year. General trade conditions have 
steadily improved and collections have held their 
own very well. Banks report that they have plenty 
cf money that is being loaned at a reasonable rate 
of interest. Manufacturing plants in this city are 
being operated cn an average of 50 hours a week 
and in some instances they are running as high as 
54 hours a week, which is a pre-war basis. Re- 
ports from the rural communities are of a more 
encouraging nature than they were a few months 
ago. Farmers have finished sowing their wheat 
and a fair acreage was put in this Fall. 





William Artes, of the Charles F. Artes 
Co., Inc., has returned from a visit to New 
Harmony, Ind. 

Dr. Wallace C. Dyer, local optician, has 
returned from a professional and business 
trip to Boonville, Ind. 

Hovey H. Tislow, well known retail 
jeweler at Petersburg, Ind., was a business 
visitor in Evansville a few days ago. 

J. Harry Poole, former owner of a pearl 
button plant at Rockport, Ind., was in Ev- 
ansville a few days ago on a_ business 
mission, 

Salem P: Hammond, ‘for many years en- 
gaged in the retail jewelry business at 


Petersburg, Ind., will spend the coming 
Winter in Florida. 
Henderson, Ky., jewelers report that 


prospects for Fall and Winter trade could 
be no better and they are looking for a 
heavy business during the coming Christ- 
mas_ holidays. 

Jewelers at Vincennes, Ind., report that 
their trade for the past two or three months 
has been quite satisfactory and that it has 
shown an improvement over the correspond- 
i-g month of last year. 

Local retail jewelers report an increased 
sale in DeMolay jewelry, following the or- 
ganization of a chapter of the Order of 
DeMolay here a few nights ago with a 
membership of 246. It is-\the strongest 
lodge of its kind in the State, Indianapolis 
having one with a. membership of over 700. 
The local jewelers are carrying a fine line 
of DeMolay jewélry and are finding a 
ready sale for it. . 

The platit’of the Howe Button Co. at 
Petersburg, Ind:, a few miles north of 
here, that is owned by men in Boston, 
Mass., has started up with a full force of 
workmen after being idle for several 
months, The plant now employs 50 work- 
men and more will be added as they are 
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needed. The company gave preference to 
all their old men when they started up and 
it is hoped to be able to operate steadily 
from this time on. The company has a 
large supply of mussel shells that were ob- 
tained from the bed of White River. Most 
of the pearl button factories in southern 
Indiana and southern Illinois have run on 
fairly good time during the past Summer: 

Several robberies and burglaries have 
been reported in Evansville during the past 
week or 10 days. In one home diamonds 
to the value of over $1,000 were taken 
and in many homes the thieves took jew- 
elry. One or two arrests have taken place 
in connection with the robberies. Several 
stores in towns and cities within a radius 
of 100 miles of Evansville have also been 
robbed recently and in many cases thieves 
carried away jewelry and watches. Only 
a few arrests have taken place in connection 
with the robberies: Ira Wiltshire, chief 
of police of this city, has issued a warning 
to people to be on the lookout for robbers 
and burglars. He thinks that many of the 
jobs that are being pulled off are the work 
of amateurs who are out of work, although 
it is evident that many of the big jobs in 
this section was the work of professionals. 
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Pacific Coast Notes. 





R. G. Eichelberger, Waitsburg, Wash., is 
holding an auction sale, 

F, Frederickson, Walla Walla, Wash.,_ is 
opening a new store on Mair St. 

W. H. Durham has opened a watch re- 
pair shop at 9130 Woodstock Ave., Lents, 
Ore. 

K. Gold, proprietor of a jewelry store in 
San Diego, has opened a new store at 6520% 
Hollywood Boulevard, Hollywoed. 

K. Falkenberg, Walla Walla, Wash., has 
installed a burglar alarm, in front of his 
store, which arouses the town with its.loud 


gong. 


The new jewelry store of M: C..Tieck,’ 


Santa Barbara, is arousing much-comment. 
The interior is in silver gray, with ‘black 
backgrounds, 

J. H. Mills, North Bend, Ore., has moved 
his stock into the building occupied by the 
Pacific Drug Co. on Sherman Ave., and 
has opened his shop. 

L. H. Service, jeweler of Berkeley, Cal., 
has purchased the fixtures of the American 
Jewelry Co., Bakersfield, Cal., and now has 
one of the best equipped stores in the trans- 
Bey district. 

Arrangements are about completed for 
the sale of the business of B. L. Gates, 
1418 Second Ave., Seattle, Wash., to 
“Davids” Inc. of Portland, Ore. David’s 
proposes to run a sale in the Gates store 
which will proceed during the holiday 
season, ; 

A. Delovage, jewelry 


now operating 








stores in Portland, Ore., and Butte, Mont., © 


has declared his intention of making: his 
new store in the Denny building, Seattle, 
one of the best-equipped establishments on 
the Coast. Remodelling, etc., will probably 
be completed in March, 1922. 








The business of the estate of Wm. B. De 
Foe, Higginsville, Mo., is now owned by 
Mrs. Estella De Foe. 
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This cut illustrates a few of 
our high grade 


Silver Productions 


We are also extensive 
manufacturers of 


Rich Cut Glass, Electroliers 
and Prize Cups 


THE PAIRPOINT 
CORPORATION 


Factories: 
New Bedford, Mass. 


BRANCHES: 
NEW YORK 43-47 W. 23rd St. 
MONTREAL 
Coristine Bldg., St. Nicholas St. 
SAN FRANCISCO 140 Gerry St 
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GIFTS 








other than Jewelry 
bat adantable 
to adeweler’s Stock 





HE new Gift De- 
partment has met 
Greatly with immediate favor. 
Appreciated Jewelers are.gtc@iine 
by the aids given them and the hints as 
to new goods, which will enable them to 
hold their customers, preventing them 
from seeking other stores for “some- 
thing different.” This helps the jewelers 
to sell more regular jewelry stock. 

The one thing the retail jeweler has to 
bear in mind is that the jeweler’s store 
js the natural gift shop. Nearly every- 
thing he sells is at times given as a keep- 
sake, anniversary gift or other token of 
esteem and regard. Therefore he can 


Gift Suggestions 


gold and silver handles and others of less 
expensive material, but still of good qual- 
ity and ornate design, with silk coverings, 
have always been considered a part of a 
jeweler’s stock. Since the variety of 
shades of silk have become the vogue 
and ivory tips and handles used, the 
attractive assortment that can be shown 
will catch the eye of many a customer 
and keep him or her from the depart- 
ment store. 
* * * 

Canes and walking sticks’ are more 
popular than ever. This is attributable 
to the fact that many of the young men 
have been overseas and have seen that 


made in several brilliant colors, red, blue, 
yellow or green. The nesting idea is a 
good one and for a card party is found 
to be most handy. They are highly pol- 
ished and nickel plated. (See Group 10.) 

x * * 

Cut, engraved and decorated crystal 
have always been a jeweler’s line. There 
are several methods of decorating glass 
by means of cutting. The rock crystal 
or copper wheel engraving, which is done 
by means of small copper wheels with an 
abrasive, for the fine delicate designs, the 
ordinary stone for mitre or geometrical 
cutting done with a carborundum wheel 
or stone with V-shaped surface, and the 

















Group 10. MATCH HOLDERS AND ASH RECEIVERS IN HIGHLY NICKEL PLATED BRASS, WITH BRIGHT COLORED GLASS RECEPTACLES 


legitimately claim the right to add arti- 
cles that are adaptable to his stock, but 
which are not actually jewelry. 

x ok Ok 

When in a gift shop recently, articles 
were seen that clearly belong to a jewel- 
ry store. Silverware, necklaces, brace- 
lets and, of course, decorated crystal 
ware and china, rings of bizarre design 
and bronze ornaments inlaid with silver, 
all of which should be handled by the 
jeweler. 

* * * 

There are other lines, such as safety 
razors, which are put up in fancy cases, 
some with sterling silver blade holders 
retailing as high as $25 for the outfit, 
which the jeweler can add to his gift de- 
partment. There are also’ the highly 
ornamental leather goods that have beau- 
tiful designs which are hand-tooled by 
artists trained in this work. 

a . 

Umbrellas, too, have always, more or 

less, been good stock for a jeweler. The 





Europeans are not effeminate because 
they carry sticks. They have seen the 
greatest heroes of the war appearing 
with this aid, impediment or ornament, 
or whatever you may like to call it. But 
the fact remains that where one man 
carried a cane six years ago, 10 or 20 men 
are using them now. The men’s furnish- 
ing store carries these canes in good 
assortment and is thereby getting another 
branch of a jeweler’s business. Mount- 
ings of gold and silver are used with 
handles of ivory, horn and other ma- 
terial, so that it takes no stretch of 
imagination to be convinced that canes 
are a jeweler’s stock, par excellence. 
* * * 


Smokers’ articles are made in such 
exquisite quality now and in such great 
variety, that a jeweler can make a dis- 
play of these articles from ash trays to 
gold mounted cigarette and cigar holders 
and carved meerscham pipes. A smoker 
will look with envy at such a fine array. 
The glass linings of the ash receivers are 


small stone wheel with a half round sur- 
face are different methods. The latter 
method enables the craftsman to carry 
out very beautiful and natural designs, 
such as that shown on the plate at the 
left hand side of Group 11. A combina- 
tion of the two methods gives a pleasing 
result. In fact, combinations and varia- 
tions of all these different ways of dec- 
orating crystal by means of grinding 
and. polishing, are put into effect accord- 
ing to the originality of the designer and 
ability of the craftsman. 

* * * 

There are artists engaged in this in- 
dustry whose skill is the equal of artists 
in other lines, the result of whose efforts 
ornament many specimen cabinets. A 
jeweler should be in a position to dis- 
criminate between all the varieties of 
workmanship and possess himself of the 
knowledge regarding this important 
branch of his business, so that when 
wealthy customers approach him, he may 





(Continued on page 125) 
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NOTE—We make the well-known line of Reedcraft Purses 
and Handbags (hand tooled and hand laced), also Gold Mounted 
Card Cases and Wallets for the Holiday trade. 











Offices and Factory 
Richmond Hill 
New York City 


one A. L. REED COMPANY 


373 Fifth Avenue 
New York City INCORPORATED 1897 


























sa 43) Re eh 























Movember 9, 1921. 


THE JEWELERS” CIRCULAR 








A Word on “In-Between-Season” Gifts 





By Emma Gary Wallace 














a 
a 


GOLDEN opportunity for increased 
A yolume of business is open to the 
de-awake jeweler in the stocking and 
note of “in between season” gifts. 
aioe for everyone concerned, the 
a kes been educated up to the idea 
pi the jeweler is keenly discriminating 
his selections, and that what is pur- 
a din the jewelry store is sure to be 
ogee mode and reliable quality. 
i. gives the jeweler a tremendous ad- 
yantage at the start-off and puts him in 
the lead of other dealers, such as notion 
and department stores which carry bric- 
prac and miscellaneous gift items. 
the average individual much prefers 





ened in the showing, and all too often the 
proximity of these less important items 
will cause a purchaser to waver as to 
what he will buy. 

For this reason, it is advisable to de- 
partmentize the in-between the season 
gifts and to make so worthy a showing 
that everyone who wants anything of 
this kind will not feel satisfied until this 
department of this particular jewelry 
store has been visited. 

In order to feature such a department, 
there must be a carefully chosen stock 
which is well arranged and well shown. 
The part of the store which will be given 
over to these gift items, will be a matter 


- 


GROUP NO 11—SOME BEAUTIFUL DESIGNS IN CRYSTAL ENGRAVING 
(See text on pages 121-125) 


to send a gift in a box and wrappings 
which come from a first-class jeweler, 
than in the container of a less exclusive 
establishment. So here again, there is a 
powerful factor of appeal to be stressed. 

When people are buying choice articles 
of this character for themselves, they are 
likely to select that which they have 
reason to believe will give permanent 
pleasure. The day fortunately is past 
when housekeepers care to litter up their 
homes and apartments with an endless 
variety of unworthy clutter in the way 
of vases, dozens of pictures of no merit 
whatever, and small articles which never 
had any excuse for being in the first 
place. The modern idea of a few choice 
articles is a good one, and so opens up 
to the retail jeweler a field “in-between 
season” sales which is well worth culti- 
vating. 

Such a department is best managed 
when it is set apart by itself, and the 
bronzes, art metal goods, exquisite pieces 
of china, colored or hand decorated 
crystal, neck garnitures, in the way of 
att glass beads, traveling bag outfits, 
desk furnishings, sewing basket tools, 
and so on, are assembled by themselves. 

If these supplies are scattered through- 
out the store and shown with solid silver 
and jewelry, these latter will be cheap- 





of individual selection and expediency. 
Naturally the main line of jewelry and 
silverware should not be _ side-tracked, 
and yet if possible, this In-Between 
Season gift department should-be promi- 
nently located. 

In one establishment, a side room 
opening with a broad archway from the 
main store, takes care of these goods. 
This separate room is attractively 
decorated and adequately lighted. This 
store enjoys so large a trade that the 
showings are frequently changed, thus 
avoiding monotony or the danger of 
showing these same goods over and over, 
season after season. Turnover is as im- 
portant to the jeweler as to any other 
business man. 

But the average store is of rectangu- 
lar proportions, and in that case, the gift 
department can be located at one side of 
the store, or the entire rear may be given 
over to it. 

In one establishment, the front, left- 
hand counter and section is used for this 
display. In another, the rear third of 
the store is arranged with pedestals, 
tables, wall fixtures, and comfortable 
willow settees, with bright cushions for 
the comfort of patrons who often enjoy 
coming in and viewing some art piece 
in which they are interested, from a little 
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distance, or in juxtaposition to other suit- | 


able furnishings. 


It is important that, as far as possible, 


conditions be made right for thé com- 
fort and leisurely consideration of what 
is shown, on the part of the customer- 
prospect. However, a counter con- 
veniently placed with the smaller gifts 
upon it, will attract many of the smaller 
buyers, when a rather elaborate alcove 
or side room will repel by its formality. 

For example, if the rear third of the 
store already indicated as being used for 
this purpose as gift section in one estab- 
lishment, only shows large and expensive 
items such as marbles, bronzes, and rare 
china, the woman buyer with’ only a few 
dollars in her pocket will hesitate to go 
in there, realizing that she ‘is likely to 
be embarrassed by her inability to pur- 
chase goods in that class. For this 
reason, this section will do well to give 
place to tables or counters or display 
fixtures filled with moderate priced articles 
as well. 

It often happens that people with an 
abundance of means are after a moderate 
priced gift of some kind, and if they 
know where they can find such an article, 
they will go there directly, and perhaps 
will see other items which will interest 
them and will bring them back for larger 
purchases. This is one of the secrets 
of the department store success. The 
appeal is broad for there are goods to 
satisfy the price of everyone, and to 
meet needs of all kinds and classes. 

The particular arrangement of a gift 
section in a jewelry store in the middle 
west, may prove suggestive. 


The entire front of the store is taken ' 


up by the regular lines. However, one 
section of wall case without counters in 
front of it, has on display a variety of 
articles. It is in reality a sample case, 


for there is only one of a kind; and these | 


things are not crowded but spread out 
in an interesting manner, 
At one side of the case is a neat dis- 


play card of an old ivory color, lettered | 


in gold and black. This reads: 


“A few samples of interesting offer- 
ings from our gift department at the 
rear of the store. You are welcome to 


visit it whether you wish to buy or not.” | 


Then at the rear of the store is an 
arched entrance with an attractive vista 
showing through it. A skylight gives the 
daytime illumination. There is a bright 
colored carpet on the floor. The room is 
almost square. There are open shelves 
lining the walls. The walls themselves 
are decorated in a soft pastel shade of 
lightish gray green. This was chosen 
because of its neutral character, and the 
lightish tint was chosen so as not to 
absorb too much light. The fixtures 
have a mahogany finish to harmonize 
with those in the main part of the store. 


There are on the floor space, several 
mahogany finished counters and tables, | 


and advantageously placed, two coun- 


ters with upper decks of the pyramided | 


type. It is found that these make an 
excellent method of display for anything 
of a brilliant character which scintillates 
light, such as cut glass or decorated 
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No. H45—Hair 
Comb of Coque 





Feathers. In all 
colors. 
$4.00 each 


No. A940—An especially salable Ostrich 
Fan of 3 Plumes. $6.50 each 


No. H43—Hair 
Comb of Ostrich 
Feathers in Black 
and all colors. 
$6.00 each 





The 


CHANTICLEER — No. A8%—A 
very popular style. Fan with rich 
sweep of Coque Feathers. 3 Sticks. 


$15.00 each 


Write for Trial Assort- 
ment—6 Plumage Hair 
Combs amounting to 
$35.00—on 5 days’ ap- 
proval. 






{ 


No. H42—Hair Comb of Coque Feath- 
ers. In all colors. $5.00 each 


An excellent seller—often sold 
as a “set” with the Chanticleer 
Fan. 


Fast-Selling Gift Items 
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No. H46—H ai r 
Comb of Coque 
Feathers. In all 
colors. 


$3.00 each 


H40—-Hair 
Comb of Coque 
Feathers. In Black 
} and all colors. 


$6.00 each 


Send for new EISEMANN 
FAN CATALOG illustrat- 
ing newest designs in OS- 
TRICH, COQUE, LACE, 
NET and SPANGLED 


Fans. 





EISEMANN FANS have always proved salable, profit-making 
items in the Jeweler’s stock. This season, in point of ready sale, 
they share honors with EISEMANN PLUMAGE HAIR COMBS. 
Fans and Hair Combs to match—here is something new, novel, 
exclusive to add to Your stock of Holiday items. 


EK. EISEMANN & Co. 


63-65 W. 38th St. 62-64 W. 39th St. 
NEW YORK CITY 
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crystal, “ae 
under lightin 


ake other hand, the most delicate 


: i are displayed upon some 
i Ter cibagany tables, which have 
— vicked up at auction sales and re- 
ptt A few lacy doilies on one of 
oa satin-finished displays, with a five 
nal tea set in white and gold, or 
sei breakfast pieces of rare old blue 
ne gleaming silver, 


g fixtures to increase their 


i¢-shell china with 
ie a display which few women can 
resist. 


Across each corner just inside of the 
rchway is a counter filled on one side 
i h gift articles of personal decoration 
Beas buckles, slipper garnitures, tooled 
Sather purses and handbags, beaded 


handbags, choice enameled vanity cases, 


etc., etc. aes 
It is noticeable that the feminine sex 


invariably pauses at this counter and 
nearly always purchases something 
there, and oftentimes a woman patron 
in the front part of the store will say: 

“I am going back for a few minutes 
to the gift section, just to have a look 
at the lovely things there!” 

The show case in the other corner is 
devoted to small, miscellaneous items— 
pieces of ivory, real and imitation, to 
articles for the toilet tables, such as 
fancy cologne bottles, smelling salt bot- 
tles, attractive little diaries, inlaid boxes 
for gloves and trinkets, small pieces of 
bronze, odd bits of hand-painted china, 
Wedgewood, etc., and just to one side 
of this is a “one, two, three” counter— 
that is, everything on it is priced at 
either, one, two or three dollars. There 


are little silver tea _ strainers, baby 
spoons, lingerie clasps, toast dishes, 
sandwich plates, pickle forks, sugar 


tongs, etc., etc. 
This establishment started the gift sec- 
tion aS an experiment. It is now con- 


sidered one of the strongest and most | 


profitable parts of the business, for it 
keeps hundreds of people interested in 
the store and coming to it who would 
never think of entering its doors if they 
waited until they were in the market for 
diamonds or sterling silver; and many of 
the people who come, form the habit, 
and when there is a wedding or a bridal 
“shower,” and they wish to purchase 
something which involves a larger out- 
lay of money, such as a clock or a steak 
set or a silver tea set—they just natur- 
ally go where they have been made wel- 
come, and have met with satisfaction 
in the way of goods and prices. 

The gift section is one which pays 
handsomely if handled by someone who 
appreciates its opportunities and the im- 
portance of cordial, interested service to 
the customer. 





If a jeweler offers cigarette holders and 
pipes, whether for men or women, he 
most naturafly will be lead into other 


smokers’ accessories. Therefore we 
£ 


show an illustration in Group No. 10 of 
match holders and ash trays, which are 
the first necessity of a smoker, next to 
tobacco, 


“See page 121) ; 





and these counters are placed 
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MANY TAKE SPACE 


Unusual Number of Manufacturers Already 
Lined Up to Display Products at the 
Chicago Exhibit of Glass Pottery 
and Kindred Lines 

Cuicaco, Nov. 2—That the Chicago 
Exhibit of Glass, Pottery, Lamps and 
Housefurnishings lines, to be held at the 
Morrison Hotel, Feb. 6th to 13th, 1922, will 
be the greatest commercial show of the 
kind ever held in this country, is indicated 
by the number and character of the ex- 
hibitors who have taken space to date. 


James P. Gordon. 


The complete official list is as follows: 


United States Glass Co. 

Edwin M. Knowles 
China Co. 

Pope-Gesser China Co, 

The Knowles, Taylor & 
Knowles Co. 

Economy Tumbler Co. 

Homer McLaughlin 
China Co. 

Art Lamp Mfg. Co. 

Crest Company. 

Kaplan, Inc. 

Seneca Glass Co. 

Westmoreland Specialty 
Co. 

George R. West & Sons. 

Taylor, Smith & Taylor. 

Cambridge Glass Co. 

Susquehanna Cut Glass 


0. 

Imperial Glass Com- 
any, 

viceibile Glass Co. 

Lancaster Glass Co. 

Central Cut Glass Co., 
Aluminum Goods Mfg. 
Co. 

Aluminum Goods Mfg. 
Co. 

Atlantic Stamping Co. 

Republic Stamping & 
Enameling Co. 

Bellaire Enameling Co. 

Manning, Bowman & 


Co. 
Geo. Borgfeldt & Co. 
W. S. Pitcairn Corp. 
Aluminum Cooking 
Utensil Co. 
Corning Glass Works. 
Huntington Tumbler Co. 
Aluminum Products Co, 
West Bend Aluminum 
Co. 

Indiana Aluminum Ware 
0. 
Cincinnati Galvanizing 

Co: 
Lazarus & Rosenfeld. 
New Martinsville Glass 
Mfg. Co. 
Kescherak Bros. 
Rowland & Marsellus. 
Hopewell China Corp. 
Tones, McDuffee & 
Stratton. 
Gordon Glass Co. 
Sterling Glass Co. 
Central Glass Works. 
Co-operative Flint Glass 


Co. 
Maryland Glass Co. 
Hocking Glass Co. 
Harper J. Ransburg Co, 
Jeannette Glass Co. 
Marion Glass Mfg. Co. 
Wheeling Decorat- 
ing Co. 
Johnson - Carlson Cat 
Glass Co. 
Ernest Wolf, Inc. 
D. Saunders Mfg. Co. 
Hirsch-Malgood Co. 
Alfred G. Moment. 
A. B. Fischer Cut Glass 


Co. 

Crooksville China Co. 

Brush-McCoy Pottery 
Co. 

American Clay Products 
Co. 


Carrollton Pottery Co. 
Guernseyware Pottery 
oO. 
James E, Flanagan Pot- 
tery Co. 
Hall China Co. 
National China Co. 
Steubenville Pottery Co. 
Sebring Pottery Co. 
Cancnsburg Pottery Co. 
Paul A. Straub Co. 
Wellsville China Co. 
J. H. Stouffer Co. 
West End Pottery Co. 
Ohio Pottery Co. 
Sherwood Bros. 
Albright China Co. 
Saxcn China Co. 
H. R. Wylie China Co. 
Paden City Pottery Co, 
Mutual China Co. 
Wm. R. Noe & Sons. 
Adler Mfg. Co. 
Rindsberger Mfg. Co. 
Brown-Reddrop Co. 
Phoenix Glass Co. 
Chicago Lamp & Fix- 
ture Co. 
Kewaskum 
Co. 
Schlueter Mfg. Co. 
Lehman Bros. 
Benjamin & Leipziz 
Wm. A. Hodges & Co. 
Leo Schlesinger & Co. 
Schaefer Tinware Co. 
The Dearborn Co. 
S. Franklin Co. 
Central Specialty Co. 
Kerr Wire Products 
Co. 
Armiger Chemical Co. 
Tribble Cordage Mills. 
Martin’s Mercantile Co. 
W. C. Redmond, Sons 
Ce: 
Schmidt Picture Frame 
Co. 
S. W. Farber. 
Nichthauser & Levy. 
Classique Studios. 
Bronze Statue & Mfg. 
Co. 
Cleveland Metal Prod- 
ucts Co. 
Dearborn Duster Co. 
Samoline Corp. 
Jenjamin Electric Mfg. 
Co. 
A. Kreamer, Inc. 
Max Lowenstein. 
McAnulty Co. 
Sheboygan Aluminum 
Cc 


Aluminum 


0. 

Searles Mfg. Co. 

Cudahy Packing Co. 

Acme Corporation. 

Jchn Ritzenthaler Co. 

Darden & Cox. 

Levinson Bros. 

Michael Hesse & Co. . 

Kernes Mfg. Co. 

Turchin Novelty Mfg. 

Parcholite Co. 

Advance Wood Turning 
Co. 

Hamilton Ross Shade 
Factory. 

Chas, F. Koempel. 

Stadler Photographing 
Co. 
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H. M. Meder. 

Ira A. Jones Co. 
Lewis H. Simpson Co. 
Sam E. Bernstein Co. 
Ariel Company. 
Landers, Frary & Clark. 
Hartman-Malcom Co. 


Zane Pottery Co. 

J. B. Finn. 

W. G. Minnemeyer. 
Century Cut Glass Co. 
M. S. Benford. 

Helm & Soukup 


I. B. Tinker. Johnson-Meyer Co. 
Mel Flesham. Housefurnishings Jour- 
W. C. Owen. nal, 





Gift Suggestions Greatly Appreciated 





(Continued frem page 121) 








{ 
not only sell his high-priced goods, but 
convince his patrons that they are wortli 
the price charged. A customer: will 
readily realize the necessity for ‘high 
prices, where art and care in execution 
are the main features in cost. It is well, 
too, to remind the purchaser that many 
pieces are broken in the process, some 
even in the last finishing process wheh 
ready to ship, all of which adds to the 
cost, as an average has to be arrived at 
in figuring the selling price, to cover 
such contingencies. 

Each piece, before it is put on the 
market, or sent out to fill an order, has 
to pass a rigid inspection at the. hands 
or eyes of the factory or studio superin- 
tendent. Many times they are sent back 
for improvement. Other times, if a 
workman has been careless, pieces are 
put on one side and can only be sold 
as seconds. This all adds to the cost 
of perfect ware. 

The crystal ware that has to pass 
muster in the above manner is a joy to 
possess and a jeweler will do well to 
impress this upon the minds of his cus- 
tomers. It will not only make them 
more satisfied but will serve to advertise 
his store as a first-class one. 


*x* * * 


In Group 12 are shown some reproduc- 
tions of famous old Dutch silver ware, 
which are so treated that they show all the 
beautiful chasing and intricate work of the 
originals. The cake basket is a faithful re- 
production of an_ original hand-chased 
masterpiece of the silversmiths of Holland, 
dating back to the fifteenth century. The 
motif represents the national dances char- 
acteristic of Holland in the 15th century. 
The medallion shows a typical windmill 
landscape, beautifully modeled and chased, 
The tea-tile in the same group shows a 
Dutch canal scene with the inevitable wind- 
mill. Figures are on the tow-path while 
a boat is seen on the water. These articles 
are made on copper, by a new process 
which enables the manufacturer to obtain 
all the details of the original hand chasing, 
so that it is impossible to tell the duplicate 
from the original. Heavy silver plate is 
used so that a jeweler can confidently 
guarantee its wearing quality. These are 
distinct novelties and should prove good 
selling articles for a jeweler. 


* * * 


An attractive display is half the battle 
in making a sale. A department store 
has hundreds of departments to look 
after; each one is so decorated and laid 
out as to have a magnetic influence on 
the woman’s pocketbook.—Sm Oracte. 
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‘|| A Mayonnaise Bowl and Plate of Hawkes Crystal Glass 
e ° * e y 
1 Every woman who takes pride in her table will want one! ( 
You will have no trouble selling this dainty mayonnaise bowl and ig 
) plate. Your customers will be quick to appreciate its unusual decora- 

As tive value. - Cut Gee 

, —— grav 
: On your gift table, too, it will prove a valuable sales Locster. Rock Crystal N 
) Gl - \ 
A Hawkes Crystal is cheaper than silver, yet — 
: A C Sterli 

\) - equally attractive and appropriate. And Mounted Glan ar \ 
i Tf . your profit, in most cases, is larger. Let us Decorated Gall f ‘ 
A: send you just a few of these mayonnaise sets ee e 
WV as a try-out. If our judgment is right, and Snemelel Gh ) 
\ Mp cur years of experience should make it so, Auto Vases | 
you'll be coming back for Ci Desk Sets 
Vv reorders in a very short time. jee, 
1) Of course, all orders will be Engraved and {f 

° filled the same day received. Gold Decorated { 
i" Colored Glass 

é ris. as 
f T. G. Hawkes & Co. Period Glass) 
3 Corning, N. Y. Odd Matchings 

: Inventors and Pat- 

4 _ Pacific Coast Office: entecs of Hawkes ) 
V No. 2201. Mayonnaise Bowl and Plate. ‘‘Clyde.” $3.00 Set, Net. 140 Geary St., San Francisco, Cal. | denny French 
) Bowl 4%” Diamcter. Plate 6” Diameter. presen Mixing 
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Theodore Haviland & Co. 


200 Fifth Ave., New York 


Jmporters of French China 





Gold Incrustations | Dinner Sets 
Gold Bands Tea Sets 
Flower Borders or in 


Border Designs with Gold | Open Stock 


Each of Above Styles in Great Variety 


Service Plates 
Fancy and Novelty 


China 


Catalogue on request 
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The Display of Bronze Art Goods 





By the Advisor 














BECAUSE of the color of real and imita- 
B tion bronze ornaments and art goods,— 
which color is a rich, warm brown, the 
background of a small or large piece of 
bronze metal has a great deal to do with 
setting it off properly. A piece of bronze 
will never show to advantage if placed 
against a dark surface, neither will the full 
beauty be achieved if the contrast is so strik- 
ing that hard lines outline the statue or 
ornament. 

For example, a piece of bronze on black 


velvet will not make a good showing, where- 


yellows); or soft gray-greens will make 
excellent backgrounds. 

The harmony of these colors of course 
depends upon the surrounding setting. Be- 
cause of the variety of colors in the surface 
of the bronze, a plain color makes a more 
desirable and neutral background surface 
than a tapestry or something containing a 
motley of tapestry tints. 

Therefore the retail jeweler will not set 
his bronze pieces upon a crystal show case 
surface, nor upon a silver-colored mirror 
plateau, nor yet upon a mahogany counter, 
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the purchase of nondescript bronze articles. 
Know their history—the history of the de- 
sign, the period represented if any. If it is 
a reproduction,—it must be a reproduction 
of something of recognized merit. Demand 
the history of that, for only by talking in- 
telligently and interesting your customers in 
bronze and bronzes, can they be brought to 
an appreciation of what you are offering. 

If possible, get a book on bronze and 
study the subject. Examine the bronze me- 
morials in your locality, Weigh the matter 
as to whether or not there is an opportu- 
nity for more of these memorials, and if so, 
what the opportunities are for interesting 
the public in something meritorious of the 
kind. Let your advertising carry illuminat- 
ing remarks about bronze. Feature bronzes 
as in between the season gifts that appeal to 
people of taste and discrimination. 





GROUP 12—CLEVER AND ARTISTIC REPRODUCTIONS OF OLD DUTCH SILVER MASTERPIECES 


as a marble or porcelain ornament may be 
thrown into exquisite relief against a black 
‘or royal purple surface. Again, a bronze 
will not be at its best against a shining or 
dead white. 

To analyze just the sort of background 
which science will demand, we must reflect 
upon the colors which are tangled as it were, 
in the bronze surface. These are reds, yel- 
lows, browns, olive greens, and shades of 
crimson and orange. That is, if we were 
going to paint a bronze object, we would 
want these colors upon our painter’s palette 
in order to get the colors, the high lights, 
and the shadows. 

Now we know that a girl with blue eyes 
looks best in a gown carrying out those 
shades of blue or something which harman- 
izes with those shades of blue, and a girl 
with reddish-brown eyes will be lovely in 
brown or henna or shades which harmonize 
with the eye tones or contrast mellowly with 


Exactly the same is true in displaying 
bronze. To be scientific, our background 
must be a mellowing or a lightening of some 
wftened tint which appears in the bronze 
surface. Therefore soft shades of cream 
color, ivory, or buff (from the tones of 
brown); or flesh, rose, flame, tomato, ruby, 
o wine (from the azure, ame- 


thyst, pastel blue greens and 


reds) or 


(from the 





(See text on page 125) 


or among other articles of different hues. 
If he does, he will kill the effectiveness of 
his bronze pieces, and it is because of their 
effectiveness and value that sales will be 
made. 

An exquisitely beautiful piece of bronze 
can be displayed on an onyx surface, be- 
cause the tints are so soft as to blend into 
each other almost invisibly. They are not 
strong and tense like the tints of tapestry 
work. This gives us a hint. 

We can display our bronzes to the best 
possible purpose against plain colorings, say 
of ivory, of lavender, lilac, flesh, soft green, 
or faint onyx blending of these tints. The 
material should never be of something stiff 
or highly surfaced, for the background 
should in no wise detract from the effect of 
the bronze itself. 

For this reason, satin is not suitable. A 
dull, soft rich silk, velvet, or even a sheer 
cotton material are preferable. Under no 
circumstances should brocades be used, un- 
less the brocade is all of one tint, and even 
then the effect will be less pleasing than 
when the surface is plain. This will give a 
hint as to window backgrounds, hangings, 


or counter, or shelf coverings upon which 
bronzes are to be displayed 

Never should the ornaments be crowded 
for each is like a gem by itself Do not 


allow an over-zealous salesman to pursuade 


During the war, rare bronzes of the Old 
World, and even bronze door fittings, were 
melted up for war purposes. This means 
that the world is short of beautiful articles 
in bronze, and there is an opportunity for 
us to help meet a lack already being felt 
in the arts. 

Feature bronzes, educate the public about — 
bronzes, and little by little, take the place 
of leadership in your locality for items of 
beauty in this field. Already the day of 
cluttery ornamentation has passed, and clubs, 
institutions, churches, and dignified homes 
are giving place to choice bits of bronze. 

A word to the wise is sufficient ! 





Manufacturing, selling, dealing in, deal- 
ing with, exporting and importing eye- 
glasses, spectacles, monocles, lorgnettes and 
other devices and appliances made from 
gold, silver, platinum, etc., are the principal 
objects of the Atlantic Optical Co., which 
has been chartered in the office of the Sec- 
retary of State to operate from 1114 Pa- 
cific Ave, Atlantic City, with Walter H. 
Podesta as agent. The concern has a cap- 
italization of $20,000, which is composed of 
400 shares at $50 per share, while the in- 
corporators and the number of shares held 
by each are Walter H. Podesta, 259; E. 
M. Podesta, 40, and F. L. Sligo, 1, all of 
Atlantic City 
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Maddock & Miller 


he House of Stock’ 
54 Murray Street 
New York. 
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The Ideal BassweaR Gift Line 


When backed by the 
guarantee tag attached 
to each item, they are 
irresistible. 





The air of beauty and 
refinement that is char- 
acteristic of Bonnwear 
gifts, makes them a sal- 


able item at sight. Let us prove this witha 


; ' vA trial order. 
An ideal gift for any — . 
occasion is gold edged Distinctive , Useful What member of the 


glassware. Let us send gentle sex would be 








ou a trial assortment ll without a. hand bag? 
af best sellers at $39.75 Moderately ' ; a Big assortments at 
per dozen. Priced ta Guaranteed from $24.00 to $36.00 






vues per dozen. 











The vogue supreme for this sea- 
son is fancy hair ornaments. Trial 
assortment of popular priced 
ornaments at $11.75 per dozen. 


Write for Our New Catalog 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with ‘Tux 
JEWELERS’ CrrcULAR regarding any advantageous 
lan which they are utilizing in con- 
their business, 


oem 











Written Expressly for The Jewelers’ Circular 




















Qf course the first thing to do is to buy 

the goods, and you probably have your 
buying practically done. Just to make sure, 
check over your purchases and look through 
your stock and see that you surely have a 
supply provided of all those essentials that 
always sell at every holiday season. 

In the anxiety to secure attractive novel- 
ties, we sometimes forget the staples. You 
know a large part of your regular stock is 
holiday stock during the holiday season. For 
example, you do not think of alarm clocks 
as particularly adapted to holiday selling, but 
every year you do sell some that are used as 
presents. 

Perhaps this year may see people, a good 
many of them at least, purchasing useful 
gifts. That means that it is worth while 
for you to bear on a little harder than usual 
on the utility side of some of your lines, 
displaying and featuring more such items as 
are useful as well as ornamental. 

In order to get the business on the useful 
items, you need a supply of holly boxes and 
holly wrapping paper to enable you to pack 
up even the humble alarm clock so that it 
will carry Christmas spirit with it. Get an 
assortment of empty holly-decorated boxes 
and a roll of holly paper and be prepared 
to put the Christmas touch on anything you 
sell. 

You may sell stationery, fountain pens, au- 
tomatic pencils, manicure sets, leather goods. 
Emphasize the utility feature of such lines. 
In your advertising of anything that has a 
utility side, bear on hard on its usefulness 
and the necessity for possession. Don’t let 
merchants handling lines more exclusively 
of a useful character pull your holiday trade 
away from you. People want to buy the 
beautiful things for presents. Make it plain 
that you enable them to combine the beauti- 
ful and the useful in the same gift. 

Much of your success in getting the holi- 
day trade this year lies in your getting an 
early start. It is always important to start 
early, but it is more important than usual 
this year. Competition is going to be keen 
and the other fellows are going to start 
early. 

You must remember that while for most 
of the year your competition may be mainly 


that of the other jewelry stores, for the 
holiday season you compete with stores of 
all kinds, with any store that sells goods 
that may be used for Christmas presents. 
You are in competition with the Oriental 
rugs in the department store, with the fur 
garments in the fur shop, with the books 
in the book store, with the great multitude 
of lines of fancy goods in stores of all sorts. 

At another time of year, a person who 
wants half a dozen silver forks is not going 
to be interested in a fur neckpiece. The 
fur will not take the place of the forks. 
But as a Christmas gift either might an- 
swer equally well, so your competition for 
November and December broadens out, and 
that makes it all the more important that 
you get an early start. It is none too soon 
to start now. It may even be a little late. 
Somebody else may now have beaten you 
to.1t; 

What are you going to do first? You 
will begin to display your holiday lines. 
You will begin working to make your store 
just as attractive as you can make it. You 
will study the possibilities of display and 
you will not hesitate to make a complete 
change in the interior arrangement, if you 
can see how it will better the situation. As 
a matter of fact, if it did not improve mat- 
ters any to make a change, there is the 


. probability that people would have their 


interest increased by finding that the in- 
terior of your store looks different. Make 
it look as if you were splurging a little for 
the holiday business. It takes but a day to 
freshen up some or much of the interior 
woodwork with a coat of paint. I am not 
afraid to predict that if you will have a 
painter put in a day or so at work, and if 
you will then rearrange your showcases to 
give the inside of the store a totally dif- 
ferent appearance, you will find the time 
and expense a paying investment. You will 
be able to advertise. “Our store redeco- 
rated and entirely rearranged in order to 
accommodate our wonderfully attractive 
holiday stock.” We are all too much in- 
clined to think of the present arrangement 
of our stores as permanent and unchange- 
able. Get that idea out of your mind. The 
public likes change and variety, and they 


flock to the stores where they are sure of 
being able to find something different. 

You should at this time be developing 
some special mailing lists for use in push- 
ing holiday goods. You ought to have one 
list of people to whom you think there is 
a chance of selling 4 high-grade, expensive 
watch to be used as a gift. This list will 
embrace people you know have the money 
available for such purchases, men who 
might buy for their wives, wives who might 
buy for their husbands. To this list’ you 
plan to send a form letter as soon as you 
can get it ready, a letter perhaps like this: 


EAR MADAM:—The one thing in 
which a man takes the greatest pride, 
is a watch. Every man who has not a real 
high-grade timepiece, looks forward to the 
day when he shall possess one. 

A man likes to carry such a watch as will 
be dependable, and will give the correct 
time, within a few seconds, at least. He 
takes pleasure in being able to say that he 
has the right time, and in knowing it is 
absolutely right. 

Perhaps you are wondering just what 
would make the best Christmas gift for him. 
Let us assure you of his delight in a gen- 
uine watch, the watch that is of 
known quality, recognized as equal to any 
ever made. 

Such a watch is a permanent asset to a 
man, It even announces his standing to the 
people who see him take it out and look at 
it. A man rises in the estimation of people 
when they see him take out a watch, 

Will you give us a chance. to show you 
these watches? Priced from $— up. 








The letter would have to be changed, of 
course, for mailing to men. It will be de- 
sirable to follow up this first letter with a 
second as a further reminder, accompany- 
ing one of them, or both, with a folder from 
the manufacturer, showing the watches. 
You may also find it worth while to mail 
to the men, at the time the above letter is 
sent to wives, a letter with a folder about 
the watches, suggesting that the men let 
fall a hint that they would like one of those 
watches for Christmas. 

One of the holiday trials of the average 
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Back of every Water- 


man’s Ideal Fountain Pen 
is a world-wide service 
that assures its owner of 
continuous pen satisfac- 
tion. 
Thirty-seven years of unfailing 
reliability, quality supremacy 
and adherence to manufacturing 
principles , determined scientifi- 
cally and proven by time to be 
absolutely right, have won for 
it a reputation and leadership 
throughout the world. 
There is a pen, a size and a style 
to fit every individual hand- 
writing need or preference. 
Three Types: 
Regular —Safety—Self-filling 


*2.50  *250 


L. E. Waterman Company, 191 Broadway, New York City 


24 School Street, Boston 129 So. State Street, Chicago 17 Stockton St., San Francisco 
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n is finding out what such and such 

q friend would like for Christmas. Why 
isn't it good business for the jeweler to 
advertise to the recipients of the presents, 
as well as to the givers, suggesting to peo- 
ple that such a gift would be a most de- 
sirable possession, so why not let people 
know if it would be welcome, or at least 
show that it is among the things desired? 
Window displays have a great value in 
this respect. They make people want for 
themselves the things they see there. It is 
perfectly natural for them to remark upon 











Be an Early Bird | 


you know the saying about the 
early bird and the. worm. Why 
not be an early bird? 

You are going to buy certain Christ- 
mas gifts. You know just about whom 
you will favor in that way. Why not 
make your selections early and get the 
choice of the best values shown? 

It costs you no more to select a ring 
or a pin or a chain or a watch right 
now, than to wait and pick it out on 
December 24th. 

If you choose now, you have our 
whole holiday stock to select from, and 
the gift can be laid aside for you and 
taken the day before Christmas. If 
there is any marking or packing to be 
done, we have plenty of time to get it 
completed for you. 

Come in and see what we have along 
the line you have in mind. Be an early 
bird and get the best of the good 
Christmas values we are offering. 











their wishes to friends with them, or to 
the family upon coming home after seeing 
things displayed. 

All this holiday advertising and display 
works both ways. It interests people on 
wanting certain things to be given to them, 
and it interests others in giving them. You 
cannot begin too soon now to remind the 
public that the goods you show will make 
good holidays gifts. 

From now to Christmas window displays 
should be changed frequently in order that 
the greatest possible variety of goods may 
be shown to the passing public, especially 
to those people who are going and coming 
by your store every day, and that consti- 
tutes a very considerable proportion of the 
passers. 

Don’t fix up a window display so elabo- 
rate and requiring so much effort that you 
are unwilling to change it for two or three 
weeks. Make changes every two or three 
days and try to make them such that the 
general appearance of the window is changed 
each time. Then people will not merely 
glance that way and think it is the same 
old display. In the small town it is par- 
ticularly important that changes be made 
often, for there is there a larger propor- 
tion of the same observers day after day. 

You will not expect to try to develop 
much Christmas atmosphere in the store un- 
til just after Thanksgiving. Your patrons 
would get tired of a holiday trim-up of 
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greens. and other Christmasy things if you 
began with that sort of thing too soon. 
Your early appeal for Christmas purchases 
is more along the line of good judgment 
and common sense and less along the line of 
Christmas spirit. But right after Thanks- 
giving, you ought to be prepared to go 
ahead and make the store look like Christ- 
mas. 

Don’t use trashy decorations, cheap paper 
imitations of holly wreaths, red bells, etc. 
Get real holly wreaths, and if possible get 
real evergreens and produce a high-class ef- 
fect. Use plenty of price tags on all kinds 
of goods and make these price tags Christ- 
masy by sticking a Christmas sticker or 
seal on each. 

Take some pains with such show cards as 
you use and inject the holiday spirit into 
them by decorating them with springs of 
holly or with suitable and appropriate cut 
out pictures. By spreading holiday decora- 
tions throughout the store, you help to 





What You Said. Lait 
Christmas 


D° you remember what you said last 

Christmas? Wasn’t it something 
to the effect that you would never 
again put off your Christmas shopping 
so late? 

Didn’t you say something about be- 
ginning this year just as soon as the 
holiday stock was available? 

Well, our holiday stock is ready. We 
have the goods displayed and our as- 
sortment will be found to be the best 
you ever saw it. 

Now is the time to buy those import- 
ant gifts that require careful selection. 
There is no rush now. You will find 
yourself ahead of the holiday crowds. 

Your purchases can be laid aside 
until you are ready to take them, or 
until you wish us to make delivery. 

There is going to be the same old 
rush later and you may find yourself 
making the same old resolution to be 
earlier next year. The advantage is 
all with the early shopper. Why wait? 











create a situation that develops the Christ- 
mas feeling when people come in. You 
show that you are ready for the event and 
you get people into the right mood. 

Advertising along the above lines will 
help to get people to thinking Christmas 
giving earlier than they otherwise might. 

In this last advertisement, you will, of 
course, make the times fit your own local- 
ity, and consultation with post office au- 
thorities should give you approximate 
times on insured or registered mail. 

All of these advertisements may be 
made complete by the addition of detailed 
descriptions of any special goods you want 
to mention. 

Most people underestimate the time it 
is going to take them to make a purchase 
and have it made ready and shipped. They 
don’t get it made as quickly as they ex- 
pected. They find there will be some de- 
lay in the marking or packing. They 
find it will take longer in the mails, espe- 
cially at Christmas time. It will be profit- 
able advertising to call attention to all 
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these possible delays, and speed up pur- 
chases by showing the public the im- 
portance of being on time. 

There is one class of gift that is always 
considered early. That is the important 
and high priced gift which is bought by a 
group of people. It may be bought by a 
family group, by a group of employes, by 
a group of church or Sunday school people. 
Such a purchase necessarily occupies the 
minds of the interested parties for a few 
weeks, perhaps for a longer time. They 





Are You Sending Gifts 
Away? 


you will have occasion to send some 

Christmas gifts to friends in dis- 
tant homes. Perhaps you recall how on 
previous years you have been so late 
getting off. such gifts that they did not 
arrive by Christmas. 

Why not get those presents ready in 
time this year. Come to our store 
and pick out what you want and let us 
get it ready and send it for you on 
such a date as you indicate. 

We take all the responsibility for 
shipment. We pack and insure and pre- 
pay the charges for you. You pay only 
the actual costs. We make no charge 
for the work we do. 

As a suggestion, let us remind you 
that to be sure of safe delivery by 
Christmas you should ship about as 
follows: 


—— days in advance for the Pacific 
coast. 

—— days in advance for the Rocky 
mountains. 

—— days in advance for the Mississippi 
valley. 

—— days in advance for the Middle 
West. 

—— days in advance for the South. 











begin considering what to give while they 
are raising the money, and the situation 
is sometimes such that, with someone 
leaving, or with some celebration taking 
place ahead of the actual Christmas day, 
perhaps a week or more in advance, the 
purchasing is done very early. 

Make some window displays of goods 
suitable for such uses and don’t hesitate 
to put in show cards calling attention to 
the fact that “This would make a nice gift 
for the pastor of your church,” “for the 
superintendent of your Sunday school,” 
“for the boss of your office,” “for the cap- 
tain of your team,” etc., etc. 

Use newspaper advertisements to call at- 
tention to things suitable for such group 
giving. Go farther and try to get into 
personal touch with the persons influential 
in such buying, and show them what you 
think would be the ideal gift for the oc- 
casion. In this way you may be able to 
put the idea of such a co-operative gift into 
the minds of those who otherwise would 
not have thought of it. 

You may be able to make a little list of 
such people you or your salespeople know 
whom they see inspecting your window dis- 
plays. Keep a record of those people’s 
names and send them advertising about the 
goods you have seen them admiring. 
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FACE THE FACTS | 








New business methods are required 
to meet new business conditions 


Old methods invite failure 


This merchant is trying to meet present-day condi- 
tions with an out-of-date store system. 


@ He can’t get the records he needs. 


@ He guesses about the amount of outstanding 
accounts. 


@ His customers get slow service. 
@ He gives no receipt to his customers. 


© There is no incentive for his clerks to do better 
work. 


© He hasn’t been able to reduce expenses. 


He complains about conditions. 
He is discouraged. He fears failure. 
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Making the Radio Device an Adver- 


tising Feature 


cities of the United States possess radio 
equipment which is capable of intercepting 
Government Time Signals, 

These jewelers are extremely progressive. 
Someone introduced them to the subject 
of wireless telegraphy, and after seeing 
how decidedly simple it was to operate 
the apparatus, they became very enthusias- 
tic. Not a few of them have the radio 
instruments in their front show window 
surrounded and surmounted by rings, 
watches and numerous pieces of jewelry. 

All that goes toward promoting business 
as something unique and original is always 
a drawing-card for the public. 

Regarding the operation of the instru- 
ments nothing could be more easily accom- 
plished, as mentioned above. The tedium 
of learning the code, a difficult matter, is 
abolished. The intricacies of the apparatus 
need not be gone into by the jeweler. He 
has only to turn on the detector and manip- 
ulate the switches and dials until the signals 
are loudest in the head receivers. 

All the way from Arlington, Va., to 
Yerba Buena Island, Cal., there are Gov- 
ernment stations that send out the correct 
time daily at noon and at 10 p. m. in the 
evening. This time is absolutely exact, be- 
ing obtained from the Government observa- 
tories, and affords the jeweler the oppor- 
tunity of setting his clocks and watches 
correctly. 

At five minutes to twelve and five minutes 
to ten the time signals begin. Dots are sent 
out at regular intervals up until twenty sec- 
onds of the hour, then a long dash is re- 
corded. This dash is exactly on the hour. 

The jeweler, even though he knows noth- 
ing of radio, cannot possibly miss the 
signals. 

There is a jeweler in the south who has 
hit upon a very good advertising stunt. He 
connects a loud-speaking device to his head 
telephones and places this tone amplifier 
outside his window. Persons for half a 
block around can then hear the time signals 
at noon transmitted from Arlington. It is 
not an uncommon sight to observe men set- 
ting their watches when the long dash is 
heard. 

Other jewelers could follow this idea, and 
go a step further by providing the crowds 
in the street with music from a distant radio 
telephone. There are hundreds of radio 
companies, electrical firms, schools, hotels 
and theaters throughout the United States 
that send out music by the radio telephone 
daily. As the jeweler receives these signals 
he can use a loud-speaker and let the 
passersby enjoy everything from grand 
opera to “jazz.” 

Getting a crowd before the store is half 
of the fight, and this method will never 
fail. H. W. D. 


cs a number of jewelers in the larger 








Wife—Mrs. Jories has another new hat. 

Hubby—Well, if she were as attractive as 
you are, my dear, she. wouldn’t have to de- 
pend so much upon the milliner—London 


Opinion. 
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Wide-Awake Selling Methods 





Written Expressly for The Jewelers’ Circular 




















H 


A Float That Got Business 
ERE is a very attractive float used re- 
cently in a business celebration by C. W. 


business connecticn, each being independent. 
Haltom’s is a branch store of C. W. Hal- 
tom, Abilene, who also has an interest in 








Haltom, 
Tex. 








BUSINESS BUILDING FLOAT DEVISED BY C. W. HALTOM, RANGER, TEX. 


well-known jeweler of Ranger, 
Another retailer’s name is associated 


with that of the jeweler but there is no 


another store, at Cisco, as well as the one in 
this town. 
The float was trimmed with crepe paper 





INDIANAPOLIS JEWELER USED THIS DISPLAY AT A LOCAL INDUSTRIAL 


EXHIBITION 
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i) WESTERN TRAY & CASE CO. 


Established 1864. 
427-429 Plum Street CINCINNATI, OHIO 
—MANUFACTURERS OF— 

Jewelers’ Show Case and Window Display Trays 
Wholesale Jewelers’ Trunks, Telescopes, Trays and Cases 
Window trimming silk plush, 24”, 27", 36”, 50” wide. All colors in stock. 

A, Our New 1921 Catalog and Price List is ready for distribution. 

J No. 84. Ind. Bracelet Watch Trays Shall we send you one? 
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over beaver board. The outside was green 
and white and the inside pink and blue. 
The design was first sketched on beaver 
board and filled in with rumpled crepe paper 
for which purpose paper hanger’s paste was 
used. Beaver board was fastened to the 
frame work on the car. The ring was made 
of an automobile tire. The casing was 
wrapped with adhesive tape and bronzed 
with gold. The diamond was represented 
by starched cotton, covered with tinsel. The 
watch emblem was sketched on the beaver 
board and then filled in with gold paper. 
The ring contained a cupid doll in the center 
with ribbons leading to the little flirt seated 
on the throne. This local “vamp” was repre- 
sented by six-year-old Virginia Douglas. 
The proprietor of the Texas Drug Co., 


- and Mr. Haltom rode in the float, garbed in 


white. The general picture showing a child 
driving a car with ribbons for reins proved 
very attractive. The manager of the Ranger 
store is G. M. Stark. 


Turning Local Industrial Exhibition Into 
Profit 
pleiguue pomectgetire jewelers take advant- 
age of local exhibitions where they have 
an opportunity to take a booth and display 
their wares, such as was done by J. C. Sipe, 
Indidnapolis, Ind., whose exhibit is illus- 
trated on page 139. This exhibit was shown 
at the Indianapolis Industrial Exhibition, 
from Oct. 10 to Oct. 15, and proved very 
resultful. 

These jewelers desire to impress upon the 
Indianapolis public that they manufacture 
platinum and gold jewelry themselves, mak- 
ing up new designs from old jewelry for the 
public right in their own workshop. The 
concern displayed a collection of finished 
and half-finished mountings and some un- 
usual colored diamonds including pink, blue, 
sapphire blue, and canary stones. The value 
of the display was $50,000. 


Displaying Trophy Designed by Home 
Town Sculptress 
S a special window display at the 
store of J. Jessop & Sons, San Diego, 
Cal., is a handsome trophy which has been 
completed in the firm’s shops. It is in the 
form of a grizzly bear, mounted on a red- 
wood stump, the whole standing one foot 
high. The trophy bears the following in- 
scription, on a silver plate: “San Diego 
Trophy, presented to the citizens of San 
Diego, through its civic organizations, 
Chamber of Commerce, Rotary Club, Ad 
Club, Kiwanis Club and San Diego-Cali- 
fornia Club, for Annual Rifle Competition 
Between Marine Posts of the West and as 
a Token of Friendship.” The official seal 
of the city appears in solid gold. 

The trophy was designed by Miss Mabel 
Smith, a local youthful sculptress who has 
previously produced a number of works of 
high merit, including a model of a Red 
Cross nurse, which was sold in large num- 
bers during the World War. 

A card placed in the window with the 
trophy explains the symbolism of the 


trophy and its various points as follows: 
The redwood exemplifies endurance; the 
bear, the strength and determination; the 
gold, purity of thought and action; the sil- 
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ver, the sterling qualities of the Marine 
Corps and expresses the true regard in 
which the Marine Corps is held by the 
donors of the trophy. 

The bear has been cast in bronze, while 

















THIS TROPHY DESIGNED IN THE HOME TOWN 
JEWELERS OWN SHOP AROUSED MUCH 
INTEREST AS A WINDOW DISPLAY 


the stump was actually carved from a 
block of redwood. The shields to bear the 
names of the winners each successive year 
are in silver—A, H. W. 





Don’t Pass Up the Advertisements! 





7" keep abrease of the time it becomes 

almost compulsory for a jeweler to 
read advertisements, particularly those re- 
lating to jewelry and kindred articles. 
Most every new pattern, fad or invention 
pertaining to the jeweler’s art is commented 
upon or illustrated in the advertising sec- 
tion, usually before it receives notice on the 
editorial page of the publication carrying 
the advertisement. 

The writer, who occasionally faces the 
customer across the counter, when he is 
not editing copy for the store’s advertising 
of a jeweler in Central Pennsylvania, can 
vouch for the fact that reading trade 
journal advertisements does pay. A cus- 
tomer came into the store during the 
Christmas rush and wanted to purchase a 
number of items of a particular pattern of 
tableware, but had forgotten the name, and 
had but a vague recollection of the outline. 
She did remember, however, that the 
handles of the various utensils had severely 
straight lines, and that the pattern in ques- 
tion bore the name of an ancient ruin in 
Rome. Seeing the pattern of table- 
ware advertised and illustrated in the then 
current issues of THE JEWELERS’ CIRCULAR, 
it did not take very long to convince the cus- 
tomer that this was the pattern she had in 
mind, and to make the sale. 

Another lady came in to buy a friend a 
cigarette case, but after looking over our 
assortment failed to find what she wanted. 
She had in mind a case in which the cig- 
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arettes “stood straight up,” as she defined 
it. It at once became apparent that she 
wanted the case, and upon being 
shown the illustration admitted that my _ 
suspicions were correct. 


Still another customer wanted to pur- 
chase a pearl necklace for her little 
daughter, but didn’t see what she wanted 
in our display case: She intimated that she 
wanted a necklace to which pearls could be 
added from time to time, as her daughter 
grew older. Again the reading of adver- 
tisements scored a hit for necklaces, 
and made a sale for us. 








So much for the sales value of trade 
journals advertising to a jeweler. Now let 
us glance at the subject from another 
angle. Jewelers are frequently besieged by 
manufacturer’s representatives, who usually 
pay their respects just at a time when the 
proprietor is busiest. We have had as 
many as half a dozen of these good fel- 
lows drop in on us of a morning. The 
jeweler who is not in touch with what is 
transpiring outside of his own immediate 
surroundings is loath to meet salesmen, 
fearing, perhaps, that he may be impor- 
tuned to stock up on some novelty or new 
line of jewelry about which he knows little 
or nothing. In such an event; he may either 
compel the salesman to lose: much valuable 
time awaiting an audience with him, or he 
may dismiss him with the intelligence that 
he is not interested, that he is not in the 
market, or that he is too busy to look over 
his line. This attitude towards salesmen 
obtains usually in the one-man store, and 
is the source of much annoyance, expense 
and loss of time to manufacturer’s repre- 
sentatives in general. 


The jeweler who takes his journals home 
with him in the evening and scrutinizes 
carefully every advertising page, is in a 
position to know definitely and authorita- 
tively what’s what in the jewelry world, in- 
sofar at least as the marketing of new 
wares is concerned. Being thus fortified, 
he can say “Yes” or “No” with every de- 
gree of assurance to a salesman’s request 
for his name on the dotted line. Again, 
the prudent fellow will want to stock such 
staples in the jewelry line as are well ad- 
vertised. Here, too, a perusal of the adver- 
tising pages serves as another avenue of in- 
formation. 


How many jewelers today appreciate the 
advantage of having constantly at hand a 
reliable cross index of the names and ad- 
dresses of manufacturers, together with the 
names of specific lines of goods sold or 
manufactured by them? The writer has 
devised a simple method of keeping infor- 
mation of this character up to the minute 
at a minimum of time and cost, with the aid 
of the advertising pages of the trade paper. 
Plain white cards, either typewritten or 
filled in with pen and ink are used, the 
specimens shown in connection with this 
article being self-explanatory. When order- 
ing merchandise, or calling a jobber on the 
phone, such information is always found 
invaluable. 








The business of Karl T. Peterson has 
been succeeded by K. T. Peterson ‘Co., New- 
port, N. H. 
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WELDED PLATINUM 
ON GOLD 


FOR ALL PURPOSES 





Special Combinations of Plati- 
num and Gold or other metals 


made to Order in any ratio of 
thickness. 





R. & H. PLATINUM WORKS 


Refiners and Workers eof 
Platinum, Gold and Silver 


New York Office: 
709-717 SIXTH AVENUE 








CIRCULAR 





November 9, 1921, 








lt 


Refiners 


Gold 
Silver 
Platinum 

















a 


























Established 1858 


Refiners 


Gold 
Silver 


Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 


Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


HANDY @ HARMAN 





31 Gold St., New York City == Bridgeport, Conn. 
SHIP TO EITHER PLANT 

















gynelling & Refining Coy 


Natio 92 JOHN STREET Por, dig 
New York a 
PLATINUM—GOLD—SILVER 
SWEEPINGS 





20k White Gold 
14k White Gold 
White-Green Alloy 


Platinum Solders 
White Gold Solders 
Green Gold Solders 














L. LELONG & BRO. 


Halsey, Marshall and Nevada Sts. 
NEWARK, N. J. 

































Webster-Whitcomb, Magnus and Elect 
Watchmakers’ Lathes 
Manufactured by 


F. W. DERBYSHIRE Waltham, Mass., U.S. A. |} 
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Technical Educational 
Methods Abroad 





Written Expressly for The Jewelers’ Circular by Prof. Rudolf Eger, Karlstein, Austria 
(See also in connection with this article, issue of Aug, 24) 

















S stated in the last article, published in 

our issue of August 24, in continuing 
the practical instruction in the second year 
4 commencement was made in the construc- 
tion, from the raw material, of a cylinder 
watch. According to a sample fundamental 
caliber plate, the pupil has to make a cali- 
ber plate: then the necessary plates on the 
under platino, the bridge plate, the other 
bridges (under bridges), the spring barrel 
and the barrel cover are made, from hard 
sheet brass, turned proportionately correct 
and provided with center holes, Then the 
caliber plate is secured to the base plate by 
means of pins, all the holes center punched 
and drilled to the diameter of the smallest 
setting pin. Then the threads for the vari- 
ous bridges are cut. These, after previous 
calibering from the bridges, on the inter- 
mediate plates, in which the necessary holes 
have been drilled, with countersinks for the 
heads of the screws, are separately sawed 
out, properly filed and fitted to the base 
plate. Of course all the necessary screws 
have to be previously neatly turned and 
hardened. A piece of work is then under- 
taken which is a real test of the ability of 
the different pupils and to which is also 
the foundation for the execution of fine 
tumed work in blue hard steel, the pro- 
duction of the barrel center, known in brief 
a the barrel arbor and the winding stem. 
In this work, above all, care must be taken 
that the shoulders that have to be turned 
in the blue-hard steel are exactly level 
(stand at a right angle) with angles worked 
wt perfectly sharp; the dimensions set 
forth in the drawing must also be accurate- 
ly observed. The attainment of a good 
job, however, is assisted if all the shoulders 
timed are not ground and polished at 
mee, but if this is done piece by piece. The 
advantage of this*is, that after the com- 
pktion of a clearly turned, ground and 
Wlished arbor, it can be protected by 
means of a piece of brass, secured by shel- 
he, also because this piece of brass can 
stve as a gauge for the length of the arbor 
ind as a guide for the grinding and polish- 
ing file in shaping out the next shoulder. 


. tween the centers of the lathe. 


The necessary squares are filed out and 
ground after the corresponding pivot has 
been finished, which can best be effected be- 
The squares 
must be filed accurately and at right angles. 
When the barrel arbor is finished the spring 
barrel is turned to fit it and set in the 
platin. The various winding parts are then 
to be gotten out, teeth cut in them, the 
parts then put together. and fitted into the 
frame, after the recess for the winding stem 
has been previously made in the platin 
and the stem installed in its place, the mak- 
ing of the click parts as well as the hand- 
setting parts and their installation in the 
movement frame. After all has been tested as 
to proper operation the various steel parts 
are neatly finished, where necessary, the 
edges neatly rounded and polished. This 
work being all nicely finished contributes 
materially to the good appearance of the 
finally completed watch. The bridges be- 
ing all set up, that is to say provided with 
setting pins, they are turned to correct di- 
mensions and the next step is the making 
of the index and balance cover plates, of 
steel for the upper balance bridge. After 
these parts have been installed and the 
bottom balance cover plate made and put 
in place and fitted all pinions are turned to 
the pivots and cleanly finished and the va- 
rious wheels fitted to the pinions, The set- 
ting of the depthings, by means of the 
depthing tool, in which a start is made 
from the permanent depthing central points, 
so that as determinative turning points with 
the third wheel and cylinder wheel, the 
average for the train and the minute wheel 
is the average for the minute work. When 
this is completed the turning points deter- 
mined are transferred to the opposite 
bridge side and the holes properly drilled, 
so that later the pinions will come exactly 
into work. The jewel setting is the next 
step, according to the instructions already 
imparted, and this work will proceed with 
more certainty and more rapidly than in 
the case of the traveling clock. All the 
jewels being set, the pivots are then turned 


on to the pinions successively in their or- . 


der and the pivots fitted into the jewel 
holes, so that they have exactly the proper 
side and end play. The wheels must stand 
at the right height, so that no friction can 
occur anywhere between them. When the 
horizontal wheel has been set in place the 
cylinder is worked in, the balance adjusted 
and set on the cylinder; then follows, in 
the well-known manner, the setting to 
rights of the movement as well as the set- 
ting of the balance spring. It should here 
be noted that the separate parts, works, 
pinions and wheels, as well as the horizon- 
tal wheel and cylinder, are not made by the 
pupil from the rough metal, but are sup- 
plied in prepared condition and are then 
finished. The jewels, balance spring and 
mainspring, as well as the dial and the 
hands, are also supplied in a finished state. 
The balance springs used are of nickel steel 
and as regards compensation for tempera- 
ture, show very good results. The train 
and balance spring being thus far in order 
there remains the minute work to be fin- 
ished, subsequently the hands to be at- 
tached and the mainspring installed. 

The long anticipated moment for the 
pupil now approaches to see the watch go 
for the first time, that is to say; to see it 
oscillate. How’ many hours of labor, of 
pains and often of disappointment have to 
pass before finally the works were to go. 
How finished must the workmanship be if 
everything is to be so fairly executed and 
the instructor satisfied. After the move- 
ment, in its rough state, has been to some 
extent adjusted all the separate parts are 
neatly finished, the brass parts, plates, 
bridges, spring barrel, etc., silver piated 
and gilded. This part of the work the 
pupil must do himself, under direction of 
the instructor. At last the movement, with 
painstaking cleanliness, is reassembled and 
finally readjusted. In the case of the more 
advanced pupils the completion of the cyl- 
inder watch is effected already at the close 
of the second year’s tuition; where this 1s 
not the case the last part of the work is 
made the beginning of the third year. This 
now brings the transformation into a pre- 
cision watch-maker. In this case, too, the 
first step is again the making of tools, the 
collet remover, balance screw banker, bal- 
ance level, and so forth, must be made and 
the repairing of different styles of watches 
effected. 

That not every one of the young people 
can succeed as makers of precision watches 
may be imagined from the difference in the 
various faculties the business calls for, and 
this is taken-into consideration in the as- 
signment of the work during the third 
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yeat’s instruction. It is undispensably nec- 
however, that every pupil is made 
Roger ughly familiar with the nature and the 
eons of the lever escapement. This 
i ffected either by the making of a 
' may be e : y 
by setting up a finished lever 
: nt or a movement equipped with a 
peeamescapement in a finished works. The 
‘competent pupils are made to Produce a 
‘ever movement from raw material, just as 
they were taught to make a cylinder move- 
‘ment, for the less advanced, a prepared 
rough works, ready as far as the jewel set- 
‘ting and starting, together with a complete 
escape wheel and lever, to be completed. 

In this case the chief attention is directed 
towards the best possible completion of the 
different escapement parts, so that the two 
arbors (fallet staff and balance staff), the 
roller, the safety, etc, are of precision 
quality workmanship and the whole consti- 
tutes a precision escapement. In the pro- 
duction of the requisite escapement parts 
the setting up of the escapement in the 
depthing tool for transfer to the works 
plate and the correction of any possible 
errors, coincident with the production of 
drawings of the escapement, the pupil most 
readily acquires the clear knowledge of a 
properly working lever escapement. He 
‘will later be in a better position when re- 
pairing defective lever escapements to rec- 
‘ognize their defects and remedy them. 
| The installation of the Breguet balance 
spring, that follows the setting of the es- 
capement, is also a piece of work that 
must be executed in a conscientious man- 
ner and according to theoretical principles, 
if, in the end, the conditions governing the 
accomplishment of a precision readjustment 
are to be fulfilled. There are many and 
various methods of setting a balance spring 
with a high bent curve, however the pupil 
will select the method with the aid of which 
he is capable, in all cases that he may sub- 
sequently encounter in practice of most 
easily and safely accomplishing the high 
bending and proper disposition of the 
curve, according to the existing circum- 
stances. 

For this purpose are required two good, 
rather pointed balance tweezers, made from 
hard metal (aluminum, bronze or nickel), 
as well as two tweezers, differing in size, 
for bending the curve. Tweezers made from 
steel are open to the objection that the 
balance spring, made of the tempered steel, 
may be too easily damaged by them. Very 
good service in the careful execution of the 
curve bending is furnished by the curve 
tables, compiled by E. James, Geneva, on 
the basis of the Philippian curves and 
which may be obtained through book sell- 
ets. If, however, they are not obtainable 
it is as well to calculate.a simple theoreti- 
cally correct curve, according to the dis- 
tance proportion of the index arbor to the 
center of the balance and transfer this, in 
full size, to a piece of brass, according to 
which the curve is then bent. Above all, 
however, in placing the balance spring care 
Must be taken that its inner separating 
point is in the proper position in respect to 
the location of the bow of the watch and 
the direction of the balance spring. coils 
(whether wound right or left), as this has 
Sreat influence. on the adjustment of the 
watch for position. The pupil is at the 
same time instructed in the theory of this 


‘new one or 
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and suitable proof furnished by practical 
examples. The making of the outer bal- 
ance stud for lever watches must also re- 
ceive special care. Simplicity in working 
and beauty of form should ge hand in hand. 
Desirable, although not absolutely neces- 
sary for a precision watch, is an index 
(regulator) spring which, however, in ad- 
dition to ensuring certainty in operation, 
improves the finished appearance of the 
steel work and helps to create a better im- 
pression for the entire work. If, therefore, 
the necessary work is all completed the 
depthings, pivot stake and the like all once 
more tested in the most careful manner, 
the piece is assembled in finished condition 
for the preliminary adjustment (to a few 
seconds general difference per day) and 
then for regulation as to temperature 
(0°—+30°C. ; 

After regulation for temperatures the 
piece is completed as to all its parts in the 
most careful manner, and after assembling 
is sent for the position adjustment. This 
is based on the practical application on 
what has been learned theoretically and is 
undertaken independently by every pupil. 

The most advanced pupils, during the 
last half year, make pocket chronometers, 
marine chronometers and astronomical 
pendulum clocks, in which the greatest 
importance is attached to careful and inde- 
pendent execution of the various parts. 
Likewise, difficult repairs, the replacement 
of new parts and the repair of complicated 
watches is undertaken. Also the transfor- 
mation of key-winding into stem-winding 
watches, the installation of cylinder es- 
capements in old, but well-preserved verge 
(repeating) watches and other work of like 
character, often occurs as practice work, 
so that the free activity of the individual 
in accordance with his capacity is allowed 
very free play and thereby his liking for 
work is encouraged. Good gearing models, 
as well as escapement models of all kinds, 
encourage the right idea, both theoretical 
and practical in the pupil—arrangements 
which in addition to the present theoretical 
training certainly promotes the trade school 
development of the master’s knowledge. On 
the other hand, there is much that is in- 
dividual in the master’s knowledge. For 
instance, the training of apprentices in daily 
business life, in relations with customers 
and also towards the end of the course of 
study, in a somewhat greater rapidity in the 
execution of everyday repairs. These, 
however, are subjects that the recipient of 
a trade school training can, with a little 
diligence, easily acquire in practice and 
thus accomplish what, as instructors in the 
school and counsellors of the scholars, have 
always aimed at, the furnishing to the 
honorable calling of watchmaker, as far as 
possible, of competent young workers. 

In concluding my certainly non-obliga- 
tory remarks I will take the liberty to add 
that in case any of the American trade col- 
leagues or those interested in the matter 
should desire more particular information, 
they have only to address this paper or ap- 
ply to me personally. I am at all times at 
their service. 

[THE END.] 








Joseph Weiss, Pontiac, Mich., has filed 
a mortgage for the benefit of creditors, 
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The Necessity of Certifying 
Watchmakers 


Paper read by Ferd, T. Haschka, with Tiffany & 
Co., New York, before the recent conference of 
the Herological Institute of America, held in 
Washingten, D 


Wwatcu and clock making, being a trade 

of which the public has no means of 
judging the quality of workmanship neces- 
sary for the repair of such instruments, it 
is desirable that it should have some assur- 
ance from an unbiased authority of the skill 
of those mechanics who undertake the re- 
pair of these instruments. 

In watch and clock repairing, three parties 
are to be considered; the person who owns 
the instrument, the jeweler who accepts the 
responsibility for the work done, and the 
watchmaker who executes the repairs. The 
first seldom has any means of knowing 
whether the work has been well done; he 
pays the bill and has the trouble, if the 
workmanship is poor. The second, some- 
times does or does not know the quality of 
the workmanship, but he faces the loss, if 
the workmanship is bad and often loses the 
customer as well. The third, only in rare 
cases, is able to prove his skill, when apply- 
ing for a position, and if incompetent, con- 
tinues along until the complaints of custom- 
ers force the employer to dismiss him. 

It will be the privilege of the Horological 
Institute of America to assist all three par- 
ties by issuing certificates of efficiency to 
the watch and clock repairers and as the 
Institute has neither a financial nor business 
interest in the matter or the results of the 
examinations, it will give a new standard 
to watch and clock work in the eyes of the 
trade and the public. 

However, as the application for certifica- 
tion is to be voluntary on the part of the 
worker, and therefore should be encouraged 
by the employers, the examination must be 
as thorough as possible to avoid the certify- 
ing of incompetent men, An incompetent 
mechanic should not be allowed to ruin a 
fine watch any more than a jeweler should 
be allowed to mark his jewelry with a false 
stamp. 

The employers of certified men should be 
invited to co-operate with the Institute in 
giving reports of these employees, showing 
their progress and the satisfaction they give 
as mechanics and to encourage their prog- 
ress. The Institute should have power to 
rescind its certification to any worker, at a 
future time, if it finds that a certificate was 
given for work not done by the bearer of 
the certificate or obtained by fraudulent 
means. This seems to the writer absolutely 
necessary in order to secure to the certifi- 
cates of the Institute the esteem of the trade, 
the public and the honest watch and clock 
repairer. 








A Correction 
| hee describing the interesting paper, “Pre- 
liminary Work Done on Analysis of the 
Watchmaker’s Occupation,” by C. F. Kline- 
felter, Federal agent for Trade and Indus- 
trial Education, Federal Board for Voca- 
tional Education, by an _ inadvertency, 
omission was. made of the fact that the 
paper was read before the conference of 
the Horological Institute of America, held 
Oct. 20-21, in Washington, D. C. ie 
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gaging said belt, an actuating member separate 
from the gripping member having movement about 
said pivot adapted to selectively and positively 
force said cam into engagement with cne portion of 
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[Patents Granted by the United States. 


The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





the said belt or disengage it therefrom, and means 
for attaching said actuating member to another 
portion of said belt. 

DESIGNS 


59,347. HANDLE FOR A SPOON, FORK, OR 
SIMILAR ARTICLE. Perer J. Gorpon, Sag 
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UNITED STATES PATENTS 















Issue of Oct. 11, 1921. 


. CALIPERS FOR PIVOT TESTING, 
TRUING, AND POISING OF BALANCE 
STAFFS AND WHEELS. Cart CuLman, 
Maplewood, Mo. Filed Nov. 23, 1917. Serial 
203,641. 20 Claims. 

A tool of the character described, including a 
it of mutually pivoted jaws having pivot bear- 
heir extremities, a pin passing through 





Harbor, N. Y,. assigner to Joseph Fahys & 
Co., New York. Filed Feb. 12, 1921. Serial 
444,604. Terms of patent 7 years. 

59,353. HANDLE OF A SPOON, A KNIFE, OR 
A FORK. Srpney James, Niagara Falls, N. 


Y., assignor to Simeon L. and George H. 
Rogers Co. Filed June 28, 1921. Serial 
481,112. Term of patent 7 years. 


59,354. HANDLE OF A SPOON, A KNIFE, OR 
A FORK. Sipney James, Niagara Falls, N. 


By 
ings in t 








the pivotal centers cf the jaws, an index bar 

rotatably mounted upon said pin and longitudinally 

adjustable thereon, and an index pointer carried 
on the bar and angularly adjustable in two planes 
relative thereo. 

1,993,222. BELT-BUCKLE. Louis Jarotr, New 
York, assignor to Cchan-Epner Co., New York. 
Filed May 27, 1921. Serial 473,149. 6 Claims. 

In a belt-buckle a handle piece and a socket 
piece, each having an integral front, a pair of 


Y., assignor to Simeon L. and George H. 
Rogers Co. Filed June 28, 1921. Serial 
481,113. Term of patent 7 years. 

59,372. CUFF-BUTTON. Joun H. Oster, Cleve- 
land, O., assignor to Arthur S. Newman, 





flanges in the rear of said socket piece, a pair of 
slots in said flanges, a pair of elastic spurs in the 
rear cf said handle piece, said spurs being adapted 
to engage said slcts by the mction of handle piece 
toward said socket piece, and a means for disen- 


Cleveland, O. Filed Jan. 14, 1920. Serial 





gaging said spurs from said slots. 351,487. Term of patent 3% years. 
19425, BELT-BUCKLE. Samuet BucusBauM 59.376 “HANDLE FOR A SPOON, FORK, OR 
Chicago. Filed Oct. 14, 1920. Serial 416,931. , SIMILAR ARTICLE. Frevericx E. Prérar, 
5 Claims. . ae Waterbury, Conn., assignor to {nternational 
A device of the character described, comprising ine 
a front plate, a gripping element pivotally carried o— = 
by said front plate and adapted to grip a free belt ao ON , 
tongue and hold it in place against the rear face PEST is 
jen ait 
ir 
gf fof Silver Co. Meriden, Conn, Filed July 9. 
x 1921, Serial 483,578. Term of patent 7 
aT years. 
. ‘ 59,385. HANDLE FOR A SPOON, FORK, AND 
SIMILAR ARTICLE. Irving V. Situ, 


of said front plate, said gripping element extending 
across substantially the entire width of said front 
plate, and consisting of two separated gripping 
surfaces, and upstanding side walls and a belt 
clamping structure pivotally carried by said grip- 
ping element at its side walls, said belt clamping 

structure including a plate-like element and a j 

clamp pivotally carried thereby. 

193,721. BELT-BUCKLE. Lawrence F. Orren, 
Newport, Ky. Filed March 14, 1921. Serial 
451,976. 3 Claims. y 

A belt buckle, a plate, a channel in said plate, a 
belt adapted to pass through said channel, upturned 
ears cn said plate, a pivot on said ears, a serrated 
em having movement about said pivot for en- 








ooonet 
al 


Glastonbury,, Conn., assignor to The Williams 
Bros. Mfg. Co., Glastonbury, Conn. Filed 
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July 16, 1921. Term of 
patent 7 years. 
59,387. HANDLE FOR A SPOON, FORK, OR 


SIMILAR ARTICLE. Gustave StronHHaKkeEr, 


Serial 485,305. 





Wallingfcrd, Conn., assignor to International 
Silver Co., Meriden, Conn. Filed Nov. 26, 
1920. Serial 426,658. Term of patent 7 years, 





UNITED STATES TRADE-MARKS 


[The fcllowing trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 


Trade-Marks Published Oct. 11, 1921. 


Ser. 136,041. (CLASS. 27; ‘HOROLOGICAL IN- 
STRUMENTS.) Scintixza, Solothurn, Switz- 
erland. Filed Aug.. 12,1920, 


SCINTILLA 


Consisting of the word “Scintilla.” 

Particular description of gcods.—Electric Clocks 
and Clocks and Watches cf All Kinds and Parts 
Thereof. 

Clawms use since June 19, 1917. 


Ser. 139,524. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) B. Gutter & Sons, New 


York. Filed Nov. 11, 1920. 
Mboanridal 
Particular description of goods.—Watches, 


Watchcases, and Watch-Movements. 
Claims use since April 1, 1920. 
Ser. 139,526. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) B. Gutter & Sons, New 
York. Filed Nov. 11, 1920. 


S vocle AY 


Particular description of 
Watcncases, Watch-Mcvements. 
Claims use since April 1, 1920. 


goods,—Watches, 


Sez. 139,528. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) B. Gutter & Sons, New 
York. Filed Nov. 11, 1920. 


ustite 


Particular description of goods.—Watches, 
Watchcases and Watch-Movements. 
Claims use since April 1, 1920. 
Ser. 142,024. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Meyer & Stupett, Societe 
Ancnyme, Soleure, Switzerland. Filed Jan. 


10, 1921. 


Particular description of goods. — Watches, 
Clocks, and Parts Thereof. 
Claims use since May 29, 1920. 

Ser. 146,702. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Franxtin SILvEr 
Pirate Co., Greenfield, Mass. Filed April 25, 
1921. 


WEE FOLK’S 


Particular description of goods.—Knives, Forks, 
Spoons, Napkin-Rings, Napkin-Markers, Cups, 
Bowls, Dishés, Platters, Servers, Trays, Mugs, 
Brushes, Combs, Mirrors; Baby-Pins, Baby-Rattles, 
Whistles, Bells, and’ Lockets,’ All of Said Articles 
Being Made Wholly or in Part of Sterling Silver, 
Silver Plate, Sheffield Plate, Gold and Gold Plate. 

Claims use since-Feb. 2, 1921. 3 





THE JEWELERS’ CIRCULAR 


November 9, 1921, 























Over 54,000 
Watches Repaired 


“Records Do Not Lie” “Records Do Not Lie”’ 


When it comes to do your Watch Re- 
pairing don’t forget that SOLOMON 
& CO. are recognized as the largest 
most dependable up-to-date equip- 
ped Shop on the Continent. There 
there are many REASONS for 
that. 
Ist, we have repaired fifty-four 
thousand (54,000) Watches 
within three years and by re- 
pairing such an enormous 
amount we learned to 
please our customers in 
every respect. You sure 
will not make a mistake 
by sending your ex- 
cess Watch Repair- 
ing to 





JEWELERS 








[ WHOL anil 


8 South Dearborn St., CHICAGO, ILL. 
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ODD SHAPED 
Watch and Clock! 


CRYSTALS 





























Guaranteed Dust Proof for Mirrors, for Vanity and Mesh 
Bags; Also Miniature Glasses, All Sizes and Shapes 


Prompt Service—Low Charge 


PAUL CANAR 102 Fulton St., N. Y. 


Tel. Beekman 5543 














Revelation Plating Corporation 


Gold and Silver Plating 
Hard and Soft Enameling 


Specialty of Karat Plating in all Karats. Rose 
Gold, Light and Dark Green Colors. Hard and 
Soft Enameling of all kinds. 


Largest Mesh Bag Repairing Department in Middlewest 


Estimates Furnished—Good Service 
3146 Van Buren St. yuclphere, CHICAGO 








RETAILERS 





Have your Jobber show you the 


JOHNSON BROS. 


Hand-Pierced 18K Belais’ 


White Gold Rings 


We sell to Jobbers only 


100 West 21st St. New York 





C.W.BUTTS, Inc." 


Manufacturers of 


Crowns, Pendants and Bows 


We make a. specialty of white gold crowns and bows, and are 





prepared to make very prompt deliveries of same for bracelet watches 





Back to Pre-War Prices 
Gold, S‘lver, Platinum and Gun Metal Plating 


Mesh Bags repaired and refinished equal to new. 
Jewelry and Silverware Repairing. 


L. MORENFELD & CO. 


114 Fulton St. Beekman3459 New York 














Established 1859 


HERMAN KOHLBUSCH, Sr. 


Incorporated 
MANUFACTURERS OF 


. e 
Fine Balances and Weights 
Catalogue Sent on Request 
Office, 41 Union Square West, New York 
Factory, 149-151 New York Avenue, Jersey City, N. J. 


Jewelers’ Cuttle Bone 
WE ARE DIRECT IMPORTERS 


Genuine Italian Bone—Qualities and Sizes Correct—Prices 
Right—Prompt deliveries and entire satisfaction assured. 


Write Phone John 432 


JACQUES WOLF & CO., 112 John St., N. Y. 














THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 





Pat. Feb. 20, 1917 


The Protection Ring Guard 


Has No Points to Catch or Scratch 


EASY TO PUT ON 


Made in 14K Yellow and White 
Gold 


.. The Lion Safety Pin Clutch Co. 


81 Nassau St., New York 


N 


Pat. May 25, 1920 
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